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These “homes beautiful” show the distinctive charm which wood-shingled walls and roofs impart 
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Send Your Orders 
to These Men? 


Just this: You are not dependent on any one 
mil! stock—you have the pick of the Inland 
Empire—and there’s always extra value some- 
where—and these men get it for you. 

They’re serving a growing list of exacting 
buyers with the best of satisfaction. - 

Ask these men to tell you about some of 
the good buys they have right now. Won't 
»bligate you in the least and more than likely 
they'll be able to save you some money. 


I¢vll cost you only a 
2-cent stamp to investigate. 


DUFFY-HAMACHER LUMBER Co. 
SPOKANE, WASH. 














CONVEYOR FOR YOU? 


Conveyors have become such 
an accepted item in lumber and 
material yard equipment that the 
question now is really one of 
“What kind of conveyor shall we 
get?” The Standard Conveyor Co. 
has a folder which gives you a world 
of valuable information as to how 
and why. It will be sent you for 
the asking—and no obligation to you. 


TANDAR 


s CONVEYOR COMPANY 
NORTH ST. PAUL, MINN. 


New York Office: 420 Lexington Ave. Kansas City Office: 419 Mfrs. Exchange Bldg. 
Chicago Office: 549 W. Washington St. Milwaukee Office: 209 W. Wisconsin Avenue 
Philadelphia Office: 3110 Market Street Los Angeles Office: 335 So. San Pedro Street 
Cleveland Office: 1108 Hippodrome Bldg. Seattle Office: 321 Lumber Exchange Bldg. 
Buffalo Office: 908 Ellicott Square Charlotte, N. C. Office: 201 Builders Bldg. 


Figure the Profit Yourself 


Any dealer who wants to make a profit 
out of building paper can prove to him- 
self in two minutes that 


means more to him in dollars and cents that he can put 
in the bank, than any other special line in the yard. 


The facts on Sisalkraft will be sent on request. Find out 
why over five thousand dealers have taken on Sisalkraft 
in the past year. 


The SISALKRAFT Company cige "1: 
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Wood Shingles for Walls Grow in Favor 


T IS NO GREAT feat of memory to think back to the time 
J when shingles were considered almost solely from the stand- 
point of utility as a roof covering. Any other use of them 
was of such minor and incidental character as to be practically 
negligible. A timid attempt to afford a little variety by shingling 
a small area of the house wall away up in the gable was about 
as far as, for a long time, the use of shingles as a wall covering 
extended. 

Now the situation has entirely changed. Shingles as a covering 
for the entire wall surface have sold themselves on their merits. 
Of course the public had to be “shown,” and that has been thor- 
oughly accomplished by various agencies interested in extending 
the uses of shingles, until now no informed person would question 
either the usefulness or the attractiveness of shingles as exterior 
covering for houses. There are now in almost every community 
enough houses thus covered to provide ample demonstration of the 
utility, durability and attractiveness of shingled exteriors. 

That this development is, in its broader aspect, a benefit to the 
lumber industry, whether considered from the standpoint of the 
producer or that of the retail distributer, is not to be denied even 
though it were admitted that the growing use of shingles for walls 
displaces a corresponding surface measurement of siding. In actual 
practice, however, it often may displace stucco, or brick veneer. 

In any event, this development of a new and highly satisfactory 
use or application of a wood product of time-tested merit puts in 
the dealer’s hand another weapon in the fight against “substitute” 
or “alternate” materials—whichever term one may prefer to use. 
To put it in another way, it gives the prospective home builder 
a wider range of choice as to the exterior covering of his new 
home, without going outside of the field of wood products. 

Much could be said as to the beauty and charm of wood shingled 
exteriors in the various color effects now available, but it is not 
the present purpose to discuss that phase. It is with reluctance 
also that the subject of the adaptability and popularity of shingles 
for wall covering in the remodeling and modernization of old 
houses is reserved for discussien at some other time. 





Off With The Old, On With The New 


OWADAYS, the slogan of the most successful business is 
“Change,” “Style,” “Fashion,” “Newness,” ‘“Up-to-dateness,” 
or something that implies the discarding of the present 

possession and the purchasing of something to supplant it. The 
effort of the most successful salesman is to give more and more 
weight to obsolescence as a reason for junking the thing in use and 
replacing it with something new. This sales policy has been 
pursued long enough already to have created the feeling in the 
minds of most persons that they may as well be dead, as to be 
behind the times, in fact that they are already dead if out of date. 

This idea of junking a thing because it is out of date rather 
than because it is worn out is purely the result of sales promotion 
of the most enterprising sort. Some of the changes that make 
the newest styles are of course improvements, but in many cases 
the importance of such improvements is emphasized more as a 
sales argument than as an essentia] factor or an intrinsic merit 
of the thing bought. In a country so wealthy as the United States, 
many thousands of persons have the means to satisfy even the 
slightest whim, whether it pertain to style, to convenience, to 
comfort or to what not; and this fact perhaps explains why it is 
profitable to capitalize upon whims and fads in selling. 

Along with the change in styles and fashions in the things sold 
have come similar changes in the methods of selling. In times 
past the buyer of a home saved up his money until he could pay 
for a lot and a house, largely or wholly. The part that he could 
not pay from his own savings he borrowed from the bank or else- 
where, or got credit for from the lumberman. Not only so, but 
when he bought his house, he bought it in the form of boards, 
brick and mortar and he figured out his own plans, copied those 
of his neighbor or let the carpenter do his best with the job. 
Now, he may in the most modern of lumber yards get the plans 
for his house and get both the money and the materials to build 


it. The lumberman is a seller of the completed home at the same 
time that he is a supplier of capital. 

For the most practical of reasons, the lumber merchant can not 
disregard the changes that have come about in methods of mer- 
chandising. To do so would put him in a worse position than that 
in which the average person finds himself if he ignores the prey. 
alent fashions; he might as well be dead, indeed, his prospective 
customers will assume that he is so if he can not offer the same 
facilities for purchase that are offered in all other lines. 

There may have been a time when it was practicable to dis- 
tinguish between necessities and luxuries, but that time appears 
to have gone by. In fact, the difference between the two is more 
a matter of ability to buy than a matter of need. The most eco- 
nomical of persons nowadays buys and uses much more than 
what formerly would have been termed his necessities. A small 
part of the business of the country is based upon bare necessities 
of the people, and almost universal] bankruptcy would overwhelm 
the business world if a considerable part of the population were 
impelled to reduce their purchases to the bare necessities of food, 
clothing and shelter. Not only the profits of business but the 
greater number of the satisfactions of life now come from the 
creation of new wants, which ultimately grow into necessities, and 
it is the part of good business to satisfy these wants and necegsi- 
ties promptly as they arise. 





Ample Support Is Reward of Service 


DISTINCTLY new note in the harmony of trade association 
effort was sounded at the midsummer meeting of the direc- 
tors of the National Lumber Manufacturers’ Association, 

report of which ap ared in last week’s issue of the AMERICAN LuM- 
BERMAN. Without Any beating of tom-toms or blowing of trumpets, 
the proposal was @ffered by the secretary-manager that a dividend 
of $100,000 be declared and distributed to the regional associations 
that make up the“membership of the National. Notwithstanding 
the fact that some of the member associations were delinquent in 
the payment of their dues, through systematic management and 
economic handling of the funds the association was enabled to 
function properly and effectively and at the same time find itself 
in position to offer this encouragement to the affiliated organizations. 

The significant thing about this unusual action is that no affil- 
iated association and no individual manufacturer has been called 
upon for assistance in the shape of direct contributions or indirect 
ones in the way of advertisments in an association bulletin, or 
year book,- or convention program, or any of the other methods by 
which all too often individuals or concerns are called upon to 
help bolster up a weak association whose service to the members 
or to the industry does not earn sufficient support to keep it 
functioning. 

Once before the National Lumber Manufacturers’ Association 
was able to make a substantial cash return to its affiliated associa- 
tion members, but not in so large an amount as that included in 
this latest authorized distribution. 

Under the careful and efficient management of Wilson Compton, 
together with the advice and coOperation of the men chosen by 
their colleagues to head the organization, the National Lumber 
Manufacturers’ Association has dignified trade association effort in 
a way that no similar organization has approached and has set an 
example that has helped to raise the standards of all associations 
in the lumber industry, as well as of those in other industries. 

Trade association management requires a high order of intelli- 
gence, business acumen and executive ability, if the organization is 
to render effective and profitable service to its members and to the 
industry it represents. If such management is lacking or if the 
organization fails to render effective service, then it cannot hope 
to receive recognition that will make it self-supporting and it will 
have to resort to indirect methods in order to secure revenues suf- 
ficient to keep it in operation. 

It is distinctly to the credit of that organization, its management, 
and the members of the regional associations whose support makes 
its functioning possible that, in the face of a long period of 
depression in the industry, the National Lumber Manufacturers’ 
Association, by keeping strictly within the limits of the activities 
for which it came into being, and making its services so valuable 
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= as to warrant its continued support, not only has been able to ren- scrupulous business man hesitates to adopt. It causes friction in 
, der effective service and pay its own way, but has found itself in addition to imposing a hardship upon the seller. There is no more 
- position to declare this handsome dividend to its affiliated member reason for taking such a discount after the tinfe stipulated in the 
“te organizations. terms of sale than there is for deducting the same amount from 
s ; the price per thousand of lumber listed in the invoice. The terms 
mi Strict Observance of Sales Terms of payment are as much the essence of the contract as is the price 
i per thousand. 
re UST WHY anybody should exchange merchandise for which Curiously enough, the question whether cash discount should be 
. he has paid real money for an indefinite promise to pay is taken from the gross bill, including the freight, or from the net bill, 
tie not easy to understand. It is fundamental, of course, that after deducting the freight, frequently arises. When a sale is made 
re the goods are the equivalent of their value in money, and there’ with the freight allowed, the price of the lumber is the amount 
; is no difference in principle between delivering a load of lumber remaining after the freight has been deducted, and it is on the 
" to a customer and handing him its equivalent in good money. In _ price of the lumber that the cash discount is allowed. Usually, 
»CO- ant if as : <r : P » " : : : : 
ae fact if he is not going to pay for the lumber it might have been the difference between the two methods of taking a discount is so 
il cheaper in the first place to give him the value of it in money. small as to amount to little to either buyer or seller, but it is 
: Every sale ought to be made on definite terms understood by both enough usually to irritate and cause ill feeling between the two 
ties i ; ‘or men ane he 5s 
na buyer and seller and observed scrupulously by both. Aspects of merchandising discussed in the foregoing paragraphs 
non Another aspect of the credit situation is presented by the matter often have been commented upon in the pages of the AMERICAN 
ve of cash discount. Cash discount is a reward offered to the buyer LumBERMAN. Seldom have they been so pointedly discussed as by 
in by the seller for prompt payment of the account. It is not a dis- Andrew H. Dykes, of the Dykes Lumber Co., New York City, in an 
e : its . < a : 4g “ny sas : : ” . f 
1 count in the price of the goods. It is an expedient adopted by the article on “Competition in Credits,” quoted in part elsewhere in this 
e seller to get back into his own possession at the earliest practicable paper. It is plain that Mr. Dykes writes from experience and he 
and time the money invested in merchandise. To take the discount makes his observations in a manner that should drive conviction 
ssi- after the discount period has elapsed is a sharp practice that a home to all who read them. 
. - — a - - . . . 
Lumber for Yard rn into. As a result a fund of $300 is being raised 
ps 0 amentation by him to distribute as cash prize awards in New Yard and Warehouse 
enon posts have not been slighted in a competition staged under the auspices of the GRAND Rapips, Micu., Aug. 22.—Hearty in- 
_ the = a ornamentation where the picture Homestead group here. It is planned to have vitation has been extended by H. W. Coulter, 
ie was tal en. It shows a latticed nook, with table a committee of judges including contractors, president and treasurer of the Coulter Lumber 
ec- and seat in one corner of the yard. The yard architects, lumbermen, homestead men and the Co., this city, to visiting lumbermen to inspect 
on, has a full complement of line stretches, the real estate profession. the Coulter company’s new yard and ware- 
IM- Not only will the contest be staged in New house on the Pennsylvania Railroad at 1300 
sts Orleans but Mr. de Lucas expects to advise Century Avenue, S. W., this city, which have 
ad all homestead associations in the United States’ just been completed and occupied. The com- 
; to use this method of creating interest in home pany now has two yards with a storage capac- 
nS building. Following the conclusion of the ity of over 2,000,000 feet of air dried stock 
ing model home construction contest which will and a modern warehouse in which it carries 
in open on Oct. 1 and close on Washington’s birth- | approximately 400,000 feet of kiln dried 
nd day, Mr. de Lucas expects to launch a com- hardwoods and walnut. The warehouse is_so 
petition for designs of modern homes that equipped that it provides circulation, ventila- 
to may he constructed costs ranging from tion and heat and humidity control summer 
elf $3,000 to $5,000. A contest of this character and winter, so that kiln dried hardwoods are 
ns. was recently very successfully staged by the kept thoroughly dried. A feature of the office 
fil- California group, it was said. is that random | width plank flooring in curly 
led ia birch and bird’s-eye maple is used, the end 
e sree . vhs ¢ . penne ? 2 
joints of which are screwed down and 
. . ~ 
ect Line-Yard Concern Sells Branch pegged with walnut pegs. The floor was then 
or repels “es be ; ._ finished in early American stains, which is said 
b Nites, Mic H., Aug. 22,.—Announcement Sto be new and different; and with birch being 
a made by M. S. Rudisill, secretary-treastrer of used for the office trim, the whole is in keep- 
to the Niles Lumber Co., this city, that the Cavin ing with the Coulter company’s slogan, “The 
ers organization has so!d its branch yard, the Rose- Birch Yard.” 
it land Lumber & Supply Co., located in a suburb oceabaneaie ; ; 
of South Bend, Ind., to the North Side Lum- HeMLock trees in the Muskoka district of 
ber Co.. of Mishawaka, Ind. The latter con- Ontario, Canada, are said to be threatened with 
ion cern is understood to be one of the Hass chain a new menace in the shape of a little green 
sia- of yards. The Roseland yard was sold and _ caterpillar known as “hemlock looper,” which 
in the transfer made on Aug. 15, but the news has lately been playing havoc with certain 
of the transaction was *only given out today. tracts of timber. 
posts themselves are squared, set in concrete, 
on, and around each post is a lattice work, as * 
by shown around the posts in the picture. On Shipments Heavy; Or ers Be OW utput 
bet top of each post is a latticed frame into : 
oie ie : : . [Special telegram to AmEeriIcAN LuMBERMAN] 
; which fits a flower pot in which plants are ; ‘ ‘ . . ar 
in growing and blooming. Wasuincton, D. C., Aug. 23.—Two hundred and eighty softwood mills of six associations 
an The exhibit is to been on South Courtland — witlformal production of 175,771,000 feet, gave actual production during week ended Aug. 18 
ons \venue, Park Ridge, lll, where special effort 5 99 percent, shipments 89 percent and orders 86 percent of normal production. Their ship- 
has heen made to beautify rear premises by ents were 101 percent and their orders 98 percent of actual production. The week’s figures 
11 the liberal use of good lumber. “for normal and actual production, shipments and orders follow: 
_ citeditiensinialnatiies No. of Normal Actual 
| is . a. _— Mills Output Output Shipments Orders 
> ° “LJ: Southern me Association........cesseeseee 147 79,776,000 70,509,000 77,687,000 74,326,000 
the Creating Interest In Building Western Pine Mfrs. Association...........- 33 34,879,000 34,363,000 34,776,000 28,822,000 
the . } . Calif, White & Sugar Pine Mfrs. Assn....... 17 25,447,000 25,006,000 20,439,000 17,630,000 
New Orveans, La., Aug. 20.—Plans for a  Calffprnia Redwood Association............ 5 9,401,000 6,270,000 6,133,000 5,203,000 
Ope competitiv e building of model miniature houses No Carolina Pine Association Rabies Wie ara eats 60 13,326,000 9,294,000 9,693,000 9, 224, +44 
vill with cash prizes for the winners are being Northern Pine Mfrs. Association........... wi. 12,941,000 12,041,000 8,482,000 __ 8,288, 00 
suf- drafted by the New Orleans Homestead League 280 175,770,000 157,483,000 157,210,000 143,443,000 
under the active management of George de West Coast Lumbermen’s Association....... SRR ES 141,339,000 144,259,000 150,664,000 
Lucas, publicity chairman of the local organiza- Northern Hemlock & Hardwood Mfrs. Assn. 50 22,85 2,000 6, 378,000 9,190,000 Se 165,000 
at, tion as well as the National Homestead League. Totals, softwoods ............eeeeeeeeees Me “Urata 305,200,000 310,659,000 301,272,000 
kes Mr. de Lucas saw an article recently in the payor 
[ AMERICAN LUMBERMAN showing prize winning Northern Hemlock & Hardwood Mfrs. Assn. 79+ 16,625,000 7,735,000 10,836,000 10,087,000 
o models in a contest staged by Hoo-Hoo, and Hardwood Manufacturers’ Institute......... 290% 60,920,000 43,826,000 47,980,000 54,398,000 
as required but a short time to decide that the Totals, hardwoods ...........--seeeeeee- 369¢ 77,545,000 51,561,000 58,816,000 64,485,000 
ies method of creating interest in home building +Units of daily capacity of 35,000 feet. Northern Hemlock & Hardwood figures are for 
ble was worth while for the homesteads to get week ended Aug. 11, and production is log converted to lumber scale. 
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Power Saw for Tree Felling 

It has been 
there is a 
Standing timber. Are you familiar with this 


that 
cutting 


brought to our attention 
new gasoline device for 


and if so can you give us the name of the 
concern that is making it? Is such an out- 
fit practical?—IN@QuIRY No. 2,196. 

[This inquiry comes from a manufacturer 
of wood products in New York State. Simi- 
lar statements and inquiries have reached the 
\MERICAN LUMBERMAN from time to time 
during a period of several years. At times 
some of the information reaching this office 
has indicated that some of these tree felling 
devices were successes. Later investigation, 
however, has proved to be disappointing and 
so far as known to the AMERICAN LUMBER- 
MAN at this time there is no power tree fell- 
ing device in successful operation. This in- 
quiry is published in order that anybody 
knowing of such a machine in successful op- 
eration may bring it to our attention. The 
name of the inquirer will be supplied on re- 
quest.—EprTor. | 


Fire Retardant Treatment of Wood 


Enclosed we are sending remittance to cover 
one copy each of the AMERICAN LUMBERMAN of 
May 14 and May 21, 1927, containing an article 
by Prof. G. A. Garratt, of Yale, on the fire 
retardant treatment of wood. 

We are quite anxious to secure all available 
information on the present status of fire re- 
tardant applicable to construction 
timber and lumber, and should be very grate- 
ful to you if you will refer us to concerns 
where we may secure such data.—INquiIrY No 
2,198. 


processes 


[This inquiry comes from a New York cor- 
poration whose interest in the matter is not 
indicated in either its letter or the nature of 
its business. The articles referred to contain 
mention of all of the concerns using processes 
for fire retardant treatment of wood known 
to the AMERICAN LUMBERMAN. With the 
thought that possibly there have been some 
later developments than were recorded by 
Prof. Garratt, this inquiry is published. 
Readers who have any additional information 
to submit are asked to respond to the inquiry. 
The name of the inquirer will be supplied on 
request.—EpiTor. ] 


Book Lice in Flat Building 


In a flat building in Chicago for which we 
sold the lumber, small insects have appeared 
in considerable numbers to the great annoy- 
ance of the occupants of some of the apart- 
ments. The tenants called in a representa- 
tive of an insect exterminating concern and 
he said that the insects were “wood lice,” 
which were brought in with or in the lumber 
with which the apartments were finished. 

We should like very much to know what 
these insects are and what steps can be taken 
to get rid of them.—INaquiry No. 2,197. 


[This inquiry comes from one of the large 
lumber concerns in Chicago. On its receipt 
a request was made for specimens of the in- 
sects, which were identified by the bureau of 
entomology of the United States Department 
of Agriculture as psocids or book lice, some- 
times also called “wood lice.” The bureau 
states that these insects do no appreciable 
harm to occupants of the building though they 
do annoy by their presence. A bulletin issued 
by the bureau indicates that book lice are a 
common and widespread pest and are likely 
to be found in any establishment where con- 
ditions are favorable. They are found in new 
as well as in old buildings and probably more 
often in those that are slightly damp. They 
can not endure a dry atmosphere or an ex- 
treme degree of heat; therefore the best means 
of getting rid of them is to raise the tempera- 
ture of the apartment to something over a 


hundred degrees, preferably 110 to 120, leav- 
ing the windows and doors tightly closed for 
some hours. There are insecticides that can 
be used, but some of them are poisonous and 
their use involves considerable risk to occu- 
pants of other apartments as well as to occu- 
pants of the apartment in which they are used. 
The best permanent remedy, doubtless, is to 
have the apartment light, well aired and dry. 
There is no basis whatever for the charge that 


platform or doglegged present style 
make-shift, though highly finished and de- 
cidedly space saving. Of course a mantel is 
almost imperative nowadays and deservedly 
so as “if you have no mantel you have no 
house.” The fireplaces now being put in are 
efficient in every way. No need to worry over 
their drawing well, especially if the chimney 
is inside as all chimneys should be. Cen- 
trally located, economical to build and main- 
tain, using one chimney for fireplace and 
heating plant. Hot air, I think, is the most 
efficient, cheapest and healthful of all. Last 
if not in conflict with 
city ordinance, use the one only substantial, 


is a 


cheap, fool-proof material, the edge grain red 


the insects are brought in in the wood.— 
Epiror. | ._ in of all, for re-roofing, 
Remodeling the Old House 
KsprroR AMERICAN LUMBERMAN: I see that cedar shingle 


the “Realm” man in writing up Clinton men- 
large old fashioned square 
houses that are being remodeled in that city. 
here, 
scores of them, owned by old 
have the means and see the necessity of mod- 
Where a building (as most of them —T. J. Stewart, Ames, Iowa. 


tioned the many 


The same holds good 


ernizing. 


feel safe 


as we have 
residents who 


sible. Yours 


are) is quite roomy on a large lot, it’s not a 


very expensive job, if the foundation is not 
maybe larger cellar 


needing much attention, 
windows, probably 
part of the house for fruit 


Adding to the ground area of foundation is 
an unsatisfactory job, and a source of trouble 
Kitchen windows are invariably 


afterwards. 


ill suited for their daily usage. 
too large sizes of glass, in length. 


down, or provide 
above sink line. 

narrow porch too. 
permit. Leave the old stair 
way, if it 
winding kind 
walnut rail. 


with built up 


excavating under 


Turn liv 
both living room and sun parlor if space will 
hall and stair- 
is one of the old style, open and 
newel 
They are real stairways. 


some 
or vegetables. 


ing room into 


to supply the 
inquirer. 
supplied on 


post and 
The 


“5 to 2,” using zine coated nails. 
Outside of slate give me a shingle roof. | 
under it. 
a test eught to have some weight. 
ing scores of substitutes, my opinion is, wood 
is your best bet. 


Seventy-seven years as 
After us- 


Use it whenever it is pos- 
for the old, reliable ‘“Wood.” 


Information About Glazing Machine 


Kindly advise if there is a glazing machine 
on the market. 
name and address of the concern manufactur- 
ing it or offering 


If so, will you please give the 


it for sale?—INQuIRY No, 


2,199. 
Too high, or Pe . P 
Cut them [This inquiry comes from a New York 
new ones in pairs well manufacturer of sash, doors and millwork. 
I would eliminate the old Ng machine answering this description 1s 


known at this time, and the inquiry is pub- 
lished that readers may be given an opportunity 


information asked for by the 


The name of the inquirer will be 
request.—Epiror. | 
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From the opening of naviga- 
tion to Aug. 1 there were re- 


liect the boom, bearing the 


last mentioned mark, to A. 


ceived at Buffalo, N. Y., 29,-| Munch, for $600. 


156,725 shingles; of this 
amount 18,000,000 were from 
the Saginaw River, Mich. 

* * * 


R. Wingate’s drive on the Sa- 
bine River in Texas, which has 
just been started, is two miles 
long. 

* * 8 

Wausau, Wis., from May 1 
to Aug. 1 shipped to market 
619 carloads of lumber, 78 car- 
loads of shingles, 118 carloads 
of ties and sixteen carloads of 
bark. 


* * 
Saw logs are being towed 
from Washington Island _ to 


Green Bay, Wis., a distance of 
nearly 100 miles. 


* * * 


On Aug. 6, at Stillwater, 
Minn., the sheriff sold all the 
interest of C. S. Getchell & 
Co. in 3,190,000 feet of logs 
marked diamond, eight notches, 
to David Tozer for $1. Also 
the interest of the same firm in 
300,000 feet of logs, below the 
boom, marked scalp, crow-foot, 
S. M. to J. N. Castle, for $10. 
Also the interest of the same 
firm in 280,000 feet of logs 


** ¢ 
Over 2,000,000 feet of lum- 
| ber cut by the Peshtigo Co.’s 
| two mills has been piled up on 
| the docks; this is the gain of 
'the mills over the capacity of 
| the barges to take it away, and 
the pile is growing. 

** 
| The Willamette Steam Mills 
|Lumbering & Manufacturing 
Co. of Portland, Ore., writes as 
follows: “In the Lumberman 
of July 27 we notice the invita- 
tion to the Chicago lumber deal- 
}ers to furnish estimates on a 
| certain bill of lumber contain- 
ing about 4,000,000 feet etc. etc. 


| 
| 
| 
| 
| 


| our Chicago contemporaries on 
the occasion; no doubt all the 
lumbermen of that city availed 
themselves of the opportunity 
and procured—a smell of the 
cork. For the information of 
the happy party that eventually 
filled the bill we merely wish 
to add that, a short time ago, 
we furnished part of the ma- 
terial for a small stone and 
brick building, our share 
amounting to nearly 6,000,000 
feet of lumber and over 6,000,- 





000 lath.” 


| We most heartily congratulate | 


a communication to this office 

signed “manufacturer,” is in- 
| formed that respectable news- 
| papers do not print anonymous 
‘letters, and that respectable 
|men do not write them. 

* * * 

D. Collett, the contractor for 
| 1,500,000 feet of long timber to 
| be used on the Depere dam, has 
| gone energetically to work to 
| fill his engagement. In ten 
hours after the contract was 
signed, twenty teams were at 
work hauling logs to a point on 
Sturgeon Bay, and a_ tow 
started for his mill at West De- 
pere, Wis., where they will be 
| sawed. 


| The individual who addressed 
} 





* * 

McIntosh & Gaston of Olym- 
pia, W. T., have started a log- 
ging camp at the terminus of 
the Northern Pacific Railroad. 

*** 

A Stevens & Co.’s mill at 
Deep River, Mich. cut with 
one circular saw one day last 
week 43,566 feet of 8-inch lum- 
ber. 


* * * 

Martin & Schriver, dealers in 
lumber, sash, doors and blinds 
at San Antonio, Tex., receive all 
their manufactured stock from 


' Chicago. 
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Southern Pine Stocks Low; Prices Strengthening 


The Southern Pine Association stock report for Aug. 1 
shows that 107 identical mills had 11 percent less lumber 
on hand than they had on Jan. 1, while 118 mills had 
effected a reduction in stocks of 2.7 percent during July 
alone. Decided curtailment is shown, for July operating 
time was 12 percent and output 10.9 percent less than 60- 
hour standard. Buyers are now finding it difficult to get 
certain leading items, and some of them have been willing 
to pay premiums for prompt shipment, while they are send- 
ing in more wire orders and tracers than in a long while. 

Country business has been quite active, there being indi- 
cations that yard stocks have been allowed to run quite 
low, while city demand has been showing steady improve- 
ment. The best demand appears to be from the South- 
west, middle West and South, for in the East and North 
there is stronger competition. I[éxport trade is considered 
somewhat slow, but the mills have all the cutting for 
domestic market they can take care of, and overseas buyers 
have recently been showing more interest in saps. 

Retailers have been sending in especially good orders 
for shed stocks, and it is becoming difficult to supply these 
in dry condition. Flooring and drop siding have been in 
active request. Rough finish, as supplied by small mills, 
is scarce and has advanced. Dimension sales are heavy. 
small timbers are much wanted, and the mills have well 
filled order files covering special cutting. Further price 
advances at an early date are probable. 


Floods Close Carolina Pine and Georgia Roofer Mills 


Heavy rains and floods have shut down a good many 
North Carolina pine mills, and logging operations have 
recently been practically at a standstill. As output since 
the first of the year has averaged only 73 percent of nor- 
mal, and shipments have exceeded it by 5 percent, the 
market is showing a stronger undertone. Shipments are 
hard to secure, because of low mill stocks and disrupted 
transportation. Trade so far has been a little hesitant, but 
the outlook is for larger business during fall from New 
England, the East and southern States. Framing, roofers 
and planing mill items are moving readily in mixed cars 
at good prices. While box demand has been light, shortage 
of air dried will turn buyers’ attention to kiln dried. 

One of the worst floods in the history of roofer producing 
territory has closed most mills, practically every portable 
outht having had to stop operating, and logging camps are 
closed. Latest reports told of continued rains. Shipments 
are difficult to make, and larger mills that find it possible 
to load from stocks can secure premiums. Orders for 
6-inch are placed at $20 and $21, average for 410,000 feet 
the week ended Aug. 18 being $20.02. 


Continued Coast Curtailment Is Strengthening Prices 


That West Coast production continued heavily curtailed 
is shown by reports for the week ended Aug. 18 of 226 
mills whose output was 12.69 percent less than the 3-year 
normal operating capacity. New business reported by 169 
major operations was about 3 percent larger than their 
output. Rail business amounted to 44 percent of the total 
orders booked by 145 mills, though substantial advances 
have recently been put into effect on flooring and drop 
siding, shipped in mixed cars. British Colunmipia mills are 
well booked with business from the prairies, so that there 
is lessened competition for the American market. Con- 
signment shipments to the Atlantic coast, to fill space 
already contracted for, are too heavy, but consumption is 
improving and there has been no weakening in the eastern 


Lumber Statistics Appear on Pages 44 and 45; 


market. With unsold stocks in California reduced, and 
boats finding it difficult to get full cargoes, the market 
there iemains very firm. China, Japan and the east coast 
of South America are taking good amounts. 

Reports indicate that decided curtailment will continue 
throughout September, amounting to as much as 30 per- 
cent, so that a strong fall market is expected. While some 
of the larger logging camps will resume, smaller operators 
will close «when the rainy season starts, and there’ will 
therefore be no surplus log supply offering. 


California Redwood Seasonably Slow But. Outlook Good 


California redwood mills found trade rather slack in the 
week ended Aug. 11. Northern California demand con- 
tinued strong, but southern California had again eased up. 
Susiness with the East was rather well maintained, but of 
somewhat less volume because of seasonal influences. The 
mills have been shipping quite actively, so that order files 
remain a good deal below normal, but it is believed that 
the starting up of fall demand will soon round them out 
again. Production is curtailed, running about 25 percent 
less than normal. Prices are unchanged. 


Northern Pine and Hemlock Trade in Seasonal Lull 


Sales of northern pine fell to 53 percent of output during 
the week ended Aug. 11, the lull being occasional by hot 
weather, harvesting and vacations. To date this year, how- 
ever, shipments have exceeded cut by 1 percent, while those 
for the same period of last year were 5 percent below the 
cut. The outlook for fall demand, especially from country 
yards, is considered good, as most of Northwest sales terri- 
tory is reporting large crops. In the East, there is a sea- 
sonal lull in demand for building lumber and for pattern 
stock. Prices of better grades seem to keep about even. 
Call for box has been active, with supplies low, so that 
prices of this have been stiffening. 

Sales of northern hemlock also have been small in the 
last few weeks, but there is prospect of a good fall demand 
from rural yards in Michigan and Wisconsin. Production 
is quite low, having averaged only 55,000 feet a unit of 
210,000 feet productive capacity in the six weeks ended 
Aug. 11. Shipments to date this year have taken a smaller 
percentage of the cut than did those of the corresponding 
period of last year, but the mills entered the year with very 
low stocks, and are avoiding accumulation, Prices remain 
firm at $3 off Broughton list. 


Hardwood Bookings Continue Much Ahead of Output 


Production of northern hardwoods is low, and bookings 
during the last few weeks have been comfortably ahead of 
it. Southern mills reported production 28 percent below 
normal in the week ended Aug. 18, with bookings about 
25 percent larger than the actual output. Reports for Aug. 
11 showed that total bookings for northern and southern 
mills during the first 32 weeks of the year were 5 percent, 
or about 95,000,000 feet, in excess of their production. 
Automobile buying continues rather good, and it is re- 
ported that orders at recently prevailing prices are being 
refused, the sellers asking several dollars more. Furni- 
ture buying is limited to small lots, but there has been a 
gain in total takings. The building trades are the most 
active in the market. Southern oak flooring stock is scarce 
and prices of it and the product are advancing. Northern 
hardwood flooring plants report that Aug. 1 stocks were 
3.5 under those of that date last year, while July business 
had been 13.4 percent larger than that of July, 1927. The 
millwork industry is also becoming a good deal more active. 


Market Prices and Reports on Pages 67 to 70 
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Reports on [TX Researches Here and There 


Investigator Finds Virginians Prepare for Indefinite Log Supply—Extena- 
ing Use of Wood in Motor Boat Industry 


Wasuincton, D. C., Aug. 20.—The city of 
Long Beach, Calif., has invited bids for the 
construction of a municipal pleasure pier to 
be built of lumber and to cost approximately 
$1,200,000, Bids are to be opened on Aug. 
30. Lumber specifications were drawn accord- 
ing to recommendations of Earl E. Bowe, of 
the western division office, trade extension 
department, of the National Lumber Manu- 
facturers’ Association. 

The pier is to be a horseshoe-shaned affair, 


3,800 feet long with a 20-foot roadway. An 
eight-acre fill is to be made inside the pier 
for an auditorium. All lumber as specified 


is American Standard lumber. The latest 
grading rules of the West Coast Lumbermen’s 
Association for the select structural grade and 
No. 1 common grade are used. 

All stringers are to be of Douglas fir and 
of the structural stringer grade. Lumber for 
braces, guards and posts will be of fir struc- 
tural timber grade. Decking and bridging will 
be of No. 1 common fir. 

Piles and lumber used in the retaining bulk- 
head surrounding the eight-acre fill and all 
piles used in the pleasure pier trestle are to 
be creosoted according to the Boulton process. 

While the authorities have not required that 
lumber and timber be grade-marked, the suc- 
cessful bidder must furnish a grade certificate 
or have the material grade-marked. 

The authorities and engineers directly re- 
sponsible for the work have stated that the 
assistance rendered by the western division 
has been helpful, and have been assured that 
the service will be continued. 

** * * * 


Huge Wood-Frame Hangar to House 
Planes 

A temporary wood frame hangar with can- 
vas roof is being constructed at Mines Field 
in the Inglewood section of Los Angeles to 
house airplanes which will participate in the 
National Air Races and Aeronantical Exposi- 
tion to be held there next month. The hangar 
is 400 by 400 feet, thus giving 160,000 square 
feet of floor space. A canvas roof will cover 
the wood framed hangar. The construction 
work is being supervised by L. S. Wylie & As- 
sociates, Los Angeles. 

In reporting this development to headquar- 
ters, Earl E. Bowe. of the western division 
office of the National Lumber Manufacturers’ 
\ssociation, states that the airplane hangar 
booklet has been furnished L. S. Wylie & As- 
sociates. 

Furthermore, 27 carloads of lumber are re- 
quired to build a grandstand to seat 20,000 
persons and a fence seven miles long to en- 
close the field for the exposition. 

x *¢ * * * 
Nature Keeps Big Lumber Operation Going 

In Tidewater, Va., Franklin W. Reed, in- 
dustrial forester of the National Lumber 
Manufacturers’ Association, now making an 
extensive survey in connection with the trade 
extension campaign, found striking illustra- 
tions of the adopted slogan. In this region, 
rich in historic interest, Mr. Reed was im- 
pressed once again with the fact that the first 
white settlement was established in 1607 at 
Jamestown. Ever since that time there has 
heen clearing away of the forest to make room 
for plantations, farms and cities. The woods 
have been repeatedly burned to improve the 
cattle range, and every nook and corner of 
them has been searched for sawlogs. After 
more than 320 years of such goings on, the lum- 
bering industry meanwhile having covered tHe 
entire country out to the Pacific Northwest, 


ene would not look for commercial forests of 
great importance and a thriving lumber center 
in the Tidewater section of Virginia. Yet he 
found in Norfolk the headquarters of the 
North Carolina Pine Association representing 
the lumber interests of the Atlantic seaboard 
from the Florida line north to the Potomac 
River, in which are located 3,000 sawmills, 
large and small, whose average annual produc- 
tion has been nearly 3,500,000,000 board feet 
of pine lumber alone—one-tenth of the total 
production of the country. He likewise founda 
there the head office of more than one large 
lumber company, so located in order to be 
handy to its woods operations and its source 
of timber supply. 

If one travels west from Norfolk a short 
{0 miles over a paved highway to the thriv- 
ing town of Franklin, says Mr. Reed, one 
finds there the headquarters and the plant 
of the Camp Manufacturing Co., whose an- 
nual production amounts to something like 
30,000,000 feet of pine and hardwood lumber 
of the highest quality, and of all sorts, grades 
and sizes, It has been in business on that 


But these conditions have changed in the 
last four or five years. The Camp company 
intends to continue in business indefinitely 
and to depend for all time for its future sup- 
ply of logs upon those lands where it is now 
logging. It does not expect that Nature 
alone, unaided and handicapped by fire, will 
continue indefinitely to keep its forest prop- 
erties productive. The company is now e¢o- 
operating with her. It has installed a com- 
plete and effective system of fire prevention 
covering not only the 3,500 acres in Virginia 
and North Carolina which it owns in fee, but 
also on an equivalent acreage of adjoining 
forest lands, on most of which it has timber 
leases for periods of 5 to 12 years. In this 
fire prevention work it is co-operating closely 
with the State forest departments of Virginia 
and North Carolina. 

Furthermore, on its fee lands, with the 
advice and guidance of a consulting profes- 
sional forester, it has for the last four years 
begun practicing a careful system of selec- 
tive logging. Only the larger and more 
mature trees which have ceased to grow 
rapidly are removed and an evenly dis- 
tributed stand of the smaller and more 

















The new bascule bridge being completed across the river at La Salle Street, Chicago, is using 
a large amount of ‘lumber and timbers, most all of it, with the exception of form lumber, being 


creosote treated under 10 pounds pressure. 


The construction company states that 83,000 feet 
of 6x12-1nch selected common Douglas fir is being used for the sub-planking. 


For the super 


planking 51,000 feet of 3x4-inch D&M select fir was used and for the sidewalks 26,000 feet 
of 3x16-inch dense merchantable southern pine joists and 3x4-inch D&M select fir planking 


will be used. 


White oak bumpers, the lining in the machinery pits and a small amount of 
lumber in the control towers will bring the total amount up to about 200,000 feet. 


In addi- 


tion, a considerable amount of form lumber, scaffolding and piling was used during construc- 
tion. The illustrations show the decking in roadway and use of lumber in sidewalks. 


Same site since 1885 and at that time was 
the successor to a sawmill that had been 
operating there since 1858. 

Some of its hardwood logs may come from 
original virgin-growth timber, but the pine 
logs, which constitute about 80 percent of its 
annual cut, are all from second growth tim- 
ber; often they are the third or fourth and 
sometimes even the fifth, cut from the same 
land. The average yield of this “second 
growth” is around 7,000 to 8,000 feet an acre. 
In some instances the cut is as high as 20,000 
feet an acre, and it has been possible to ob- 
tain such yields at intervals of 35 years. 

This second growth timber with which the 
Camp company is supplying its plant is not 
a “man grown” forest crop. Nature herself 
has restocked the cut-over areas and has 
grown the successive new crops unaided. 
Man has heretofore made no conscious effort 
to co-operate with Nature; he has simply 
harvested timber in the cheapest manner 
possible as fast as it reached sawlog size, 
and until quite recently has not even at- 
tempted to keep fire out of the woods. 


thrifty specimens is left to form the basis 
of the next crop, which it is expected will 
be ripe for harvesting within 25 years and 
will then yield a cut greater than that now 
being obtained. 
* * * . a 
Wooden Telephone Conduits 

In reply to a query from the Texas Tele- 
phone Co., of Waco, on the use of wooden 
conduits the trade extension department stated 
that the Forest Products Laboratory at Madi- 
son, Wis., has no data on the relative elec- 
trical conductivity of the different species of 
wood, but that it thinks that the selection of 
wood used would depend on other factors than 
its electrical resistance, particularly since there 
is likely to be more variation within a given 
species because of density, moisture content, 
direction of the grain etc., than there is be- 
tween different species. The reply further 
stated that the wooden conduits first used about 
forty years ago were chiefly of white pine be- 
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cause that was the species most readily avail- 
able, but that now they are made of either 
southern pine or Douglas fir. The Illinois Bell 
Telephone Co, uses southern pine conduits, 
while the Pacific Telephone & Telegraph Co. 
uses fir. 

It is further stated that wooden conduits 
for underground work are creosoted under 
pressure and as compared with vitrified clay 
have a number of advantages besides price. 
Wood is lighter, requires less handling, is not 
easily damaged, and can be laid faster and 
with practically no waste. 

‘te = @ 


Strongly Backs Modernizing Movement 


An editorial in the July issue of the Ladies 
Home Journal strongly endorses the home 
modernizing movement. The editorial appeared 
under the caption “Sixteen Million Homes.” 
The writer indicates the vast field yet to be 
covered in organizing home modernizing bu- 
reaus in every locality. 

Sixteen million homes in the United States 
are out of fashion, says the editorial, quoting 
Walter J. Kohler, president of the Home Mod- 
ernizing Bureau. More than half of all the 
houses in the land. 

Ugly boxes, built for shelter without a 
moment’s thought to beauty. Small, cut-up 
rooms, stuck in where the carpenter thought 
they ought to go, without benefit of architect’s 
advice. 3uilt in a day when one bath room, 
or none at all, was the general rule. Sinks 
too low, windows badly placed, antiquated 
heating plants, inefficient kitchens, unfinished 
attics without insulation to keep out summer 
heat and winter cold, insufficient lighting out- 
lets, splintery floors, dingy paint and paper 
on the walls and trim. And outside, lack of 
porches, lack of beauty, lack of harmony with 
nature. 

And yet these sixteen million houses can 
be dressed up to be modern, lovely, livable. 
A small addition here to make some room 
inside a litle bigger and to give more pleasing 
lines to the exterior. An additional bath room 
or two—made out of closets, perhaps. A par- 
tition moved, New paint and paper. Little 
things will do the job and bring these homes 
up to the present double standard of efficiency 
and beauty. 

The recipe calls for a little money, plus a 
great deal of imagination. 

* *+ * * * 

Navy Wants 15,000,000 Feet of Lumber 

Schedules 9546 and 9589 just issued by the 
bureau of construction and repair of the 
Navy Department call for more than 10,000,000 
feet of boards, finish, timbers and dimension. 
The understanding is that several more pro- 
posals will soon be announced calling for an 
additional 5,000,000 feet. 

Copies of the schedules and the necessary 
forms for filing bids may be had from the 
3ureau of Supplies and Accounts, Navy De- 
partment, Washington, D. C., from the Navy 
Purchasing Offices in New York and San Fran- 
cisco, or from any Navy Yard. 

* ¢ * # & 


Short Lengths Used in Woodcraft Work 

The 4-H Club of boys and girls at the site 
of Stonewall Jackson’s old mill in West Vir- 
ginia has adopted as a major activity wood- 
working with short lengths of lumber. The 
club maintains an extensive camp at the mill 
and for the last three years special attention 
has been given to woodcraft activities. Appala- 
chian hardwoods are used for the most part, 
although some use is made of softwoods. 
Short-length lumber is proving adaptable for 
the making of magazine racks, stools, taborets, 
smoking stands and the like. The articles 
made are disposed of to club members, local 
purchasers, and some of them recently were 
sold at a demonstration in one of the depart- 
ment stores in Wheeling. The quality of the 
work is creating a demand for such articles 
and the use of short lengths. is being en- 
couraged. 

Instruction work is under the co-operative 
extension service of the State of West Vir- 
ginia. William H. Kendrick is the director in 
charge. Mr. Kendrick recently communicated 


with the National Lumber Manufacturers’ 
Association and several lumber companies in 
an effort to obtain for the club members liter- 
ature and information on Appalachian hard- 
woods and their use. The National associa- 
tion has furnished Mr. Kendrick such infor- 
mation as is available at headquarters and has 
referred his request to the National Commit- 
tee on Wood Utilization and the United States 
Forest Service, 
e«@ «& * 

Throws Out Steel Sash and Puts in Wood 

The Citizen’s National Bank building of 
Emporia, Kan., has joined the growing list 
of important buildings throughout the country 
which are turning from steel to wood sash. 
Burdett Green, manager of the central western 
district, has sent to headquarters the following 
letter from Brinkman & Hagen, Emporia 
architects : 

The steel windows as installed some three 
or four years ago were of the projected type 
and, after trying for three years to satisfac- 
torily heat the building, the owners came to 
the conclusion that they had better tear them 
out. Some eighteen months ago they weather- 
stripped these windows, but this was more 
money thrown away, for it die little good. The 
windows, besides leaking air, would pile up 
with snow on the inside window stool. We 
are replacing these sash on the north and 
east portions of the building with double hung 
sash, which, after all, are pretty hard to beat. 

The superiority of wood for casements ap- 
pears to be conclusively demonstrated by this 
and many similar instances in which installed 
steel sash has been removed and the old reli- 
able material substituted. 


Woods Used in Motor Boat Construction 


A survey of motor boats in the United States 
made by H. L. Bravo, of the eastern division, 
indicates that approximately 17,000,000 feet of 
domestic and foreign woods enter into motor 
boat construction annually. Mr. Bravo found, 
among other things, that there has been a 
marked increase in the use of lumber in this 
type of boat construction during the last ten 
years. The number of boats registered in- 
creased from 110,791 in 1919 to 222,254 in 1928. 
These figures include all pleasure motor boats 
under 16 tons and all work boats under 5 tons. 
A conservative estimate is that 340,000,000 feet 
of lumber was used in the construction of this 
huge fleet of motor boats. 

More than half of the country’s smaller 
motor boats are concentrated in eight large 
cities along the Atlantic seaboard—New York, 
Philadelphia, Baltimore, Norfolk, Tampa, New 
Orleans, Portland and Boston. New York, as 
one would naturally expect, ranks first with 
28,962 motor boats registered, while Tampa is 
second with 18,155, and Baltimore third in the 
list of eight with 15,018. Detroit, with 10,424 
boats registered, leads cities on the inland 
waters. 

Commenting on conditions disclosed by the 
survey, Mr. Bravo says: “It is very reason- 
able to anticipate from the present factors de- 
veloping this industry that the trend of lum- 
ber consumption will increase rather than 
diminish as long as present conditions exist. 
These boats virtually are of all wood construc- 
tion, so the future is exceedingly bright for the 
increasing use of lumber, as motor boating is 
gaining in popularity.” 


Hear Promotion Experts 


SEATTLE, Wasu., Aug. 18.—More than fifty 
lumber concerns in this district gathered at 
luncheon Aug. 15, to hear John M.. Gibbs, 
manager of the trade extension department of 
the National Lumber Manufacturers’ Associa- 
tion, and others, tell of the trade extension 
work done by that association during the last 
year. Mr. Gibbs was followed by* Theo. M. 
Knappen, director of publicity for the asso- 
ciation; A. C. Horner, western manager of that 
hody; J. M. Brown, Snark of the Universe of 
Hoo-Hoo, and Henry R. Isherwood, secretary 
of Hoo-Hoo. 

In reviewing the progress made in the’ trade 
extension work, Mr. Gibbs laid great stress 
on the value of the co-operation of local bodies 
of lumbermen, whether regional lumber asso- 
ciations or lumbermen’s clubs, and character- 
ized the 76 Hoo-Hoo clubs in the nation as 
“our auxiliary staff upon which we can and 
do depend to keep us informed of conditions 
inimical! to the best interests of lumber, and 
these clubs work with‘our 45 field men to over- 
come such disadvantages.” He told of the con- 
tacts with city officers, architects, retail lum- 
ber dealers, engineers, contractors and car- 
penters in western cities and towns in the 
interests of the Pacific coast building code, 
which is fair to lumber; of the informative 
booklets prepared and distributed by his staff; 
of the work of the Home Modernizing Bureau; 
and of the lumber mill employees of Bend, Ore., 
who, seeing the source of their living threat- 
ened by the inroads made by paper boxes, 
individually and collectively called upon the 
business men of their city and asked them to 
specify wooden boxes when ordering goods, 
and have had their request granted. Other 
lumber districts have taken this up with some 
success, and Mr. Gibbs urged the extension 
of this movement to promote the use aj 
wooden boxes. 

Mr. Knappen lauded the trade extension 
work done by the various lumber associations, 
and said that “groups outside the National are 
spending $2,000,000 a year for this purpose,” 
which has resulted in the last few years in 
“a wonderful awakening of the public to lum- 
ber.” He likewise spoke of the value of ad- 


vertising as business insurance, saying, “It 
holds your trade when it doesn’t increase it” 
and that “if we had started it fifteen or twenty 
years ago and kept it up we would have had 
a good market and a profitable business.” 

Mr. Horner spoke briefly of the western 
division office concentrating on individual prob- 
lems to learn how the position of lumber could 
be bettered. He mentioned oil rigs, which, 
ten years ago were built of lumber almost 
without exception, while today four out of five 
are of steel. He pointed out that the steel 
folks had simply studied the problem of mak- 
ing an efficient rig, while the lumbermen had 
not kept pace with this market, and that it was 
necessary to keep up-to-date on the uses of 
materials and see that lumber is furnished for 
such uses as it is suited. 

J. M. Brown, of the Long Lake Lumber Co., 
Spokane, Snark of the Universe, told of the 
wood promotion work done by the St. Louis 
Hoo-Hoo Club, whose members have raised a 
fund of $20,000 a year for a three-year period 
to carry on this work, and have a paid secre- 
tary to co-ordinate the efforts of the members. 
He spoke of the three standing committees on 
wood promotion of the Spokane Hoo-Hoo Club, 
and of their, success in getting wood sash used 
where steel had been specified, and urged that 
the executives of the lumber concerns see and 
grasp the opportunity of helping themselves 
and their industry by similar and united action 
through Hoo-Hoo. 

Henry R. Isherwood, secretary of Hoo-Hoo, 
recounted the success attending a smoker held 
for the. woodworkers in Kansas City, which 
contractors and carpenters to the number of 
2,500 attended, listening to speakers outlin- 
ing the reasons why these men should have a 
selfish interest in promoting the use of wood. 
The speakers also denounced as propaganda 
statements which woodworkers said had been 
made to them by representatives of competing 
materials to the effect that “good lumber and 
shingles can not be had any more,” and as- 
sured the carpenters and contractors that there 
was a supply of good lumber and shingles 
adequate to meet their needs during the re- 
mainder of their lives, and long after. 
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Jogging Along Through Illinois and Indiana 


Dealers Talk About Such Varied Subjects as Country Deliveries, Fraternity 
Houses, Contracting and Deferred Payments 


The office of the J. H. Patterson Co., 
Rochelle, Ill., has recently been redecorated, 
showing what a little inventiveness and the 
use of materials carried in stock will do. 

According to accounts, this used to be a 
dark, not to say a dismal place in which to 
do business. The woodwork was dark, and 
the walls were laid out in panels by means 
of strips, and the panels were covered with 
dull brown burlap. It gave the impression 
to the caller of entering a cavern. 

After taking thought, C. A. Anderson, the 
local manager, covered the burlap with Tex- 
tone in a light shade. He then painted the 
woodwork a light color, tore out an old par- 
tition or semi-partition, installed some cup- 
boards to hold surplus stationery and the 
like, installed new light fixtures and has 
as light and airy a place in which to work 
as a person could desire. The investment 
was small, and the transformation was com- 
plete. 

The head office of this line is in Rockford, 
and the line includes some ten yards. 

Mr. Anderson said he delivered to farm- 
ers and was quite willing to extend this 
service. 

“If a farmer comes in with a team,” he 
remarked, “the yard men have to load his 
wagon for him, and it’s always a harder 
job to build a load on a wagon and bind it 
against slipping than to load a truck. Roads 
are good, and deliveries take but little time. 
But the real service involved is the time we 
save our customers. If they come in even 
a short distance with a team it takes half 
a day, and a trip of ten miles means spoil- 


in Rochelle, carries four departments; coal, 
feed, grain and building materials. This 
line of yards is unusual in that each yard 
is separately incorporated, and the owner- 
ship varies from yard to yard. sut each 
yard is pretty much an entity in itself. The 














House being constructed by the Foster Lum- 
ber & Coal Co., of Valparaiso, Ind. 


buying in car lots is usually done at the 
head office but not always, and the local 
manager is given quite a free hand. 
“Naturally I like this arrangement,” Mr. 
May said. “I’m afraid if I had exact su- 
pervision I’d feel that some one else was 
responsible and that when I closed the of- 
fice at night I was through. As it is, I 
think I make as much money for the com- 
pany after six as I do in office hours. Per- 
sonal contacts are the best kinds of ad- 


veloped. The time is gone when a man can 
sit at a desk and have a sufficient yolume 
of business come to him without effort.” 

Valparaiso, Ind., is famous for a number 
of things. Good roads make it something of 
a suburb of Chicago. It is famous also for 
Valparaiso University; a school founded for 
educating poor boys and girls. This uni- 
versity, I am told, has been taken over by 
some church. Years ago this department 
visited the school, while it was still pri- 
vately owned, met the owners and adminis- 
trators, a lot of the faculty and flocks of 
students and then retailed in these columns 
the impressions garnered. 


Where Yards Also Engage in 
Contracting 


The lumber business here is unusual in 
that all three yards are, in addition to be- 
ing mercantile concerns, extensively en- 
gaged in contracting. It is not often that 
the Realm finds a city where retailing and 
contracting team up in every yard. 

In the Smith-Nuppnau Co.’s office we met 
Cc. P. Nuppnau who has rather recently 
joined the firm. The plant is bright with 
new paint, and the office is very much up 
to the minute. Mr. Nuppnau said that trade 
was jogging along at a quite fair rate. This 
is a county-seat town, and that means some 
extra business. Farm trade is something 
of a factor, though farmers were not build- 
ing at any great speed at the time of my 
visit. This is becoming a dairying section. 
A farmer who runs a dairy earns his money, 








The J. O. Perkins Lumber Co.’s plant and yard at Lafayette, Ind. 


ing a whole day for them. They’re busier 
at their own work than they used to be, 
and our delivering to them means that 
country building can go on throughout the 
year instead of being crowded into a few 
weeks in their less busy season.” 

Mr. Anderson says his business divides 
about one-third in the country and two- 
thirds in town. 

P. W. May, of the Doyon & Rayne yard, 








vertising. I spend lots of time on things 
that seem to have little to do with the busi- 
ness. For instance, I’m president of the 
Rochelle Business Men’s Association. That 
means much planning and work for me. 
But it helps this business in two ways. The 
association helps build the town, and the 
contacts I make while working at odd hours 
for the association uncover much business 
or at least show me where trade can be de- 


Office and yard of 


the J. H. Patterson Co., at Rochelle, II. 


but the point is that he gets it and gets it 
regularly. Mr. Nuppnau says his company 
does no direct financing of customers. Pri- 
vate loans and the building and loan asso- 
ciations take care of this matter efficiently. 

R. E. Wilson, of the Wilson Lumber & 
Coal Co., said farmers were buying, if not 
in great quantities at least in an increasing 
ratio. Some contracting is done in the 
country. Much of the business on which 
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the yards depend is in town; and in fact 
this department, in driving about the streets 
saw numbers of new houses in process of 
construction. At the Foster Lumber & Coal 
Co. we found that Charles E. Foster was in 
Chicago for the day. Mr. Foster is a past 


president of the Indiana association and in 
fact was chief executive of the association 
the first time this department attended the 


rally he had supplemented his horses with 
trucks long before that time. 


Radio as a Good-Will Builder 


In the office of the Colborn-Dye Co., Wol- 
cott, Ind., we missed the manager; but the 
yard man in charge turned on a high-power 
radio for our entertainment and brought 
in a religious meeting out of the air. We 








find nothing to which they could object. 

Mr. Munger has done business on his 
present location for some 20 years or moré. 
This is an admirable location; on a railroad 
and central to the whole city. Mr. Munger 
gets a good many offers for his real estate, 
but he has no desire to sell out. He likes 
the lumber business, likes to be busy at it 
and intends to keep on. 











The Henry Poor Lumber Co., of Lafayette, Ind., builds homes on the 


partial payment plan 
Indiana convention. This company oper- 
ates a yard in Gary. 

F. M. Clifford, who was running the office, 
was as busy as a paper hanger, for which 
he apologized in a good natured way. But 
the Realm asks no apologies from a busy 
man. It’s a pleasure to see the -business 
wheels hum. 


Random Jottings in Hoosierdom 


In the Rensselaer Lumber Co.’s yard, in 
the Indiana town of that name, we found 
Mr. Donnelly actively superintending the 
building of a stout warehouse that is in- 
tended immediately to shelter cement and 
ultimately, I believe, to serve as a coal stor- 
age building. The city is building several 
miles of paving, and the sale of cement will 
be considerable. With all the roads and 
streets that are being paved over the coun- 
try, cement has risen to the dignity of a na- 
tional concern. They do say, however, that 
in this line as in some others quantity 
doesn’t always mean profit. Have you ever 
heard anybody suggest that idea? Mr. Don- 
nelly was framing his warehouse of native 
Indiana oak; fine, sturdy looking stuff. Mr. 
Donnelly insisted it could be better, but he 
said it served the purpose nicely. 

This yard depends largely upon farm 
trade, and farmers thereabouts are not as 
happy as the traditional clam at high tide. 
They seem to think the tide is out. Mr. 
Donnelly said he used to be a farmer, him- 
self, and appreciated their feeling and the 
situation that prompts it. “It’s true,” he 
said, “that farmers don’t work as hard as 
they used to. But for that matter, who else 
does?” 

J. C. Gwin & Co. have been in business in 
Rensselaer for a long period. In fact Mr. 
Gwin mentioned thirty years as his record. 
He remembers Met. L. Saley who used to 
write this department and tells about the 
Old Master’s visits to the yard. 

This company makes a policy of deliver- 
ing anywhere in the country, but it has 
worked the matter out on a mileage basis so 
that there is an exact charge for the serv- 
ice. Mr. Gwin finally gave up horse de- 
liveries some two years ago, though natu- 
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The Smith-Nuppnau Co. at Valparaiso, Ind., does contracting as well 


as operating a retail lumber yard 


suspect that this radio, if not the religious 
exercises, make the pleasant lobby of this 
office an attractive place for carpenters and 
contractors in their unoccupied moments. 
Judiciously used, such a radio can be a 
good-will and business builder. This yard 

















Ed Munger, of Lafayette, Ind., who though 
79 years old, is on the job every day and 
likes it 


would be known as a farmers’ yard by the 
big stock of fence carried. 

In Lafayette the Realm went first to the 
Ed Munger Lumber Co. to see our good 
friend Mr. Munger. He has subscribed to 
the AMERICAN LUMBERMAN and its prede- 
cessors for more than 40 years. At 79 years 
of age he looks but middle aged; and re- 
cently, just to find out whether he really 
was as good as he felt he took out some 
more life insurance. The examiners could 


The city grows steadily; and while it has 
a number of reasons for size and growth, 
several lumbermen mentioned Purdue, the 
big State school west of the river. The 
Purdue athletic teams, I believe, are known 
as the Boiler Makers. It is a great scien- 
tific institution, specializing in engineering 
and agriculture. The lumbermen of the 
State I am told are working in quite close 
coéperation with Purdue in the design and 
popularizing of correct farm structures. 
This is a work of increasing importance in 
these days when the improvement of agricul- 
ture is to the front. There has long been a 
serious gap between the work of the farm 
colleges and the average practical farm. 
It has been unfortunate. For the colleges 
have made every effort to add practical 
qualities to their scientific findings, and in 
this they have been successful. But it has 
been slow business getting these new plans 
adopted by the farmers. The colleges nec- 
essarily are limited in their “selling” facil- 
ities. More lumbermen are seeing an op- 
portunity for themselves in bringing these 
soundly designed plans to the farms; and 
while much remains to be done, a promis- 
ing start has been made. 


Good Trade in the “Boiler Maker” 
Town 


Mr. Munger stated that he finds business 
in Lafayette to be good. He turned through 
his contract book and showed me job after 
job running into the thousands of dollars 
and not yet completed. He added that 
credits are one of the troublesome problems 
in that loans are usually not available until 
the building is finished. This means that 
the yard must carry many short-time credits 
on the books. But this is the regular rou- 
tine and must be followed. 

The Munger yard has a shop with no 
power machines, and it has a genuine handy 
man in charge; a man whd knows how to 
do almost any sort of a job that involves 
wood and hand tools. Such a shop proves 
a great convenience and a source of sales 
and profits. 

Harry O. Smith, secretary and treasurer 
of the Lafayette Lumber Co., stated that 
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house building is at present the big source 
of sales. Not much large construction in 
which lumbermen are interested is in 
progress this year. This is one of the large 
yards of the city, and it is especially adept 
at collections. Over a period of some twelve 
years the losses from bad accounts have 
averaged one-fifth of one percent. There’s 
a record to shoot at! 

In the office of the Henry Poor Lumber 
Co., Mr. Poor said that trade is doing well 
this year. He was very busy, but he took 
time to say that in his opinion lumber re- 
tailers are needlessly slow in adopting mod- 
ern methods. “Deferred payments,” he said, 
“have been applied to every luxury in the 
world. But lumbermen have been unable 
to see that this is a sound method, when 
correctly handled, to be applied to such 
necessities as home construction. Luxury 
buying, fostered by these special methods, 
has drained off the money and credit that 
would be infinitely more useful to the own- 
ers if applied to the building of homes. 
Even the mail-order men, working under 
serious handicaps, are in certain places 
beating out the lumbermen. They overcome 
their obvious handicaps by methods and 
policies which attract customers. We ap- 
ply the partial payment plan to house build- 
ing and loan up to 85 percent of the com- 
pleted value of house and lot. We've found 
that collections on these contracts are much 


‘Plastic Architecture’ Irks Elder Berry 


Finds Remodeling Needs Common Sense Plan 


“I've been around to see a_ rejuvenated 
house,” said the Elder in the tones of one who 
speaks well of the deceased. “No, I guess that 
wasn’t the word, after all. It sounded more like 
reformed; but if that house is a reformed 
character, I’m glad I never met it in a dark 
alley while it was still sunk in sin, 

“It’s a sad story and a warning. One of our 
lady club leaders who has lots of speed but 
not much control got lit up on what she calls 
‘plastic architecture.’ Here I've been fixing up 
old houses for thirty years and never really 
knew what I was doing. But the lady knows. 
She’s jake to all the artistic pomps and pulchri- 
tudes, and she’s put over many a fast one. She 
bamboozled the city dads into spending good 
money for a fountain that is the town wonder. 
I'll bet eight hundred strangers have asked me 
what the thing is. It looks kind of like the 
original cash register set on a square granite 
horse block with steps notched into the sides. 
But the crowning feature, the light touch that 
marks it as ‘our sort,’ is the fact that there 
ain’t any water about it. Water in a fountain, 
the lady explained, is passé. It’s mid-Victorian 
or at least pre-Volstead, and why spoil a foun- 
tain by having a mess of water squirting 
around ? 

“IT guess it’s my fault. I got to thinking 
there was a flock of old houses in these parts 
that still had a kick in them if they had their 
faces lifted, so I began talking remodeling to 
see if I could convert anybody. I converted 
one too many; for this lady ran away with the 
game from the first ball pitched. I looked at 
the fountain and worried, and I had reason. 

“Wasn't it wonderful! Here we had a 
chance to demonstrate the continuity of design 
that, it seems, just naturally hangs the blue rib 
bon on the non-bogus arts; a chance to dem- 
onstrate the living evolution of line and plane 
and focus! She had me blowed up with the 


easier and more certain than on open ac- 
counts.” 

In the office of the J. O. Perkins Lumber 
Co. we found that Mr. Perkins was out of 
the city. H. M. Hamilton, who was in 
charge, stated that trade is good and prom- 
ises to remain good while Purdue flourishes. 
So far as any one can see, that flourishing 
of the big school will continue indefinitely. 
There are roughly 4,000 students in at- 


tendance. The State invests large sums of 
money in buildings and equipment and 


salaries; and the students themselves bring 
in big sums. While doubtless some of them 
get on with small amounts of money, others 
spend more than they need just to get by. 
I don’t know what the average is at Purdue, 
but the country over it must run at about 
$1,000 per year per student. Multiply that 
by 4,000 students, and you have the tidy 
sum of four millions; surely no trifling ex- 
penditure in any community. 

Mr. Hamilton mentioned the building of 
fraternity and sorority houses as one ele- 
ment in which the venders of building ma- 
terials are directly interested. Many of 
these houses are large and imposing. Per- 
haps they put something of a burden upon 
undergraduate and alumni members of the 
chapters, but those things are usually care- 
fully worked out and financed. Certainly 
they add color to collegiate life, and they 
increase the total of building done. Mr. 


bases full; but I eventually gathered that the 
idea is to get hold of some old thing and make 
it look so queer its own mother would shoot 
it, and there you are; continuity of design! I 
sat around and said ‘Yes, ma’am,’ like an assist- 
ant movie director and wished I’d had sense 
enough to keep my mouth shut in the first 
place. 

“The lady said she'd give me a sample, and 
then I'd know how. She'd inherited an old 
shack that nobody would live in, and that of 
course proved its artistic possibilities. She 
hired an unlucky contractor who.took one look 
at the plans, turned pale and said, doggone it, 
he had to eat, and they went to it. 

“After much riot and mutiny the thing was 
finished; and half a dozen of us went around 
to look at the completed opus. Rumor had 
prepared me a little, but I admit it was a 
shock. The thing looked to be all roof and 
kind of broken backed. The gables started at 
the top and carried on right into the cellar, 
and a couple appeared to be upside down. The 
windows leaned together like love birds, and 
for one bad moment I thought the front door 
was in the second story. 

“Somebody saw the contractor sneaking 
away in a state of low vistbility and yelled at 
him, ‘C’m’on over here, Jake, and tell us how 
to stand when we look at this thing!’ 

“*Yaow!’ said Jake, like a cat whose tail is 
under a rocker, and that’s all we learned from 
him. 

“We took a long, timid look. 

“*The bozo who made that design,’ says one 
of us, ‘must of been the guy who thought up 
Schrechlichkeit.’ 

“*You forget,’ T says, ‘that this is plastic 
surgery.” 

“Then I bet the plans was treated by a 
chiropractor.’ 

“There was a sad silence, 





Hamilton said that for the most part the 
financing of private homes is done through 
banks, trust companies, insurance com. 
panies and the like. There is a large jp. 
surance company with its home office in 
Lafayette. 

At the Henry J. Kessner Lumber (Co,’s 
yard we learned that Mr. Kessner was away. 
This is a big yard with an attractive plant, 


Interesting Number of “‘Saw Kerf” 


The summer number of the Saw Kerf, pub- 
lished for the friends of E. C. Atkins & Co, 
makers of the famous silver steel saws, In- 
dianapolis, Ind., contains some very interest- 
ing stories and articles written briefly and 
to the point which should make good reading 
on these hot summer days. Among the prin- 
cipal articles is one describing the early op- 
erations of the old Empire mill at Coos Bay, 
Wash. Another calls attention to the fact that 
Commander Richard E. Byrd has ordered a 
complete outfit of Atkins saws and files to 
accompany him on his expedition to the South 
Pole. Still another article tells how steam 
feed may be accomplished with a Martin valve 
controller. The foregoing are only a few 
of the interesting items contained in this 20- 
page booklet, but they are well worth the pe- 
rusal of any who care to write for a copy of 
this number of the Saw Kerf. 





“D’you suppose,’ 
asks another timidly, 
‘that something just 
slipped, or is it real- 
ly wrong end up?’ 

“There was no an- 
swer. 

“*T know,’ says a 
third, ‘its Lon 
Chaney!’ 

“Like hunted men, we separated—and faded 
into the twilight. 

“As a start, that wasn’t so good. But things 
could be a heap worse, for the lady, now that 
she’s showed me how, has kind of lost interest 
in plastic architecture and is carrying the evo- 
lution of line and plane into other fields. 

“But I guess I learned something, at that. A 
house, whether it’s new or is just having con- 
tinuity of design sicked onto it, has a right to 
look like a real house, meant for its station in 
life. A man don’t wear a plug, hat when he 
pitches hay, even if he did inherit one from 
great-uncle Bim and ain’t got any other use for 
it. Neither does he cut the top off, wire a 
piece of tar paper onto it and call it a straw hat; 
although I reckon that would be more suitable 
than adding a Moorish awning and a palladian 
window and calling it a cute little modernistic 
chateau. In any case the wearer would look 
like a ring-tailed monkey on the loose. 

“When a family pays its money it has a 
right to a house it can respect and grow fond 
of. And that ain’t a hodge-podge of half- 
cooked giblets, and it ain’t a freak. In the 
remodeling business the old house is just partly 
processed materials that must be fitted into a 
unified and suitable structure. I hope a kindly 
heaven saves us from any more of these re- 
processed dwellings that look like a souse who 
got up on the wrong side of one of Mr. Pull- 
man’s beds!” 
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Get This Specification Protection Policy 


American Lumberman Offers Practical Aid in Selling Homes 


One of the first things that the average prospective home 
builder thinks of in connection with the contemplated en- 
terprise is—‘How can I be sure that only good, sound, 
quality materials will be used, and that the most approved 
construction methods will be followed?” If inexperienced 
in building matters and unfamiliar with the different kinds 


.and grades of materials, as a great many “prospects” are, 


he feels an uncertainty with regard to these matters that 
may turn the scale against his building at all. ‘True, the 
prospective builder can, in most instances, get in touch 
with reliable lumber and material dealers and contractors 
who will gladly place their knowledge and experience at 


SPECIFICATION 
PROTECTION 
POLICY 


Po, Sam fm, 
AMERICAN LUMBESMAN 


Send 


« of Your Property - 


materials and workmanship will be—or were—employed 
in the construction of his new home. 

Not only that, the document also is a record of the con- 
tractor, subcontractor and architect, together with their 
releases. Just as an abstract or title insurance policy as- 
sures and safeguards the rights of ownership, this “Spec- 
ification Protection Policy,” filed safely away with the deed, 
preserves the lasting evidence of the value of the new 
construction, repairs or remodeling covered thereby. 

Besides assuring the original owner of a well built home, 
it is an invaluable aid in case the owner should desire to 
sell, for the prospective buyer can be given documentary 


It will 


fora ‘i —— =... be sent 
specimen 9 --- === ~— | on 
copy a = Paitin approval 








his disposal, but many possible, or would be, home build- 
ers do not realize that this is the case. On the other hand, 
they very well know that there are plenty of poorly con- 
structed homes; that inferior or unsuitable materials do 
somehow find their way into construction; that some con- 
tractors are careless, negligent or even unscrupulous, and, 
knowing these things it is not strange that they do not 
always feel that they can enter into the proposition of 
building a home with the same degree of assurance and 
confidence with which, because of guaranties and certifica- 
tions of one sort or another, they enter into other transac- 
tions that involve far less expenditure. 

This obstacle in the way of selling homes can be sur- 
mounted by making the prospective or potential home 
builder understand that his lumber dealer will furnish him, 
with no additional cost, a “Specification Protection Policy” 
that wil! afford permanent evidence that only first class 
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evidence that the house, in materials and workmanship, is 
all that the owner claims it to be. 

To meet the needs that have been outlined,-and to en- 
able lumber dealers to offer their prospective home building 
customers this valuable service, thereby scoring a strong 
advertising and selling point, the AMERICAN LUMBERMAN has 
published and now offers for sale a most complete and sat- 
isfactory form of “Specification Protection Policy,” which 
has been carefully compiled to meet the requirements for 
such a document, and to afford the lumber merchant a 
needed aid in closing sales of materials for new homes, or 
for extensive modernization jobs. 

The price of the “Specification Protection Policy” is 50 
cents each. Upon request a sample copy will be sent on 
approval. No remittance need accompany requests for samples. 
Address all requests and orders to AMERICAN LUMBERMAN, 
431 South Dearborn Street, Chicago. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














To Erect New Office Building 

SoutH Benp, Inp., Aug. 22.—Work will be 
started soon on the new office and display 
building of the Imdiana Lumber & Mfg. Co., 
at the present main yard and factory, 742 South 
Michigan street. The C. A. Jordan Co. has 
been awarded the contract and the architect 
is Ernest W. Young. 


applying for the “credit” to give us that as- 
surance. 

We should always keep in mind that we are 
not “selling credit’ but that we are selling 
“merchandise” and receiving a promise of pay- 
ment at some definite future date. We make 
mistakes in judgment, of course, which is 
human, but the point is that when we extend 





The new building will 
house the offices of 





the company, and the 
sales, purchasing, es- 
timating, advertising, 
accounting and _ book- 
keeping departments. 
The factory and deliv- 
ery departments will 
be located in the present 
factory office. The dis- 
play room, approxi- 
mately 35 by 70 feet, 
will show various items 
used in the construction 
of the modern home, in- 
cluding lumber, mill- 
work, mason supplies, 
and specialties and will 
make the selection of 
materials easy. Pros- 
pective home owners 
will be able to see, be- 
fore they build, the sid- 
ing, face brick, various 
built-in conveniences, 
flooring, etc., as they 
will appear in the home. 
In addition to the main 
yard the building will 
serve the Indiana Lumber & Mfg. Co. branches, 
including the North Side, South Side, West 
Side, and Mishawaka lumber yards. 


Standardization of Credit Terms 


. New York, Aug. 21.—“We see no reason 
why the ‘terms of purchase’ and the ‘terms of 
sale’ throughout the lumber industry should 
not be uniform and it is our opinion that the 
adoption of standarized terms should simplify 
both buying and selling.” 

The foregoing observation is made by An- 
drew H. Dykes, president Dykes Lumber Co., 
in an article on “Competition in Credits” which 
he prepared for the Brooklyn Chamber of Com- 
merce. The Dykes organization, which started 
with one small city yard, now embraces nine 
yards scattered throughout the Metropolitan 
territory. 

Mr. Dykes is president of the New York 
Rotary Club and prominent in the affairs of 
the Northeastern Retail Lumbermen’s Asso- 
ciation, the New Jersey Lumbermen’s Associa- 
tion and the New York Lumber Trade Asso- 
ciation. 

Some excerpts from the article, which the 
srooklyn Chamber of Commerce plans to give 
wide circulation among its members, follows: 

A firm, definite credit policy is one of the 
principal supporting structures of any suc- 
cessful business. When goods are sold on a 
credit basis a “charge account” should be 
opened only when we are convinced we will 
be paid in accordance with terms mutually 
agreed upon in advance. Accounts should 
never be opened unless we possess sufficient 
information about the individual or eoncern 











Eagle River, Wis., is the hub of a famous resort region in the North 
Woods lake country, surrounded not only by scores of popular resorts 
but also by thousands of summer homes. This office building of the 
Eagle River Building & Supply Co. harmonizes admirably with its 
setting, breathing the very atmosphere of the woodsy surroundings. 
It is built of unbarked hemlock logs, in the style of the summer. cot- 
tages, the supplying of materials for which forms a large fart of the 


company’s business 


“credit” we must be convinced that we will 
receive payment and that our “terms” will be 
lived up to. 

Greater emphasis should be given to the 
terms agreement on all accounts. This agree- 
ment should not be verbal. All accounts that 
are opened should be written to—to outline 
the way their bills will be handled and speci- 
fying the terms. Our terms are incorporated 
in our “opening account” letter as follows: 2 
percent 10 days, net 30 days. Interest charged 
at the rate of 6 percent on all past due ac- 
counts. 

If a customer does not abide by these terms 
but allows the account to extend beyond the 
period, we never hesitate to add the interest 
to his statement and write him about it. True, 
we do not always collect it, but it impresses 
upon him the importance to us of our “terms,” 
that they mean something, and our insistence 
on strict adherence to them. 


Another feature of “credits” to which we 
are strenuously opposed is the pilfering of 
discounts. When a customer takes a discount 
after the discount period has expired, we don’t, 
of course, always succeed in collecting it, but 
we do take the opportunity of impressing him 
with the importance of our “terms” and the 
inability of conducting our business on that 
basis. If he continues to do it as a regular 
thing, we write and tell him that unless the 
practice is stopped we would prefer to discon- 
tinue the account. 


We point out to our customers that we are 
entitled to a certain number of turnovers on 
our investment in a year. Credit extensions 
beyond our terms reduces this turnover so 
that the business becomes unprofitable. We 
show our customers that if all of our business 
was handled on a long term basis, Such as 
he has forced from us, we would require 
much more capital to operate it, which would 
make it unattractive and unprofitable. 





he needs. 





This Week’s 


Handy Way to Show Moldings 


The following contribution to this department comes from 
J. A. Heller, Wise & Ferguson Lumber Co., Englewood, Colo.: 


We read the Retailers’ Idea Exchange each week and have 
found many useful ideas therein. 
many other practical suggestions in future issues. 

In our business we have used a little plan for displaying samples 
of moldings that has saved a great many steps for our office force 
and proved a convenience for our customers. 
much the same as those put out by the paint companies showing 
their colors on paddles, except longer. 
hook and eye, we have samples each about five inches long of each 
molding that we carry in stock. This is hung in a handy place and 
whenever a customer asks about a certain molding, we can show 
him exactly the pattern without taking him to the molding shed. 
On each sample we have a small label giving the number, size, list 
price and kind of wood in which carried. In addition to the time 
saved, we have eliminated a great many errors on our molding 
business, as we can easily check an uncertain customer on what 


Timely Tip 


We hope and expect to see 


We made a rack, 


On this rack, hung by a 
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All of these features of “credit” are com- 
petitive, some of them small in their way, but 
if allowed to accumulate they are of more 
harm to business than is competition in price. 
A definite understanding and agreement among 
dealers in any line of business on what are 
“fair selling terms,” we believe, would be a 
very constructive step and worthy of serious 
consideration by industry as a whole, both 
retail and wholesale. 


Dealers Unite in Building Show 


Lonpon, Oulo, Aug, 21.—The lumber dea!- 
ers of this city have united in giving a build- 
ing show which started today and is to con- 
tinue four days. The show is given under the 
auspices of the Ohio Assotiation of Retail 
Lumber Dealers. Mrs. Marion Teal, who acts 
as director of publicity, is in charge. The ex- 
hibits are housed in a store room in the busi- 
ness section and consist of built-in features 
and displays of lumber and other building 
materials. A special program of speeches and 
entertainment is being presented. 


Gain Shown in Building Permits 


Building permits in 580 comparable cities and 
towns reporting to the national monthly build- 
ing survey of S. W. Straus & Co., for July 
this year, showed a gain of 8 percent over 
July last year. 

“The first month of the second half of the 
year,’ says the report, “indicated that the 
building industry generally is on a substantial 
basis. These 580 cities and towns represent 
approximately 80 percent of the population of 
the country. In July the total value of their 
building permits was $338,819,896, compared 
with $313,666,388 in July, 1927, and $368,460,- 
737 in June this year. 

“While the loss in July from June this 
year was about 8 percent, the decrease is not 
particularly significant, because practically all 
of the plans for one and two family houses 
which are to be erected during the summer 
are filed in May or June. The volume of per- 
mits filed in July and August as a rule tends 
to show the trend of fall building in the larger 
cities. For that reason the substantial volume 
of permits filed this July would point to a con- 
tinuation of construction activities during the 
first part of the approaching fall season in the 
centers of population.” 


How Useful Storage Was Provided 
Utilizing waste spaces is an important thing 
around most retail lumber yards. It is a prin- 
ciple with the Consumers’ Lumber & Fuel Co., 
Portage, Wis., to make every nook and cranny 

















How a Wisconsin retailer utilizes what other- 
wise would be waste space for providing two 
useful storage bins ; 


pay, in service, its share of the rent. Slow- 
moving items are stowed away where they are 
out of the way and sti!l within handy reach 
when wanted, which leaves that much more 
room for the fast-moving items, and gives more 
freedom in handling them. 

W. E. Gleason, co-partner and manager of 
the company, discovered that there were some 
three feet of waste space between the founda- 
tion of the office building and the floor of 


the display room at the rear, and he imme- 
diately set about converting this space into a 
couple of bins for storing plasterboard. 

In the illustration Mr. Gleason demonstrates 
how this was done. It is a nice dry space 


ideally suited for the purpose and, furthermore, ' 


the doors open directly into the alley, making 
for quick access. 


This Week's 
AD-IDEA 


CONDUCTS A “COLUMN” 


Most of the big metropolitan newspapers 
nowadays carry as a daily feature a “Column,” 
made up of original and contributed items, 
mostly in lighter vein. The writers who have 
charge of this feature for their papers ere 
usually known as “Column Conductors.” 

In the live town of Hawarden, Iowa, is a 
retail lumberman who also is a “Column Con- 
ductor.” We refer to S. Q. French, better 
known as “Squeal” French, of the retail lum- 
ber firm bearing his name. For eight years Mr. 
French has edited a column in the loca! weekly 
newspaper. The space is bought and paid for, 
and is used for the exclusive purpose of pro- 
moting the interests of the French Lumber Co. 

But instead of using “copy” of the conven- 
tional type, the space is filled with short, snappy 
items, some of them directly referring to goods 
and specialties carried in stock, while others 
are jokes, verses and snappy allusions of local 
interest. 

This column differs from any other lumber 
retailer’s advertising known to the AMERICAN 
LUMBERMAN in_ several particulars.. In the 
first place, the form of the space, always one 
full column, differs from the now quite common 
“newspaperette” style of ad—the latter usually 
being two or three columns wide and eight to 
twelve inches deep. 

Another distinguishing feature is that the «d- 
vertisement always occupies the same position 
in the paper—outside left-hand column of the 
second page, the best advertising position in 
the paper excepting the front page. 

Mr. French is a strong believer in the value 
of illustrations and scatters cuts freely through 
his column, usually three or four pictures ap- 
pearing in each issue. These illustrations are 
obtained from various sources, some of them 
being advertising cuts supplied by the manu- 
facturers of the various products, while others 
are stock cuts of a humorous character. 

The column is named and headed “Fir Cuts,” 
illustrated by cut of the firm’s fir tree trade- 
mark. 

Mr. French says that good success has fol- 
lowed the use of this kind of advertising. 
“People frankly say that they do read the ‘Fir 
Cuts’ column continuously,” said Mi. French, 
“which is about the best recommendation that 
an advertiser can get, especially one who does 
not use his space to advertise cut-rate bargains 
or special sales. If people tell me that they 
read the column it urges me. to try and make 
it interesting enough so that they will continue 
to do so, and in the long run we can get them 
interested in some commodity that we handle.” 

The weekly “Column” is supplemented by a 
few short “locals” scattered through the news 
pages of the paper. The latter feature of Mr. 
French’s advertising was explained, and a num- 
ber of representative items were reproduced, on 


page 40 of the Aug. 4 issue of the AMERICAN 
LUMBERMAN, 














Cutout Figure of Man Is Good Ad 


Walking along the main street of Edgerton, 
Wis., one can hardly fail to become aware of 
a man up on a roof, pointing to something 
across the street. He can be seen from several 
blocks away, and rarely fails to arouse a per- 
son’s curiosity. Going down that way to see 
just what it is that this fellow finds interesting 
enough to point to all day long, one finds that it 
is the handsome offices of the Doyon Lumber 
Co. he is indicating. Looking closer, it will 
be discovered that this really isn’t a “live” man 
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A retail concern’s unusual attention-getter 


at all, but a cutout of wood, very cleverly exe- 
cuted, even to his checkered cap, and painted 
in appropriate colors. 


Gives Boys a Helping Hand 


“We will cut any sized piece of wall board 
or panel board that a school boy wants,” said 
C. T. Andrews, assistant manager Weller 
Bros., Greeley, Colo., in explanation of a pile 
of odd-sized wall and panel boards on the floor 
of the warehouse. 

“We believe it is good business to accom- 
modate the youngsters, for it increases good- 
will and assists in building manhood. It would 
be a shame to prevent a boy from constructing 
something in connection with his school work 
or his play by refusing to sell him anything 
less than the regular widths of wall board, for 
he might not be able to stand the expense. 
Likewise it is an accommodation to parents, for 
it costs money to put children through school 
and they appreciate any savings they can make 
in their efforts to keep the boys educationally 
employed. 

“However, we charge a trifle more for cut- 
ting short widths and lengths, and this extra 
amount somewhat makes up for the extra work 
involved. We accumulate small pieces from 
time to time, but we are generally able to dis- 
pose of them later when the construction effort 
of the youngsters turns to smaller contri- 
vances.” 


Miniature Homes for Display Purposes 


MINNEAPOLIS, MiInn., Aug. 20.—With the 
bazaar, county fair and fall exposition season 
approaching, retail lumber dealers who have 
wanted at times to make displays have been 
at a loss as to where to turn for suitable dis- 
plays that will be symbolical of their business. 
To meet this need, therefore, the Northwest- 
ern Lumbermen’s Association has prepared a 
new service which consists of model houses 
that will be sold outright to lumbermen for 
$50 each, plus transportation charges, or may 
be rented at $1 a day per model, plus a han- 
dling charge of $2 and transportation charges 
on the shipment to and from the association 
offices. 

Three different models have been prepared 
to date; namely, an English type dwelling, a 
modern American bungalow and a Dutch 
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colonial home. These models are built on a 
scale of the actual size of the house and are 
mounted on a base 13x17 inches. Framec 
floor plans are furnished with all models. If 
desired, special models can be furnished within 
two weeks from the time the association re- 
ceives the plans which the buyer provides. 

In a letter announcing this new service to 
its membership, the Northwestern Lumber- 
men’s Association states that “This is merely 
one more service which the Northwestern 1s 
inaugurating for the benefit of its members, 
and we hope that they will take advantage of 
it. 


Boosting Community Is His Hobby 

PoucHKeEepsik, N. Y., Aug. 21.—S. I. Robin- 
son, president of the Millard Lumber Co., here, 
has as a hobby “selling” Dutchess county to its 
people. Mr. Robinson is a leader in the attempt 
to call to the attention of the people of the 
county its advantages, and to impress them 
with the importance of its history and the de- 
sirability of preserving its old homes and land- 
marks. 

Through this method Mr. Robinson has 
stimulated building interest in Poughkeepsie 
and the surrounding communities. Within the 
past year his company has doubled its business 
and reached a limit until the territory becomes 
more thickly populated. 

Then Mr. Robinson looked about for other 
fields. He owned a stretch of swamp lands in 
the southern part of the city. Immediately he 
began to figure how to get one business to 
grow where two cat-tails had grown before. 

He drained the swamp and in eight months 
had one of the largest lumber yards in eastern 
New York state located there. The yard is 
noted as one of the best kept and most easy 
to operate in tlte state. 

On the wall of Mr. Robinson’s office is a 
card reading: “You've got to be a straight 
shooter if you expect to hit the mark.” This 
theory seems to guide Mr. Robinson and his 
associates 

The efforts to popularize Dutchess county 
and make its people appreciate its advantages 
is a hobby on which Mr. Robinson is willing 
to spend not only time but money to back his 
belief. 


Plan Gets Good Will of Carpenters 


Dewey W. Foster, manager of the Brown- 
wood Lumber Co., Brownwood, Tex., contrib- 
utes to this department an excellent plan 
which he has found very effective in cultivat- 
ing the good will of carpenters and contractors. 

This plan, briefly stated, has two angles. 
One is that Mr. Foster provides a convenient 
workshop for the use of local carpenters and 
contractors, and the other is that he takes care 
of their tool boxes, ladders etc., and delivers 
them on the job where needed, thus saving the 
men a lot of worry and inconvenience. But 
we will let Mr. Dewey describe the plan in his 
own words, as follows: 

“First of all, we try to maintain a good 
clean workshop for the carpenters and con- 
tractors to work We endeavor to impress 
on them that this shop is for their use and 
convenience, and that we count on them to 
help keep it clean, and to avoid fire hazards and 
other risks or accidents. The result is that, 
in a measure, they come to think that the shop 
belongs to them, and they codperate to keep 
it in order and not to interfere in any way 
with one another. 

“For our part, we endeavor to be as fair 
to one man as to another, whether he is union 
or non-union. We have them here every day, 
working in the same shop, and much of the 
time on the same bench. 

“We have truck delivery service out of the 
yard, and try to arrange so that carpenters’ 
tool boxes and ladders are moved when they 
want them, to avoid delay to them as well as 
to ourselves. 

“I presume that in this territory it may be 
somewhat different from the North, as here 
nearly every carpenter who can use a saw 


Some Effective Sign Boards 


Along Wisconsin Highways 
Caught by an American Lumber- 
man Camera 
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This is a coéperative sign-board on the out- 
skirts of Fond du Lac, Wis. Grouped around 
the picture of an artistic home are the signs 
of eight different concerns, all handling some 
building material or offering some service im 
connection with home building. In the upper 
left hand corner is the name of the W. J. Nuss 
Lumber & Supply Co., which offers 
With a Smile.” 


“Service 
Among others codperating is 


a general contracting concern, proudly desig- 
nating itself as “Home Builders” 
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The above sign of the Wisconsin-Michigan 
Lumber Co., at Eagle River, Wis., is particu- 
larly applicable to the region in which it oper- 
ates, widely famed as a summer resort and 
tourist center. In one corner it shows a cozy 
cottage by a sparkling lake, surrounded by the 
forests, and carries the following message: “If 
you are going to build a cottage or a home in 
the North Woods we will furnish you plans, 
specifications and building material of all kinds 
at prices you can afford to pay” 
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This attractive sign decorates the shed of C. 
C. Collins & Son (Inc.), at Madison, Wis. 
Painted in striking colors, it effectively calls 
attention to the display rooms maintained at 
the other end of the building and also empha- 
sizes the company’s readiness to assist in plan- 
ning and building a home. At each end of the 
board are shown interiors of a modern home, 
suggestive of the beauty and convenience of 
built-in features, the sale of which the com- 
pany pushes aggressively at every opportunity 


wants to be called a contractor. We impress 
upon them all that we are going to be fair to 
them, and their business when entrusted to ys 
is considered strictly as their business, and we 
handle it as such. We try to make ‘the con- 
tractors feel friendly toward one another, and 
sot entertain the idea that each one has his 
knife out for the other fellow every time he 
gets a chance. In short, we try to treat them 
as we would like to be treated, and to be their 
friends at all times regardless of whether they 
do business with us or with our competitor, 
which we think is the proper policy because 
even if a man is not doing business with us now 
he will remember us when he decides to make 
a change in placing his business.” 
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Bundled Door Jambs for Retail Trade 


Kiectric Mitts, Miss., Aug. 20.—One 


of 
the first and very few mills that have adopted 


the practice of manufacturing door jambs is 
the Sumter Lumber Co., of this place, which 
is offering its product bundled in sets direct to 
the retail trade from the mill at a definite price 
per set. The Sumter company finds that the 
trade is readily accepting the 5/4 and 6/4 
jambs which are rabbeted, dadoed and trimmed 
to exact lengths so that when delivered on the 
job by the retailer it is only necessary to set 
them up, no other work being required. 

lf the customer desires a particularly fine 
job, the Sumter Lumber Co. will sand all flat 
surfaces so that the jamb goes on the job in 
perfect condition. 

The Sumter company manufactures these 
jambs from “Nearwhite,” which is an excep- 
tionally soft-textured shortleaf yellow pine, 
comparing very favorably in weight and soft- 
ness of fiber with the shortleaf pine produced 
in any other section of the country. It is this 
soft-textured quality of “Nearwhite” which 
gives it the superior paint and stain absorp- 
tion qualities for which the product of the 
Sumter Lumber Co. is widely known. 

The company finds ready response from the 
retailers and is shipping these jambs into all 
sections, from New England to points in west- 
ern Ohio. Several dealers have advised that 
their shipments of jambs are the finest quality 
that had ever come into their yards even 
though they had previously been getting their 
supplies from millwork concerns. 


Seek to Annul Fire Rate Boost 


MINNEAPOLIS, Minn., Aug. 21—A brief in 
answer to that of the General Inspection Bu- 
reau of Minnesota was filed with George W. 
Wells, State insurance commissioner on Aug. 
20, by E. J. Fisher, northwestern district 
manager of the National Lumber Manufac- 
turers’ Association. The brief urges Com- 
missioner Wells to deny the increase in in- 
surance rates on frame dwellings with wood 
shingle roofs which became effective in Minne- 
sota June 18. 

The brief is an exhaustive document of 
twenty closely typewritten pages. It reviews in 
detail the rise of the fire insurance companies 
and points to the huge dividends these com- 
panies have earned. Court decisions and data 
supplied by various organizations interested 
in the denial of the new rates are used as a 
basis for the lumbermen’s case against the 
insurance companies. Mr. Fisher declares that 
the brief filed by the General Inspection Bu- 
reau erred by $5,406,290 in excess of the ac- 
tual total fire and lightning loss in Minnesota 
and that the underwriters’ brief shows Minne- 
sota fire losses 19 percent greater than they 
actually are. 

Associated with FE. J. Fisher in the prepara- 
tion of the brief was C. E. Close, division 
engineer of the National Lumber Manufac- 
turers’ Association. 

The league of Minnesota municipalities has 
also taken up the cudgels in behalf of having 
the rates set aside. The league will file a 
brief with the State insurance commisstoner 
on Aug. 23. 












928 


ress 
r to 
) us 


‘On- 
and 
his 
he 
lem 
leir 
hey 
tor, 
use 
Ow 


ake 


of 
ted 
is 
ich 
to 
‘ice 
the 
5/4 
1ed 
the 


ine 
lat 
in 


ase 
“p- 
ne, 
ft- 
ed 
his 
ch 
-D- 
he 


he 
all 
St- 
iat 
ity 
en 


C- 








Avucust 25, 1928 


AMERICAN LUMBERMAN 37 








Cleverly Planned Bulletins Build Trade 


The issuance of frequent bulletins, each one 
devoted to some particular line and circulated 
by mail among all the farmers within its 
trading area, is one of ,the most successful 
business-building ideas employed by the Wis- 
consin Central Lumber Co., Green Lake, Wis. 
These mimeographed bulletins, several of which 
are reproduced herewith, are partly typewrit- 
ten and partly attractively hand-lettered, illus- 
trated by suggestive designs and sometimes by 
cartoons, and very interesting in content. Be- 
cause of their attractiveness and reading in- 
terest, the company finds that these bulletins 
are faithfully perused, and even welcomed, and 
it is a proved fact that they have brought a 
very considerable amount of business to the 
yard. 

Carl H. Weinkauf, secretary-treasurer of 
the company, whose sketch in the lower right- 
hand corner proves him to be a cartoonist of 
more than ordinary talent, is the gentleman 
who originated this invaluable merchandising 
idea, and who makes the editing of these bul- 
letins his special business. 

Of course, seasonable goods only are treated 
in these circulars. In addition to a complete 
line of building materials, paints, coal and 
fuel, the company also handles such items as 
fertilizer, dairy feed, seed of all kinds, plant 
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food etc. in which it has built up a consid- 
erable volume of business. The first bulletin 
shown herewith is devoted to a plant food 
for gardens, lawns, flowers, shrubs and trees, 
explaining its nature and results of its use, 
and quoting prices for any quantity. This 
bulletin, because of its general interest, was 
circulated among the town folks and summer 
residents in that famous summer resort region, 
as well as among the farmers. 

The second treats on field dodder—‘A 
Deadly Menace to Your Clover Crop,’—being 
a resumé of a bulletin on the subject issued 
by the Wisconsin Department of Agriculture, 
describing the weed, its habits of growth, how 
it damages crops and methods of eradicating 
it. This sort of information in brief form 
and nontechnical language is welcomed by the 
farmers, and rendering such service increases 
the prestige of the concern immensely. 

The third bulletin advertises Marb-L-Cote, 
“Marble Applied With a Brush.” It contains 
some excellent selling points. 

The fourth advertises a dairy feed, featuring 
the fact that more milk is obtainable at less 
cost by feeding the cattle a product containing 
a high percentage of protein, and quoting the 
low prices made possible through the receipt of 
a carload. It will be noted that the price is 
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Marble Applied with a Brush” 


$1 cheaper than the warehouse price provided 
the farmer will load direct from the car on 
arrival. 

The next, decorated with a big figure “4” 
that is sure to attract attention, gives four 
good reasons for buying coal early in the sum- 
mer months. These reasons are: “Good coal 
is more carefully cleaned and prepared during 
the summer months; better service—avoid de- 
lays and uncertainties when the winter rush 
is on; costs you less money; satisfaction in 
having your coal supply bought and winter 
comfort assured.” Prices are then quoted. 
“We do more than merely sell you coal; we 
refer to high grade coal—service when you 
need it—protecting our customers against un- 
foreseen shortages and strikes by keeping large 
stocks on hand,” the bulletin points out. 

“Hard Maple Flooring is Now Available at 
a New Low Cost” the next bulletin states. 
After explaining the advantages of maple 
floors, it tells about the new color treatments 
of maple and giving many other facts of in- 
terest to every householder. This bulletin 
also is for general circulation. 

The seventh bulletin offers selected seeds 
and the last piece in the group is the front 
cover cartoon design of the 1928 fertilizer an- 
nouncement which was sent out last spring. 
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The Fuller Goodman Co.'s retail yard office at Waupun, Wis., as it 
appeared before remodeling 

















The same office after remodeling. This transformation caused great 
local interest in modernizing 


Selling Remodeling on the Instalment Plan 


How Retail Concern Has Built Up Large Volume of Modernization Business— 
Remodels Own Office as “Object Lesson” 


“Now you can enjoy all the comforts and 
conveniences of an attractive modern home,” 
is the message broadcast to owners of old 
homes by the Fuller Goodman Co., operating 
retail lumber yards in thirty-one eastern Wis- 
consin communities, with headquarters at Osh- 
kosh, Wis., in announcing the establishment of 
a new department prepared to handle all de- 
tails connected with remodeling, including 
linancing on the instalment payment plan. 

“You will be surprised how easily you can 
modernize the old Home, and pay for it with- 
out missing the money, by using this new addi- 
tion to Fuller Goodman service,” continues the 
message. “We announce our ability to serve 
you in this manner with a great deal of pride, 
because we believe it is the duty of our or- 
ganization to make it possible for you to enjoy 
the comforts and conveniences which can read- 
ily be built into your old home.” 

This message was first sent out last spring, 
into 20,000 homes in the communities covered 
by the Fuller Goodman yards, and the re- 
sponse was instantaneous and most gratifying. 
In one small city alone—Waupun, Wis., with a 
population of 4,000—the “New Homes for Old” 
campaign, as it is called, brought in over $75,- 
000 worth of remodeling jobs up to July 1. 

When the company first planned this cam- 
paign it decided that it ought to start “at 
home,” and that if the company itself could 
set a notable example, actually visualizing the 
miracles that can be performed in the remod- 
eling line, half the battle would be won. Word 
therefore passed out to all the yard managers 
to get busy and clean up their yards, paint up, 
fix up, remodel if advisable—anything neces- 
sary to improve the appearance of their yards 
and by practicing what they would preach later 
set a mark for every owner of an old house 
to shoot at. 

One of the most remarkable transformations 
resulting from this policy was that of the 
office building of the Fuller Goodman Co. at 
Waupun, which branch is under the manage- 
ment of C. S. Sherry, well known among Wis- 
consin retailers for his far-visioned, aggres- 
sive methods of merchandising. 

At top of this page is the Waupun office as 
it was and now is. The transformation of the 
interior is as complete as that of the exterior. 
This handsome job aroused great local interest 
and a good many decisions to remodel have 
been directly traced to it. 

Another job undertaken at about the same 
time created an even more astounding trans- 
formation. On Carrington Street stood, until 
last April, a decrepit 2-story rookery, out of 
line and out of joint, completely useless and 
an eye-sore. It had served as a carpenter shop 
and contractors’ warehouse. It had stood 


empty for a long while and possibilities of 
ever renting it appeared very remote. The 
owner, however, appreciated the advantages of 
remodeling and spent $12,000 in doing so, mak- 
ing out of it a very respectable-looking, mod- 
ern structure, the lower floor of which was 
immediately rented to the Marshall Laundry 
and furnished apartments upstairs to families, 
for a total sum of $180 a month. The interest 
on the $12,000 invested at 6 percent amounts 
to $720 annually, and the yearly income gained 
from this investment is $2,160—a sound busi- 
ness proposition. 

Upon completing this job, the Fuller-Good- 
man Co. capitalized on it by holding a “Prac- 
tical Remodel Show” at the building, inviting 
the entire community and explaining in detail 
to all interested how this piece of remodeling 
was accomplished, the ease with which any 
building could be modernized as well, and the 
exceptionally complete services which the 








View of the office of C. S. Sperry, manager of 
the Fuller Goodman Co.’s Waupun yard. Note 
the built-in telephone cabinet. Mr. Sperry puts 
into actual use the things he merchandises 


Fuller Goodman Co. was prepared to render. 
Handbills announcing the event were printed 
and distributed to every home, store and office 
in the city and vicinity. The bills were illus- 
trated with pictures of the building as it ap- 
peared in April, 1928, and how it looked after 
the remodeling operations had been completed 
in July, and read as follows: 

“You are invited to Waupun’s first free 
demonstration of a practical remodeling show, 
Friday, July 13, Marshall Laundry Building, 
Carrington Street. 

“It is with pride that we invite you to in- 


spect one of the most modern and up-to-date 
laundries and furnished apartments in the 
State. 

“Marshall's new laundry is a complete dem- 
onstration of our Remodel Service. It is a 
very good example of how an old building 
can be beautified and converted into a strictly 
up-to-date, revenue-producing building. 

“Marshall's invite you as their guests on 
Friday, July 13, to visit the new laundry and 
also the apartments on the second floor. 

“Be sure to visit this remodel demonstra- 
tion and see how practical it is to modernize 
and beautify the old home.” 


There was an excellent turnout of interested 
citizens, and from early morning till late at 
night the Fuller Goodman men were kept too 
busy to eat, answering questions, making sug- 
gestions and arranging appointments to inspect 
homes and buildings throughout the ‘city and 
environs with a view to giving their expert 
advice as to remodeling possibilities. 

One of the most important and effective 
pieces of promotion literature used by the Ful- 
ler Goodman Co. for general distribution was 
a 24-page pamphlet of attractive design, enti- 
tled “Making a New Home Out of the Old, on 
the Easy Payment Plan,” and containing 4 
number of authoritative short articles on vari- 
ous phases of this subject and a wealth of in- 
formation, all written interestingly and making 
a handbook on remodeling that undoubtedly 
the majority of home owners found well worth 


keeping for future reference. ; 

The front cover of this pamphlet was illus- 
trated with two appropriate pictures—a home 
“before and after,’—the title, and the injunc- 
tion, “Remodel, repair, repaint, reroof, refloor, 
redecorate.” 

In the preface, the company declares that 
it was organized to serve the communities in 
which it is operating, “to provide the highest 
class materials at the lowest price commen- 
surate with quality; to show you how to use 
them to the best advantage; to help you with 
your plans; to offer you suggestions; to show 
you how to increase your profits by the proper 
use of the different kinds of material; to show 
you how to make your houses warmer in win- 
ter and cooler in summer; to work out your 
problems for you so that you can accomplish 
those things which you have in mind and do 
so at the lowest possible cost.” 

In offering this service, the company states 
that it does this in the belief that it will elimi- 
nate a great waste which is prevalent in many 
communities—that of permitting property to 
depreciate too rapidly in the belief that it has 
outlived its usefulness long before it has 
done so. : 

“As time goes on you are going to hear a 
lot more of remodeling than you have in the 
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= past, for the simple reason that people are among its customers and a selected list of “before and after” pictures. “What a remark- 
i becoming more and more thrifty, predicts the prospects. This magazine of approximately 34 able change a little dressing up made in the 
company. “People are beginning to appreciate pages contains a great many valuable articles appearance of this home,” it exclaims editor- 
that it is a comparatively simple matter to on home building, repairing, remodeling and ially in referring to one of these houses, built 
‘touch up’ the old home and make it modern, similar subjects; house plans; landscaping; in 1890. “From 1890 to 1928 all in one job! 
and to make a fine house out of an old one that vegetable growing—in fact, everything associ- That's pretty fast traveling, to be sure, and yet 
may be a bit run down at the heel and slightly ated with the home; also articles of especial it is not an expensive journey; not nearly so 
out of style.” interest to farmers, such as “Clean Milk No expensive as building a complete new home 
The modernizing of old homes actually costs More Difficult to Produce Than Dirty Milk” ‘would be.” 
the owner nothing, it is also pointed out, since waawe 
e salability of the property is much greater — - _____ —— ee ° 
= the additional price that can be obtained Long Operation Is Assured 
js much greater than the actual cost of remod- Escanaba, Micu., Aug. 20.—With the pur- 
eling. : chase of 7,194 acres of timber land in the 
“Phone us; we'll do the rest,” is the invi- vicinity of Little Lake, from the Cleveland- 
po al tation. ; : a a i Cliffs Iron Co., the Wells mills of the I. 
| The company further outlines its financing Stephenson Co. Trustees is assured of opera: 
kal policy, stating that “we pay the total cost of tion for an indefinite time, according to a 
=" the remodeling job; you pay us back in statement made by George N. Harder, general 
reat monthiy instalments,” which instalments are manager. 
fixed according to the ability of the owner to The Stephenson company is planning ex- 
pay and run over a period of time fixed in tensive improvements at its Wells property and 
accordance with the same considerations. “The will shut down Aug. 25 for a period of three 
monthly payment plan makes it possible for weeks, when the old machinery will be re- 
} you to proceed at once with your remodeling placed and general repairs will be made. With 
plans,” continues the company. “You do not the installation of the new machinery, the mill 
have to wait until you have accumulated the will be equipped to manufacture on a large 
money; you can enjoy all the comforts of the scale kiln dried hardwood dimension lumber 
modern home and pay for it as you go.” for automobile bodies, a business in which 
Thereafter follows a series of articles on the I. Stephenson company has been engaged 
pertinent subjects, under such headings as “A with increasing success for the last six months. | 
ate House Is No Better Than Its Roof, and Most The purchase from the Cleveland-Cliffs 
the Roofs Needs Fixing ;” “Good Paint Costs You Iron Co. will block out a tract of 14,000 acres 
Nothing—It More Than Pays for Itself Every which was purchased last year from the North 
em- Year ;” “Floors and Millwork Are the Most Western railroad, which consists chiefly of 
=A Conspicuous Parts of Your Home;” “Stop virgin maple, and heavy stands of birch, elm, 
_ the Heat from Leaking Through Your Roof— basswood, hemlock and pine. 
= \dd a New Room;” “Repair Your Steps, J’iew from the general office at Waupun, look- The improvements in the mill will consist of 
on Walks, Foundation and Basement; Make New ing into the light, white enameled paint room, the installation of two new carriages and a 
and Walls Out of Old; Repair Wall Cracks ; where a complete assortment of paints and ‘Steam feed. Concrete piers will be erected, 
Make the Old Home Up-to-date with Modern > . ; replacing the old timber foundations which 
tra- Plumbing Fixtures ;” “A Few Inside Facts on varnishes is stocked on well ordered shelves have rotted away. A hog will also be in- 
lize Good Construction;” “Weather Stripping : stalled to grind the mill refuse into small 
Pays!”; “Touch Up the Old House a Bit by and “Efficiency of Silo Fillers Cut Down by pieces suitable for fuel. New machinery will 
sted Remodeling the Porch or Adding a Sun Par- Improper Adjustments.” There is too, fiction  ajso be installed in the flooring factory, which 
at lor.” of the kind to stimulate interest at home. And wif] increase the output of this department 
too Inserted in the pamphlet is a return post- for the children, drawing contests and the  apout 120 percent. The maple, birch, elm and 
ug- card for the reader's convenience, on which he like, with prizes and everything. : ash that are used in the manufacture of au- 
ect may indicate by check-mark his interest in any By issuing literature of this kind, with a tomobile body parts will be sawed here to 
and of the following: Reroofing; insulation, attic or very wide appeal, the company knows that it qimensions specified by the automobile fac- 
vert basement; fix cracked walls, ceiling; exterior is read and that its message “gets across.” tories. , 
walls recovered; extra rooms, attic or base- The F G Builder at present is conducting a In addition to the improvements about the 
tive ment; built-up features; complete painting ani contest, featured in a double-page spread, for jyi1], the I. Stephenson company will make 
‘ul- decorating service; building service; porches; photographs of the best home remodeling job general repairs to its houses in Wells during 
was garage; fences; repairs. in 1928. Contestants are required to send ina th. cummer and fall months 
nti- The company offers to supply full informa- picture of the house as it was before and as PRET SORE Aan eA 
on tion on any of these subjects without any obli- it appears after remodeling. A prize of $50 is = ; 
a gation, offered for the best remodeled home pictures THE BurEAu OF THE CENSUS announces that 
rie It also publishes a monthly magazine called submitted, with a second prize of $25. in 1927, 1,857 airplanes, valued at $14,250,605, 
in- the “F G Builder,” which it circulates free Each month it publishes a series of such were built in the United States. 
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a Paints are featured in this display window of the Fuller Goodman This display window is given over to summer goods—trellises and 
has office at Waupun. The displays are changed at short intervals, keep- playground apparatus. The French doors in the background open 
has ing interest always alive, which is the principal aim of every aggres- into Manager Sperry’s office. The side toward the general office is 
bs sive yard manager. This window looks into the roomy and efficiently open, permitting ready access to customers wishing to make close 


the equipped general office inspection 
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How Specialized Service Helps 
Get Industrial Business 


PHILApeELPHia, Pa., Aug. 21.—The selling of 
lumber to industrials through the retailer is 
developing a profitable outlet especially in the 
manufacturing cities and towns. It is also 
proving an antidote for the seasonal slump and 
just now when the heat is supposed to increase 
perspiration and decrease business, a number 
of Philadelphia retailers are sailing along, 
thanks to a certain amount of steady business 
from the industrials, 

Lumber distributers, located near factory dis- 
tricts, will find the industrial buyer a preferred 


It is the new markets for lumber we 

must find. There are plenty of them 

if we but apply the same aggressive- 

ness as the substitute exponents em- 

ploy in ferreting out new uses for their 
material. 


customer, according to the interesting sidelights 
gleaned from those who are already doing a 
big business with this class of consumers. 

Selling lumber to industrials is a specialty 
which has been highly developed by the 
Kearney Lumber Co., whose business is greater 
than in any previous year. John Kearney was 
schooled in the art of specialization while asso- 
ciated with the late J. E. Tague. His office 
at Twenty-sixth and Grays Ferry Avenue is 
the hub of the industrial lumber business in 
southwestern Philadelphia. He numbers among 
his customers the biggest electrical manufac- 
turing plants, the textile industries and the bill- 
board companies. 

His opinion of the substitution situation, one 
of the handicaps in selling to industrials, is 
pertinent. “I have no fear that the lumber 
business is passing and I believe that wood is 
and always will be one of the most important 
commodities in the world. I am not blind 
to the fact that there are certain metallic sub- 
stitutes for wood that in the long run are 
better for some uses than wood. I know, too, 
that in some cases wood has outlived its use- 
fulness. But for every practical substitution, 
there has developed another demand for wood. 
It is the new markets for lumber which we 
must find. There are plenty of them if we 
but apply the same aggressiveness as the sub- 
stitute exponents employ in ferreting out these 
new uses for their material.” 

Kor instance, Mr. Kearney has proved to 
his customers that lumber is absolutely essential 
in the presence of electricity and chemicals. 
As a result he landed the contract to supply 
a certain concern with kiln dried lumber for 
the construction of telephone booths. He also 
gave an intelligent argument for the use of 
wood in plugs when another big manufacturing 
plant was experiencing some difficulty in get- 
ting satisfaction out of the plugs at the end 





of the wire cables. It was a question of find- 
ing some wood that withstood excessive mois- 
ture. John Kearney recommended Pennsyl- 
vania locust and today he is supplying the 
wood for the plugs; incidentally he is probably 
selling more Pennsylvania locust than any other 
retailer in the State. 

His knowledge of chemistry proved valuable 
in the case of a new dye factory. An “expert” 
planned a fine new factory, all metal from the 
basement floor to the roof, including the win- 
dow sash. It was a picture of efficiency even 
as the artist’s painting of the checker contest 
was a manifestation of rare creative ability. 
But soon after the dye works started things 
began to go wrong. Mr. Kearney, with his 
knowledge of chemistry, looked at the sweating 
ceilings and the sash which were being eaten 
away by chemicals. The owner asked him how 
to correct the conditions. Mr. Kearney ad- 
vised him to take out the metal sash and put 
in wood, a certain kind of wood on which the 
dyes had no corrosive effect. He pointed out 
other places where lumber was needed. And 
Mr. Kearney got the order. 

Another source of many sales is the bill- 
hoard business. Mr. Kearney co-operated with 
a large outdoor advertising concern in an ex- 
periment to ascertain the lumber best suited 
for posts, bases and anchors. This was a lot 
of work and involved considerable time. But 
Mr. Kearney is getting the business now. It 














Tenth and Columbia 


Tague 


Avenue, Philadelphia 


yard at 


was finally decided to use chestnut posts, with 
locust braces or anchors. On the front the 
best combination was found to be a white pine 
base for the sheet metal covering. 

Another example of successful lumber mer- 
chandising may be found in the J. E. Tague 
yard where the needs of the industrials are 
met not only with an ample stock but by an 
up-to-date mill in which the lumber is cut, 
planed and made up in any shape or size, 
ready for the immedi- 
ate use of the customer. 
Jim O’Brien, the man- 
ager, and the _ four 
Tague sons, are meet- 
ing the requirements of 
the small factory which 
does not have its own 
wood shop by working 
the rough boards into 
the proper shapes and 
dimensions. 

The Tague mill, in 
the heart of the city 








The Doering & Beatty yard at Third and Alleghany Avenue, 


Philadelphia 


at Tenth and Columbia 
Avenue, is completely 
equipped with saws, 








— 


Plant of the Kearney Lumber Co. at Twenty- 
sixth and Grays Ferry Avenue, Philadelphia 


lathes, planers and woodworking 
to save labor and time. The wheels are buz- 
zing merrily from morning until night, and 
no job is too big or too small for the yard 
to whip into shape. 

Last winter a rush call came in at 12 o'clock, 
noon, on a Saturday for five oak mats, needed 
on Monday in order to ease heavy tractors 
into the subway excavation on Broad Street. 
The specifications called for the framing up 
of mats, 9 inches thick, 4 feet wide and 12 
feet long. Each mat was composed of three 
layers of 3-inch oak bolted together with 120 
carriage bolts. 

Mr. O’Brien called the millmen together and 
explained the situation. His gang, to a man, 
took off their hats and coats and went to work. 
The equipment was already there and the tools 
ready to make it up. All Saturday afternoon 
and through Sunday the men worked. Sunday 
afternoon three mats were delivered and the 
other two reached the subway job on Monday 
morning. This is what is meant by instant 
service in serving industrials and semi-indus- 
trials. The Tague yard is officered by the 
youngest lumbermen in the city. The Tague 
boys and Jim O’Brien are putting the enthusi- 
asm and energy of youth into selling lumber 


machinery 


The salesman studies the needs of the 
factory and learns how business is com- 
ing in by keeping his finger on the 
pulse of its sales department. Often 
he can make suggestions that save time 











and labor in making a product. 


to industrials. They carry a full line of white 
pine and redwoods, the species used most ex- 
tensively in the Philadelphia manufacturing 
plants. The assertion is made by the Tague 
yard that there is no requirement in the in- 
dustrial line which they can not fill. 

At the Tague yard each of the officials has 
a district and the users of wood in that terri- 
tory are visited regularly. The salesman studies 
the needs of the factory and learns how busi- 
ness is coming in by keeping his finger on the 
pulse of its sales department. Very often he 
can offer suggestions which save time and labor 
in making a product. In doing this, he usually 
lands the wood order, thereby making possible 
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mutual profits for the customer and the re- 
tailer. A careful checkup is made on the 
huilding permits and whenever there is a record 
of a new factory or an addition to one already 
established, the Tague yard becomes inter- 
ested and makes suggestions for the layout of 
the interiors based on long, practical experi- 
ence, and at the same time solicits the business 
of supplying lumber not only for the altera- 
tions but also the wood needed to go into the 
products manufactured. 

Ed Doering and Walter Beatty, under the 
frm name of Doering & Beatty, have been 
selling to industrials for the last thirteen years 
from their yard at Third and Alleghany 
Avenue, Philadelphia. Their location in the 
heart of a mill district gives them an oppor- 
tunity to speak with the voice of an inside 
mentor. Although business has not been at its 
hest for several months, Ed Doering is opti- 
mistic over the future of specialists who cater 


_ | eee | 


“Selling lumber to industrials is more I 


than a business; it is truly an art, but 
| one in which any retailer may become 
an artist.” 


to the industrials. Two flies in an otherwise 
saccharine syrup are the substitute nightmare 
and the ever present competition, or shall it 
be said, price cutting within the ranks. 

The inroads made by substitutes are now 
being checked effectively by a rebuttal spon- 
sored by the lumber interests, and the cut price 


competitor is losing his grip by the simple 
process of the fundamental law of economics, 
which demands a fair profit for all or disaster 
down the line. The advantages make pleasant 
reading. They show that the profits are good, 
as a whole, because the industrials are willing 
to pay for the service, the terms are frequently 
cash, the demands of the industrials are con- 
stant and anticipated, and the customers are 
invariably good financial risks, 

As Mr. Doering remarks, “Selling lumber 
to industrials is more than a business; it is 
truly an art but one in which any retailer may 
become an artist.” He also pointed out that 
the possibilities in this specialty are especially 
attractive in Philadelphia, whose citizens are 
proud of her industrial standing. Thousands 
of factories and shops manufacture products 
which are universally known and in use wher- 
ever the hand of progress has touched. These 
establishments are prospective customers for 
lumber and other commodities which are dis- 
tributed, or should be distributed, through the 
retailer. 

Doering & Beatty carry a full line of white 
pine, spruce, cypress and the other softwoods, 
besides a favorite hardwood, mahogany. . They 
sell to firms that need lumber to make pattern 
boxes in their foundries, and to those that crate 
machines and other products or that use lumber 
for skidding, bracing or boxing. 

By personal contact with the factories in the 
district, Doering & Beatty learn of their needs 
and carry an adequate supply of the lumber 
that is required. The lumber specialist is like 
an athlete stripped for action, pointed for a 
contest and concentrating on one thing. The 


Record-Breaking Lumber Special 


Farco, N. D., Aug. 20.—Consummating the 
most spectacular exploit in the recent annals 
of lumber distribution, what was left of the 
greatest single rail shipment of lumber ever 
sent out of the Northwest arrived here at 
midnight Aug. 16, 

This train left Spokane Sunday morning, 
Aug. 12, with fifty-eight carloads of 4-Square 
packaged lumber orders sold by Weyerhaeuser 
Sales Co. to fifteen retail lumber merchants in 
thirty-seven communities in North Dakota and 
adjacent territory. Only eleven of the cars 
were left when the shipment reached this point, 
the others having been set out at various towns 
along the Northern Pacific Railway between 
Glendive, Mont., and Fargo. [Nore: A story 
concerning the start of this shipment from 
Spokane appeared on pages 50 and 51 of the 
Aug. 18 issue of the AMERICAN LUMBERMAN. 
—Epirtor.] 

Four Fargo lumber merchants—John Cullen, 
of the Cullen Lumber Co., Fred Potter, secre- 
tary-treasurer of Crane-Johnson. Lumber Co., 
Dean Glenn, assistant general manager of 
Thompson Yards (Inc.), and Joe Dahl, divi- 
sion manager of the same organization—ac- 
companied the train in from Jamestown. They 
went to that city Thursday morning and par- 
ticipated in the celebration that marked the 
arrival of the train. 

This celebration had been arranged by E. B. 
Murphy, of the E.’B. Murphy Lumber Co., 
W. F. Stewart, division manager of Thompson 
Yards, and A. E. Swenson, manager of that 
organization at Jamestown, who went to Man- 
dan Wednesday night to bring the train in to 
their city. When it pulled up in the Northern 
Pacific yards there, shortly after Thursdav 
noon, it was greeted by Mayor J. J. Nygaard, 
G. M. Springer; acting secretary of the James- 
town Chamber of Commerce, and R. R. 
Wolfer, representing the Greater North Dakota 
Association, 

Mayor Nygaard and Mr. Springer were 
holding a@ barrier of pink ribbon across the 
track. This was cut by Miss Murphy, daugh- 
ter of the lumber merchant, and the big loco- 
motive slowly pulled past. Meanwhile, the en- 
gine had got itself all clambered over by 


enough pretty girls, most of them in the lum- 
ber business, to make the Atlantic City beauty 
contest look like the night force in an office 
building; and all the visiting brethren of the 
lumber trade in the eastern part of North Da- 
kota were posing as trainmen on the front of 
the locomotive. 

Decorated thus, the train got its picture 
taken by movies and still cameras. Then the 
party adjourned to the Gladstone Hotel where 
a luncheon had been arranged by local officials 
and the lumbermen’s committee. Samples of 
the packaged lumber, which had been brought 
east by David M. Fisher, general superintend- 
ent of the Snoqualmie Falls Lumber Co., were 
distributed among the guests. 

The night before, Mandan and Bismarck 
had greeted the history-making train with an 
informal reception, in which lumber retailers 
and members of the Greater North Dakota As- 
sociation participated. This organization, un- 
der leadership of its president, James S. Mil- 
loy, of Fargo, hailed the arrival of the mon- 
ster train as a demonstration of the prosperity 
prevailing throughout the State. 

Besides those at Mandan and Jamestown, 
there were numerous other stops along the line 
from Gendive to Fargo, principally for set- 
outs. This part of the journey from the 
Coast was made in two daylight runs. The 
train had been rushed from Spokane to Glen- 
dive, from Sunday to Wednesday morning, ‘on 
a silk train schedule. . 

D. J. Robinson, of this city, Weyerhaeuser 
Sales Co. representative in sottthern North Da- 
kota, was chief entertainer of the accompany- 
ing parties from Mandan to Jamestown, and 
thence to final destination. Mr. Robinson is 
the man who made this record-breaking ship- 
ment possible by getting orders for 1,566,000 
feet of lumber in little more than’ a fortnight. 

The accompanying parties were guests of the 
Northern Pacific Railway en route. Hospitality 
was dispensed by L. R. Challoner, of Helena, 
assistant general freight and passenger agent, 
from Billings to Glendive; by T. F. Lowry, 
of Livingston, general superintendent, and R. 
T. Taylor, of Glendive. superintendent, and R. 
Glendive to Mandan; by W. H. Strachan, of 


foundry customers are studied and their needs 
anticipated by visiting the industrial plants at 
regular intervals. A _ retailer, for instance, 
that has on his books five machine shops, a 
dozen textile mills and ten foundries carries 
in stock only the kinds of material which this 
trio of industries needs. He sells in bulk as 
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Service is the keynote of industrial 
selling. 
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the lumber is wanted and always keeps on hand 
stock for immediate delivery in case of a sudden 
increase in business or some other contingency 
which compels instant delivery. Service is the 
keynote of all industrial selling, and when a 
single board is needed to repair a break, the 
dealer must have it on hand and deliver it in 
“P. D. Q.” time and pay just as much atten- 
tion to this small order as he does to one for 
a full carload. 

These, briefly, are some of the instances 
where retailers are selling to industrials and 
though the profits are not so big, there is less 
speculation than the average lumber yard faces 
in handling a business depending on building 
operations. It is obvious, too, that.the credit 
risks are not so great, as the money comes in 
quicker and more frequent turnover is possible, 
with seasonal slumps perceptibly reduced. 


Is Given Ovation 


St. Paul, general superintendent, and Walter 
A, Hein, agent at Fargo, from Mandan east; 
and by Howard H. Ellsworth, of St. Paul, as- 
sistant general freight agent, all the way. 

lollowing is a list of the concerns and com- 
munities to which this shipment was routed: 

Interior Lumber Co., Fargo, and Moorhead, 
Minn.; Cullen Lumber Co., Fargo; White & 
McCulloch Lumber Co., Fargo, Leonard, Gard- 
ner, Barney, Mapleton and Wolverton, Minn.; 
Crane-Johnson Lumber Co., Fargo, Coopers- 
town and Rosholt, S. D.;: Marshall & Malaise 
Lumber Co., Beulah, Zap; Goodrich Lumber 
Co., Goodrich; G. I. Feton, Cleveland; O. E. 
Anderson, Bismarck; W. D. Paton, Dickey; 
Lynchburg Lumber Co., Lynchburg; Golden 
Valley Lumber Co., Beach; John Martin Lum- 
ber Co., Chafee; Falkirk Mercantile Co., Fal- 
kirk; Sabin Lumber Co., Sabin; E. B. Murphy 
Co., Jamestown; Brisbane Lumber Co., Bris- 
bane; Thompson Yards (Inc.), Fargo, James- 
town, Lisbon, Sykeston, Binford, Cackle, Daw- 
son, Oakes, Garrison, Bowden, Ypsilanti, Val- 
ley City, New Rockford, Gwinner, Stirum, 
Hurdsfield, Edgely, Forman, Montpelier, Engle- 
vale, Dazey and Carlyle, Mont. 


Lumber to Rescue in Flood Work 


Macon, Ga., Aug. 20.—When concrete, steel 
and rock failed to hold before the flood on 
local streams during the last few days, the 
lumber industry went to the rescue. It took 
piling and timbers and lumber to reopen the 
Walnut Creek bridge on the main highway 
from Macon to Savannah, where the ap- 
proaches to the steel bridge. were washed 
away. In fact the bridge itself was almost 
swept away by the rushing water. 

Over on the Clinton road where the Walnut 


_ Creek flood washed out concrete pavement and 


tore down a section of the concrete bridge, 
more piling was driven down and more lum- 
ber was used to put that road in condition 
for travel again. 

Then came the near collapse of the trestle on 
the Central of Georgia Railway, also over 
Walnut Creek, which developed after the flood 
passed. A pier had been undermined. The 
lumber industry made it possible to reopen 
this bridge within twenty-four hours. 
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GREENFIELD, OHIO, 
Aug. 21.—The Green- 
field Lumber Co. has 
capitalized its splendid 
appearance and its 
perfect order as a 
definite aid in making 
sales. John Mertz, 
Owner and manager, 
long ago decided that 
the appearance of a 
lumber yard makes 
a definite difference, 
both in the feeling of 
the yard owner, the 
respect of the cus- 
tomer and the quality 
of the stock; so when 
it became necessary 
for him to make some 
additions to his plant 
he started on a vacant 
JOHN MERTz, lot and built a new 
warehouse according 
to his own ideas. 

“Some people,” he 
remarked to the representative of the AMERICAN 
LUMBERMAN, “tell me I was not justified in 
making so large an investment in a lumber 
yard. But the investment is not so much larger 
than I would have had to make in 
any sort of a warehouse. This ‘ae 
location is near the center of the 
city, and I would have had dif- 
ficulty in getting permission to 
build an ordinary frame structure. 
I would have had to build the same 
foundations, the same roof and 
the same interior bins. The only 
extra cost over what I might pos- 
sibly have built consists of the 
extra investment in the brick walls. 
I know the structure is well built 
and will last for many years. It 
is designed in such a way that in- 
terior remodeling will be easy if 
[ want to make any changes, and 
it could be changed almost as 
easily to shelter various other 
kinds of businesses if I wanted 
to sell out. 

“You will notice that all the 
alleys as well as the open yard in 
the rear are paved with concrete. 
On Saturday afternoons the men 
wash these alleys down with a hose. In our 
old yard across the street we used to sprinkle 
the alleys once a week. For a couple of days 
they’d be soft or even muddy; and the rest of 
the week they’d be dusty. It was impossible to 
do this sprinkling without splashing some dirt 
onto the bottom of the piles. If you'll look at 











Owner and Manager 
Greenfield Lumber Co. 





our stock now you'll see that the bottom tiers 
are as bright and clean as the top.” 

The office of the yard includes a store where 
building hardware is displayed in panel cases, 
according to the best hardware store practice. 
And in the front by the big window is a corner 
tastefully furnished with rugs and easy chairs 
where customers can sit in comfort, look at 
plan books or wait until the rest of the family 
is ready to go home. Farm women especially 
appreciate this convenience. 

In the wide alley, at the front of the build- 
ing, Mr. Mertz has installed some racks of his 
own design in which roll roofing is stored on 
end. These racks are two tiers in height, and 
they are located on either side of the alley. 
They hold a big stock and are so designed that 
the rolls always are in order. The bins in the 
warehouse have heavy concrete bearings under 
the lower deck, with ample space for ventila- 
tion. The stock is perfectly piled. The lumber 
never is out of order, for the men have distinct 
orders always to pile it correctly when it is 
placed in the bins and never to leave any 
pieces crooked when orders are filled. The 
second deck is largely given over to small com- 
partments made by subdividing the standard- 
sized bins. This makes possible the storage of 
the stock carried in small quantities with each 
size and length by itself. 








Subdivided bins for holding stock carried in small quantities. 
the exactness with which the lumber is piled 


This yard has a large amount of farm trade 
and is organized to serve its farm customers. 

“In my advertising and selling efforts,” Mr. 
Mertz said, “I am especially anxious to sell 
such things as farrowing houses, chicken 
houses, troughs, outbuildings and barns. As I 
see it, these specific articles that are exactly fit- 
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Policies That Have Brought Success 


ted to the needs of my customers will earn them 
the money with which to build dwellings, | 
have little use for vague and general advertising 
that urges people to build and especially to 
build houses. These things will come in due 
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Front of warehouse of Greenfield Lumber Co, 


time if I prepare the way by means of these 
other specific services. I advertise all the time 
in the newspapers, but I think my circular ad- 
vertising that calls specific attention to these 
smaller articles has built up my business to 
its present size.” 

Mr. Mertz sells a great many 
farrowing houses of his own de- 
sign. These houses, or “hog boxes” 
as the farmers call them, are un- 
usual in that they have a platform 
and pen in front that is an integral 
part of the house. For a time the 
pens around the platform were 
made in the form of removable 
panels. But it soon became ap- 
parent that these panels would get 
separated from the house, used for 
other purposes, and not to be 
found when needed. 

The house itself is tightly floored 
with matched lumber. The pen is 
floored with square-edge boards 
spaced a quarter of an inch for 
drainage. The whole structure is 
built on three runners of native 
oak and can easily be moved from 
place to place. In fact, in emerg- 
encies these houses have been 
scalded clean and used for tem- 
porary storage of grain at threshing time. The 
houses are strongly built and last for years; 
and Mr. Mertz makes it a point to sell them at 
very reasonable prices. One reason he can do 
this is the fact that he utilizes the lumber that 
for one reason or another becomes crooked or 
broken; material that for any other purpose 
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Left—One of the famous farrowing houses, with floored pen as an integral part of the structure. 
in the yard for delivery to customers 


Right—One of the chicken houses built 
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would have little or no value. 

The yard also features a chicken house that 
is built and delivered ready for use. These 
houses have windows hinged at the bottom and 
fastened at the top with a sash cord which 
runs through two screw eyes and is tied to a 
light sash weight. This is an arrangement 
worked out in the yard. The window can be 
set at any desired angle, from tightly closed 
to wide open, and it will remain in that posi- 
tion. 

Some time ago a fire which started in an 
adjoining factory swept into the old yard across 
the street and destroyed it. Formerly these 
farm devices were built there; but now they are 
built in the room at the rear of the big central 
show window. The old yard is being rebuilt 
and will be ready for use before long. 











Showing racks for storing roll roofing on end 


Open Sales Office in Baltimore 


BaLtimore, Mp., Aug. 20.—Announcement is 
made here by Barnes & Fuller, wholesale com- 
mission men of Raleigh, N. C., that they have 
opened a Baltimore sales office at 906-907 
Union Trust Building and will handle the 
trade in Maryland, District of Columbia and 
Pennsylvania from this office. Barnes & Ful- 
ler have been in the commission business for 
six years and operate in North and South 
Carolina and Virginia. They are exclusive 
agents for and affliated with twenty of the 
largest lumber mills throughout the country. 
The Baltimore office will’ be in charge of 
Woodard B. Rich, who has an interest in the 
firm of Barnes & Fuller. 


Canada’s wheat crop is estimated to be from 
450 to 600 million bushels. 


Outdoor Activities of Lumbermen’s Clubs 


Buffalo Dealers in Outings 


Burrato, N. Y., Aug. 20.—The annual out- 
ing of the employees and members of T. Sul- 
livan & Co. was held on Aug. 18 at the sum- 
mer home of Fred M. Sullivan at Wanakah. 
Baseball and other games were played and a 
very pleasant time resulted. 

The fifteenth annual outing of the J. E. 
W. S., a social organization, of which several 
lumbermen are members, will be held on Aug. 
25 at the Oriole Patrol Grounds, on the Elli- 
cott Creek Road. On the reception committee 
are Orson E. Yeager, Chester F. Oschuetz and 
A. W. Kreinheder. 

The annual gymkhana of the Buffalo Auto- 
mobile Club will be held at the clubhouse and 
grounds at Clarence on Aug 25. C. Walter 
Betts is chairman of the gymkhana commit- 
tee. President Harry L. Abbott will be ref- 
eree and also distribute the prizes in the vari- 
ous contests. Other lumbermen among the 
officials are: Ganson Depew, starter; Orson 
E. Yeager and John R. Bookser, timers; Elmer 
J. Sturm and Oliver J. Veling, clerks of the 
course; A. W. Kreinheder, M. M. Wall and 
Harry Roblin, judges. 

The Empire State Association of Whole- 


sale Lumber & Sash & Door Salesmen will ' 


hold an outing on Sept. 20 at Pleasant Beach, 
Ont., about fifteen miles from Buffalo. This 
is the first outing to be held by the associa- 
tion in the vicinity of this city. Herbert 
M. Hill is general chairman and Eugene W. 
Carson will have charge of the sports pro- 
gram, which will include a baseball game. 


Wisconsin Golfers August Tourney 


Mitwavukesr, Wis., Aug. 20.—Ralph Wilford, 
ot Beloit, took a firmer grip on the season’s 
prize which is being offered for the dealer 
having the best three out of four scores for 
the season in the golf tournaments of the Mil- 
waukee Hoo-Hoo Club Golf Association, when 
he shot 74 at the Butte des Morts club at 
Appleton, Aug. 14. His total for the three 
tournaments this season is 239, consisting of 
an 83 in June, 82 in July, and 74 at the last 
tournament. 

Fifty players took part in the Appleton tour- 
nament. Nine holes were played in the morn- 
ing and the low gross was won by H. E. Frost, 
Milwaukee, of the Exchange Saw Mills Sales 
Co., with a score of 40. W. K. Klass, Osh- 
kosh, of the Bissell Lumber Co., took the 
low net, with 35. Second prizes in the morn- 
ing play were won by Oscar Loftsgordon, of 
Madison, Bud Fisher, of the G. W. Jones Co., 
Appleton; D. L. Van Auken, Mershon Lum- 
ber Co., and Walter Meyer, W. H. Pipkorn 
Co., Milwaukee. 

Eighteen holes were played in the afternoon 
and counted on the season’s scores. Ralph 
Wilford took the low*gross with his 74 and 


his brother, L. G. Wilford, won low net with 
a 72. Mr. Loftsgordon and Mr. Van Auken 
won second prizes in these events. 

Mr. Frost had the low score on the two 
blind holes. George Eller, of Milwaukee, won 
the cup offered by the Milwaukee Hoo-Hoo 
Club for. making 32 putts on the 18 holes. 

The Appleton lumber dealers provided the 
players with buffet lunch at the end of the 
tournament. Lothar Graef, of Appleton, and 
Guy McDonald, of Marinette, were local chair- 
men of the tournament. 


Plan for Largest Tournament 

Mempuis, TENN., Aug. 20.—Preparations are 
rapidly being completed for the tenth annual 
golf tournament of the Lumbermen’s Golf As- 
sociation of Memphis, which is to be held over 
the course of the Colonial Country Club of this 
city on Wednesday, Sept. 26, just one day 
prior to the opening of the annual meeting of 
the National Hardwood Lumber Association. 
According to the announcement of Frank T. 
Dooley, today, more than 300 golfers will take 
part in this year’s tournament which will make 
it the largest ever held by the association. C. 
W. Bader, ‘par golfer of Gary, Ind., who was 





To obviate the necessity of cutting down a 

large area of trees between the first tee and 

the first hole to create a fairway on the links, 

the golf club at Briarcliff Manor, N. Y., con- 

structed this 50-foot platform at the first tee, 

which is 150 feet above the first hole, and from 
which golfers will tee off 





crowned champion at the tournament last year, 
will defend his title. 

Arrangements have been completed for the 
annual banquet to be served the night of Sept. 
26 at the club house. Allen Taylor, chairman 
of the entertainment committee, says the en- 
tertainment to be given in connection with the 
banquet will be elaborate and unique. At the 
banquet new officers will be elected and an- 
nouncement made of the tournament winners. 


Oakland Club in Annual 


OAKLAND, Ca.ir., Aug. 18.—The local Hoo- 
Hoo Club No. 39 held its August meeting, 
which was also its annual, last Monday even- 
ing at the Athens Athletic Club, with Clem 
Fraser, of the Loop Lumber & Mill Co., pre- 
siding. J. W. Olver, of the Boulevard Mill & 
Lumber Co., sang several solos, accompanied 
by C. R. Moore, secretary-treasurer. Hugo 
Sommarstrom, of the Clinton Mill & Lumber 
Co., acted as sergeant-at-arms in the absence of 
George C. Troth, who is on a hunting and fish- 
ing trip in the wilds of southwestern Oregon. 

The club went on record as favoring holding 
its annual picnic despite unfavorable business 
conditions. The secretary presented his finan- 
cial report showing the club’s finances to be 
in good condition. 

The report of the nominating committee pre- 
sented by F. L. Parker, of the Eureka Mill & 
Lumber Co., was unanimously accepted and the 
secretary instructed to cast a ballot for the 
following officers who were then declared duly 
elected : 

President—H. S. Morton, of Hill & Morton. 

Vice-President—H. D. Cook of the Western 
Door & Sash Co. 

Secretary-Treasurer—C. R. 
bor’s Lumber Yard. 

Sergeant-at-arms — Hugo 
Clinton Mill & Lumber Co. 

Directors: B. E. Bryan, Strable Hardwood 
Co.; George C. Troth, Boulevard Mill & Lum- 
ber Co.; C.. I. Speer, Zenith Mill & Lumber 
Co.; J. A. Wentworth, E. K. Wood Lumber Co.; 
J.H. Mathews, Swift &Co.; F. L. Parker, Eu- 
reka Mill & Lumber Co.; C. W. Lannom, Lan- 
nom Bros. Manufacturing Co.; Earl R. Davis, 
Coos Bay Lumber Co. of California, 


Moore, Neigh- 


Sommarstrom, 


President Fraser made the principal address 
of the evening, reviewing the work of the club 
during the last year and recommending to the 
incoming officers attention to matters not cared 
for completely under his own administration. 
He also declared that each Hoo-Hoo club 
should consider itself under obligations to ex- 
ert all its influence in bringing about better 
local business conditions in cases where un- 
pleasant situations exist among the lumber- 
men; and said he was in favor of an altera- 
tion in the organic structure of Hoo-Hoo 
whereby the clubs may become a part of the 
whole institution, operating much as the lodges 
do in the average fraternal order. 
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National Production, Shipmeats and Orders 

















Wasuincton, D. C., Aug. 20.—The mie | statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: o. Reports Shipments Orders 

Week ended: 1928, Aug. 11; 1927, Aug. 13— 1938 "i ro] 1928 1927 1928 1928 1927 
Southern Pine Association............. eeeees 70,537,000 59,969,000 77,553,000 60,791,000 81,764,000 60,361,009 
West Coast Lumbermen’s Association. 5 las 12 i 127,780,000 115,160,000 134,383,000 114,684,000 140,791,000 123,995,000 
Western Pine Manufacturers’ Association... 33 37 . 34,787,000 32,862,000 28,375,000 ,508, 29,597,000 
California White & Sugar Pine Mfrs.’ Assn... 15 14 20,849,000 195,154,000 17,512,000 14,765,000 13,810,000 17,567,000 
North Carolina Pine Association...... cbevenws 60 37 9,069,000 7,484,000 9,351,000 6,620,000 9,723,000 5,384,000 
California Redwood Association. .s......:..... 15 16 6,610,000 8,998,000 8,514,000 10,390,000 6,127,000 7,136,000 
dh a ne. ey yw “ ‘ 7 9 12,075,000 9,467,000 9, 477, 7,980,000 6,365,000 6,930,000 
Northern Hemloc ardwoo rs.’ Assn.t. 51 18 7,727,000 3,349,000 6,477,000 2,894,000 5,007,000 2,215,000 

Total softwoods, one week.......... -. 453 354 288,950,000 $34,368,000 296,134,000 246,499,000 293,095,000 253,185,000 

Thirty-two weeks ended above dates— 
Southern "Pine ae eae acim scbe . 3878 2,187,204,000 2,107,876,000 2,348,153,000 2,() 2,358,143,000 2,089,464,000 
West Coast Lumbermen’s Association........ 3654 3,729,406,000 2,542,513,000 3,971,312,000 2,6 4,065,538,000 2,663,311,000 
Western Pine Manufacturers’ Association..., 1033 895,259,000 883,316,000 wre 4 915,! 1,055,160,000 925,563,000 
California White & Sugar Pine Mfrs.’ Assn... _759 752,012,000 681,648,000 1,000 75 78 826,591,000 739,846,000 
North Carolina Pine Association...... ob0eeune ae 255,720,000 233,567,000 268,218,000 235,010, 251,785,000 200,969,000 
California Redwood Association............. . 494 263,466,000 Ho 290,000 248,874,000 rr Saeooe 482, 290,106,000 
Northern Pine Manufacturers’ Association. 268 iat’ 267,576,000 270,532,000 270,833,000 257,955,000 267,139,000 256,314,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. t. 1159 ous 154,233,000 106,000,000 126,029,000 121,164,000 127,097,000 111,917,000 

Total softwoods, thirty-two weeks....... 12767 8,505,416,000 7,057,742,000 9,060,081,000 7,231,836,000 9,205,935,000 7,277,490,000 
Hardwoods: 

1 Hardwood Mfrs.’ Assn.t. : 

eer meinty-teo —? ns ; an of ne Ree ere marae 4 81; 18 8,818,000 _ 2,618,000 10,225,000 4,172,000 9,828,000 4,877,000 

i MR acc anak ahagedunies’é aes 11597 295,226,000 175,555,000 232,020,000 142,219,000 233,292,000 140,832,000 
~~ rope tS Ne 1087 41,694,000 17,428,000 48,308,000 13,735,000 45,950,000 14,478,000 

Thirty-two weeks .........sceceeeeeeeees 9594+ ..  1,862,679,000 732,922,000 1,387,255,000 841,153,000 1,419,555,000 839,638,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 31 weeks. 


tUnits of 35,000 feet daily capacity. 


Northern Hemlock & Hardwood production footage 


is log converted to lumber scale. 





National Analysis 


Wasuincton, D. C., Aug. 20.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ending Aug. 
11—orders and shipments being shown as per- 
centages of production: 


One Week 32t Weeks 


“No.of Ship- Or- Ship- Or- 





Association— mills ments ders ments ders 
Southern Pine....148 110 116 107 108 
Treme COAG .icces 124 105 110 106 109 
Western Pine .... 33 96 86 112 118 
California Pines.. 15 84 66 109 110 
N. Carolina Pine.. 60 103 107 105 98 
California Redwd. 15 129 93 94 97 
Northern Pine.... 7 79 53 101 100 
N. Hem. & Hdw.. 51 S4 65 S2 82 

All softwoods. .453 102 101 107 108 
N. Hem. & Hdw.. 817 116 111 79 79 
Hdw. Mfrs. Inst..2857 116 110 110 112 


All hardwoods. .3664 116 110 104 105 
All woods...... = 104 103 106 108 
Actual production reported made the follow- 


ing percentages or normal in the periods in- 








dicated : 
1928 1927* 
= —" ae ee 
No. 2t No 32?f 
Mills Wk. Wks. Mills Wk. WwW ks. 
SorTwoops— 
South. Pine...A 148 87 93 102 &5 88 
West Coast....A.. is ~-» 121 112 109 
Western Pine.A 33 95 94 37 «#101 79 
Calif. Pines...A 15 96 102 F 
N. Car. Pine...C 60 66 73 37 77 72 
Calif. Redwd..A 15 73 95 16 98 4 
North. Pine...A 7 96 91 
All softwoods. 2782 8&8 95 313§ 100 
HaRDWoops— 
N. Hem.&Hdw.C 51¢ 52 
Hdw. Mfrs. 
ee woreda hws C 285+ 70 64 108% 96 73 





All hardwoods 3367+ 66 66 
AM WeEGGB'..:+ <«s 81 8&9 


*Normal production had been established by 
only six associations for 1927. #Six groups. 
§Five groups. 

A—Normal based on actual output for pe- 
riods of two to five years. 

—Normal based on estimated mill capacity. 


tUnits of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
31 weeks, 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaAsH., Aug. 22.—Lumber produc- 
tion, orders and shipments for 169 major mills 
in Washington, Oregon and British Columbia, 
for the week ended Aug. 11, were reported to 
the West Coast Lumbermen’s Association as 
follows: Production, 167,243,099 feet; orders, 
171,850,575 feet; shipments, 166,646,014 feet. 
Orders were 2.75 percent in excess of produc- 
tion, and shipments 0.36 percent over current 
production. 

Complete production reports from 226 mills 
received by the association for the week ended 
Aug. 18 show production, for these units, as 
12.69 percent under their three years normal 
operating capacity. These 226 mills, with 
normal weekly operating capacity of 222,132,235 


board feet, reported production of 193,954,682 
board feet for the week ended Aug. 18. This 
group of mills during the year 1927 produced 


more than 9,500,000,000 board feet of lumber, 
or approximately 75 percent of the total pro- 
duction of the Douglas fir region. This is the 
largest number of mills from which production 
reports ever have been received by the asso- 
ciation. 

Orders totaling 150,664,743 feet, as reported 
by 145 identical mills, show the following 
sources: Rail trade, 65,711,721 board feet; 
domestic cargo, 52,116,153 board feet; export, 
26,021,134 board feet; local, 6,815,735 board 
feet. Shipments totaling 144,295,809 feet, as 
reported by 145 mills, show the following 
destinations: Rail trade, 67,440,019 board feet; 
domestic cargo, 47,339,439 board feet; export, 
22.700616 board feet; local, 6,815,735 board 
feet. Unfilled orders totaling 518,587,843 feet, 
as reported by 145 mills, were segregated as 
follows: Rail trade, 172,492,274 board feet; 
domestic cargo, 181,273,283 board feet; export, 
164,822,286 board feet. 

Reports from 100 identical mills show that 
during 1928 to date orders have exceeded pro- 
duction by 7.7 percent, and shipments have 
exceeded production by 6.6 percent. During 
the corresponding period of 1927, the orders 
obtained by these mills exceeded their produc- 
tion 5 percent, and their shipments exceeded 
production by 3 percent. 





IN THE ALBERTA HARVEST FIELDS 


A remittance man, owing to his monthly 
allowance running out, was obliged to work at 
threshing as a pitcher in the field. Getting be- 
hind, the boss gave him a calling down. He 
said, “I’m not to blame, mister. The bloomin’ 
coachman wouldn’t drive close enough to the 
packages (sheaves).” 








Southern Pine Barometer 


New Orveans, La., Aug. 20.—For the week 
ended Aug. 17, Friday, 147 mills of total capac- 
ity of 18834 units (a unit representing monthly 
output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1924, and Oct. 31, 1927), report as 
follows to the Southern Pine Association: 

Percent Percent 


: 3-Year Actual 
Production— Carsy Feet Av. Prod. Output 
Average 3 yrs. 79,776,103 ee erals 
Actual ...... -.-. 70,509,529 88.38 anes 
Shipments* 3,698 77,687,584 97.38 110.18 
Orders— 
Received* ... 3,538 74,326,304 93.17 105.41 
On hand end 
weekft ..... 11,767 247,201,136 


percent of shipments. 
tOrders on hand showed a decrease of 1.36 
percent, or 3,361,280 feet during the week. 
+Basis of car loadings is July average, 
21,008 feet. 
One hundred and forty-one 
net undertime of 885 hours, 
percent less than full 60-hour 


*Orders were 95.67 


mills reported 
which is 10.46 
week basis. 





Western Pine Summary 


PortLANpD, Ore., Aug. 18.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 11, from 
33 member mills: Per- 


cent 
Percent Ship- 


Production— Cum Feet ofcut ments 
BIOUMAAI? 2c cee ee Aer eT eee ee 
Pee 5. 34,303,000 

Shipments (car)..1242 32,292,000 


Local deliveries .... 570,000 











Total shipments 32, 862, 2,000 95.80 
Orders— 

Cancelled an * 286,000 

Booked (car).. 1113 28,938,000 

SS rrr 570,000 

Total orders... 29,508,000 86.02 90.22 
On hand end 

ES onde so 5042 131,092,000 


Bookings for the week by thirty- nee ider n- 
tical mills were 84.4 percent of those for the 
previous week, showing a decrease of 4,888,000 
feet. 

tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 104 percent 
of normal, shipments, 99 percent of normal, 
and orders 89 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 106 percent; 
shipments, 96 percent, and orders, 100 per- 
cent of normal, 

Production is so seasonable that during 
winter months, actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 
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Southern Pine Monthly Stock Report 


New ORLEANS, La., Aug. 20.—The statistical statement of the Southern Pine Association for 
uly is on the unit of production basis, such unit representing a ore output averaging 
1,500,000 to 2,000,000 feet between Nov. 1, 1924 and Oct. 31, 1927 


July Report, 118 Mills (170 Units) 
Percent 
3-year 


Average Percent 


or Pro- 
Feet Relativet duction 
Stocks July 1. 774,719,402 97.70 
July cut ..... 287,891,459 91.58 
1,062,610,861 nats hea 
July shpmts.. 308,656,748 98.19 107.21 
Stocks Aug. 1 753,954,113 95.28 ssiaiia 
Orders® ....-- 307,841,652 97.93 106.93 


*Prorated from reports of 112 mills. Orders 
computed on basis of average carload shipped 
in July, 21,008 feet. 

+Average stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the footage so obtained is known as reli&tive 
stocks. 

Stocks on hand 
20,765,289 feet, during 

Of the above 118 


decreased 2.68 
July. 
mills, 5 did not report 
on running time. Standard running time of 
the remaining 113 mills (165% units) was 
29,640 hours, and standard output, 318,985,109 
feet, or a monthly average of about one and 
two-thirds million feet a unit. Actual run- 
ning time of these 113 mills was 26,074 hours, 
and actual output 284,237,309 feet. Of the 113 
mills 2 were shut down, and others reported 
lost time, total lost time being 3,656 hours, 
which represents a capacity of 35,590,600 feet. 
But to offset this loss, there was overtime 
operation, gain by this means being 90 hours, 
representing a capacity of 842,800 feet. There 
was a net loss of 3,566 hours, or 12.03 percent 
of standard 60-hour time, and a net loss in 
output of 34,747,800 feet, or 10.89 percent of 
standard 60-hour capacity. 


percent, or 


July Exports Through Southern Ports 


Exports through southern ports for July, 
1928, and for the first two quarters ‘of 1928 
are as follows: 


Southern Apl. 1 to Jan. 1 to 
pine— July June 30 Mar. 31 
Lumber ..48,625,875 162,847,872 135, 488, 954 
Timbers .. 6,397,139 40,662,363 33,739,298 
Other 
woods .19,943,376 61,164,262 57,510,552 








74,966,590 264,674,497 226,738,804 


Reports of Pe 111 Mills (16434 Units) 








A statement of 111 identical mills, whose 
3-year average production was 305,766,910 
feet, and whose 3-year relative stocks 
amounted to 769,707,043 feet, compares 
operations in July, 928, with those in July 
1927: 

1928 as 

percent- 

ase 

1928 1927 of 1927 

Stocks July 1. 757,709,660 ths 2) eo 
oUey CUE ccues 277,647,452 284,111,243 ..... 
1,035,357,112 1,097,347,355 ..... 

July slipmets.. 299, 085.475 rh hs | SS) 
Stocks Aug. 1 736,271,637 825,184,943 Pe 


Three-Year Reports of 107 Same Mills 
(160% Units) Seven Months 


Comparative figures for production and 
shipments reported by 107 identical mills, 
whose 3-year average production was 297,- 
379,382 feet, and whose relative stocks 
amounted to 748,593,118 feet, during the first 
half of 1928, 1927 and 1926 are as follows: 

1928 1927 1926 
Produc- 


tion 2,000,191,839 2,024,655,325 2,087,722,407 
Ship- 

ments. 2,089,721,918 1,974,512,580 2,117,715,676 
Shipments as percentages of mae 

104.48 97 101.44 

Stocks 

July 1 748,111,406 802,991,015 298,865,937 
Stocks 

Aug. 1 725,588,767 815,820,029 308.559,351 


Stocks on hand Aug. 1 were 10.98 percent 
less than those of Jan. 1, 1928, and 11.06 per- 
cent less than those of Aug. 1, 1927, but had 
increased 3.69 percent over those of Aug. 1, 
1926. 

Percentages of Kinds of Exports 


Percentages of kinds making up the ex- 
port totals were as follows: 


Southern Apl. 1 to Jan. 1 to 
pine— July June 30 Mar. 31 
Lumber 64.9 61.5 59.7 
Timbers ... 8.5 15.4 14.9 

Other 
woods ..... 26.6 23.1 25.4 





North Carolina Pine 


20.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty mills for the 
week ended Aug. 11: 


NorFoLtk, Va., Aug. 


Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet — output ments 
Normal® ...és+ 13,710,000 ~~ arias 
ee 9,069,000 67 

Shipments ...... 9,351,000 69 103 

Co , ee 


9,723,000 71 107 104 
55,054,000 mai we san 

7As compared with preceding week, there is 
a decrease in orders of 6 percent, though that 
week only fifty-eight mills reported. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


Unfilled orders. . 





Hemlock and Hardwood 


OsxuxosH, Wis., Aug. 20.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Aug. 11: 

Hardwoods Hemlock 
Units of 35,000 feet daily 
CONGIIIED «60nd be cess’ 79 109 


Productive capacity ..... 16,625,000 22,852,000 
Actual production ....... 7,735,000 6,378,000 
Percent of capacity. 47 28 
a ea eee "10, 836,000 9,190,000 
Percent of actual cut. 119 112 
Orders received ........ "10, 087,000 7,165,000 


Percent actual cut..... 114 103 
Orders on hand end week.60,953,000 19,701,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Production is based on mill log scale, 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


July June July 

Lumber— 1928 1928 1927 
Manufactured .. 2,526,900 3,422,100 2,967,100 
Shipments ..... 2,742,300 3,000,100 2°661,000 
eee 13,115,900 13,529,500 11,436,200 

Logs— 
Purchases ..... 2,635,456 2,518,961 3,083,800 
Made into lumber 

and veneer 2,526,949 2,670,306 ,582,900 
ea ee 2,996,103 2,752,211 3 315,600 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for July, 1928 and 1927, based on re- 
ports of the same twenty-one member mills: 


July, July, Percent 

1928 1927 decrease 
Production 7,784,000 9,308,000 16.4 
Shipments ..... 8,311,000 9,340,000 11.0 
en 7,466,000 6,581,000 *13.4 

End Month— 

Orders unfilled. .10,076,000 13,800,000 27.0 
BGG Gita tes ox 24,667,000 25,565,000 3.5 


*Increase. 


Average Value, 25/32x2\%4”, First, Second and 
Third Maple f.o..b. Michigan and Wisconsin 
s 


July, July, Percent 
1928 1927 decrease 
eee $66.45 $66.69 4 


The following are precentages of sold stock 
Aug. 1: 


Maple-Beach- 
Birch Maple Maple, 2)4” 
BE 65 ith akere atin 46 62 201 
RS a Ae 36 38 48 
WE Meh ogcsw aeees 40 43 51 
BE TRONS oc. Ciesenx 41 48 82 





California Redwood 


San Francisco, Cauir., Aug. 18—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 11: 








Redwood. White- 
No. of Percent of wood 
Mills Feet production Feet 
Production. ..... 15 6,610,000 100 1,843,000 
Shipments ...... 15 8,514,000 129 2,550,000 
Orders— 
Received ..... 15 i, 203,000 


6,127,000 92 
Om: BRIE: 66 <0 13 31,459,000 - 6,318,000 


Detailed Distribution of Redwood 
Shipments Orders 


Northern California* ..... 3,084,000 3,151,000 
Southern California* ..... 2,047,000 1,327,000 
NY. 7d us od orien 61,000 44,000 
re. | aan 1,619,000 1,273,000 
POPU dass s 0c + epee ss 1,703,000 332,000 





Totals 8,514,000 6,127,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Ashes to Ashes and Dust to Dust 


Credited to C. W., brooding engineer, Beth- 
lehem Handbook Hatchery, the Engineering 
News Record in a recent issue perpetrates the 
following “random lines” : 

THE VOICE OF THE PROPHET: 

Bricks will break, and rocks will fall, 

Paint will peel, and concrete spall, 

Wood will rot, and steel will rust, 

Ashes to ashes, dust to dust. 

THE CONCRETE CROWD: 

Ashes to ashes and dust to dust, 

Wood will rot, and steel will rust, 

Bricks will break, and rocks will fall, 

For permanence you need a concrete wall. 
THE FELLOWSHIP OF FABRICATORS: 

For permanence specify structural steel; 

Timber will rot and concrete peel, 

Clay bricks will fall when mortars grow 

faint, 

Steel lasts forever with two coats of paint. 
THE LADDIES OF THE LUMBER LEGION: 

Wood lasts forever with two coats of paint, 

And it’s cheaper than steel; we'll be warped, 

if it ain’t! 


Concrete will crumble, and bricks are no 
good. 

Ask dad how to build, and he'll say it with 
wood. 


THE KLAY KILN KLAN: 
Ask dad how to build, and he'll say it with 


bricks ! 

They’ll be standing the gaff when all others — 
are nix; 

When timber and concrete and steel have 


zone bust, 

Ashes to ashes and dust to dust. 
THE PAINT PEOPLE: 

Ashes to ashes and dust to dust, 

Timber will rot, and steel will rust, 

Bricks will break, and concrete will spall, 

Save the surface and you save it all! 
PROPHET AND CHORUS: 

Bricks will break, and rocks will fall, 

Paint will peel, and concrete spall, 

Wood will rot, and steel will rust, 

Ashes to ashes and dust to dust. 


Railroad to Boom Oregon Town 


Burns, Ore., Aug. 18.—Plans were an- 
nounced last week for construction of a new 
and modern hotel here, and the rebuilding of 
the present Levens Hotel, due to the influx of 
people expected, now that the construction of 
the railroad to reach the timber purchased by 
Edward Hines and associates, of Chicago, is 
imminent. 





REFORESTATION in New Jersey is on the up- 
grade, according to a report made public by 
the State department of conservation and de- 
velopment. During the past spring, the State 
forestry office furnished 1,150,950 forest tree 
seedlings for planting by New Jersey land 
owners. This is 74,350 more than were ordered 
in the State in the spring of 1927, the number 
at that time being 1,076,600, 
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Hardwood Outlook Rates Better 


Low Grades Active and Scarcer 


Mempuis, TeENN., Aug. 20.—Heavy pur- 
chases of low grade hardwoods materially 
helped the southern market last week. Higher 
prices are steadily being reached as stocks of 
many items become scarce. Box manufacturers 
were among the heavy buyers, as also were 
users of No. 3 oak. Automobile manufac- 
turers continue to buy hardwoods in good 
quantity, their plants operating full time 
throughout the United “States. The building 
trades continue to buy. Furniture buying is 
rather spotted. Some factories are buying 
regularly, while others have already laid in 
their supplies for several months. There are 
some factories inactive, but as a whole this 
industry is taking a nice volume. The interior 
trim and sash and door manufacturers are en- 
joying a nice business. Hardwood flooring 
plants are beginning to have their troubles in 
finding common oak, and prices are ad- 
vancing rapidly due to the scarcity of this 
item. The export market continues rather 
dull. Shipments are still good but little new 
business is developing. Improvement in foreign 
buying is expected with the opening of Septem- 
ber. The whole hardwood market is better 
than it was in August of any recent year and 
a good fall trade is expected. 

According to the report of the Hardwood 
Manufacturers’ Institute for the week ended 
Aug. 14, orders were up to 83 percent of 
normal production, while shipments were 77 
percent of normal, and production was 68 
percent of normal. This is one of the best 
reports yet issued, and shows that business 
is gradually getting back to normal and that 
there is not heavy production. It is thought 
hardly possible that production will increase 
to any great extent until the present supply 
of hardwoods is nearer depletion. Weather 
conditions are ideal for heavy production, but 
logs are hard to sell and log prices are low. 


Orders Are in Larger Volume 


Jackson, Miss., Aug. 20.—The hardwood 
manufacturers are feeling much better over 
the market outlook. Orders are being received 
in larger volumes, and at better prices than 
they have heretofore reported. The activity 
of the automobile factories has materially 
helped the hardwod industry. With sufficient 
lumber on hand to take care of consumers’ 
needs, and a fast-advancing market, the hard- 
wood division is preparing for better times. 


Call for Higher Grades Gaining 


Loutsvitte, Ky., Aug. 20.—Although the 
bulk of hardwood demand continues in the 
low and medium grades, there has been a little 
better demand for top grades, more especially 
in oak, walnut and poplar. Gum has been 
moving fairly well in the better grades. It is 
reported that automobile trade continues good, 
with the furniture trade picking up. Planing 
mill business has not been as good as it was 
expected to be. Flooring business has been 
a trifle better, but production of flooring in 
special departments of southern mills has had 
a tendency to reduce sales of flooring oak to 
central flooring plants. Local producers and 
jobbers contend that volume is larger than it 
has been although prices are still nothing to 
brag about. Better weather in the South has 
resulted in improved production, although yard 
stocks are low. On account of the long period 
of rainy weather in May, June and July, there 
is far less than normal amount of dry stock 
on sticks. Prices at Louisville read: Walnut, 


AS, $240; selects, $160; No. 1, $90@93; No. 
2, $40. Appalachian poplar, FAS, $100; saps 
and selects, $75; and common, $55. Southern 
poplar, $85, $65 and $48 for FAS, saps and 
selects and No. 1, while No. 2A is $38. Ap- 
palachian red oak is priced at $95 for FAS 
and $56 for common; with southern at $68 
and $48. Appalachian white oak is $100 and 
$60; southern, $80 and $50. Plain sap gum 
is $54 and $38; quartered sap, $60 and $45; 
plain red $95 and $50; quartered red, $100 
and $55. Cottonwood is $54 and $36. Ash, 
80 and $50. 

Walter B. Cumnock, head of the Roth Lum- 
her Co., Lousiville, participating in the long 
distance golf driving championship of the 
Louisville Country Club, made a 291 yard 
drive, but was third out of eight players. 


Fleods Close Georgia Mills 


Macon, Ga., Aug. 20.—Everything is at a 
standstill in the hardwood lumber industry 
throughout southern Georgia. The floods of 
last week, following the heavy rains of more 
than a week, have completely demoralized op- 
erations. Mills are shut down and logging 
crews are unable to get to the timber. Rail- 
roads this week reopened their main lines, 
temporary repairs having been made, and the 
next move will be to open the lines to the 
logging camps so that logs can be hauled to 
the mills. During the first fifteen days of this 
month there was a total rainfall in excess of 
16 inches, or more than one-third of the nor- 
mal rainfall for the entire year. Manufac- 
turers of hardwood lumber say that it will be 
a month, even though it stops raining, which 





PRICES 


the latest week-end. 


STEEL 


larged demand for supplies in general. 


items have been forecast or announced. 


FUELS 


2,389,200 barrels for the week before. 





July, 36,276,000 net tons. 


Business in Brief 
While reports on trade conditions throughout the country indicate marked differ- 
ences among the various industries, the situation as a whole is sound and encouraging. 
For five weeks in succession the loadings of revenue freight have 
GENERAL exceeded one million cars a week. 
exceeded the one preceding it. For the week ended Aug. 11 loadings 
declined to 1,044,442 from 1,048,622 for the week before. Bank clearings for the week 
ended Aug. 17 totaled $8,748,986,000, compared with $8,965,155,000 for the week 
ended Aug. 10. Commercial failures, as reported by Dun’s, numbered 404 for the week 


ended Aug. 17, compared with 396 for the corresponding week of 1927, and with 470 
and 393 for the preceding weeks in 1928 and 1927. 


For four of these weeks each 


Slight fluctuations in prices, with alternating advances and declines, evidence a 
balance that has long been maintained between supply and demand. Such changes as 
are made in price appear to be the result of dickering rather than 
being due to the pressure of surpluses in the hands of sellers. Dun’s 
reports 30 advances and 24 declines in commodity prices for the week 
ended Aug. 17, compared with 17 and 41, respectively, for the week before; Dun’s 
index of living costs for July standing at $194.132, compared with $195.183 for 
the month before. Harvard Economic Society’s wholesale price index for the week 
ended Aug. 15 rose to 99.4 from 99 the week before, bringing the index to the same 
point as for the week ended Aug. 1, 1928. 


Latest reports indicate large production of corn, wheat, oats and other farm crops. 
Prices of cereals and livestock on the Chicago market, despite declines of some com- 
modities, have remained for many weeks above corresponding periods 

PROVISIONS of last year. No. 2 red wheat for the latest week-end was priced at 
$1.55 a bushel, compared with $1.523, the week before. No..2 yel- 

low corn for the latest week-end stood at $1.1634, compared with $1.223% the week 
before. Beef steers were priced at the latest week-end at $16.65, the highest price 
reached this year. Hogs likewise rose to $12.50 a hundred pounds, the record price 
for the present year thus far. Creamery butter was priced at 471/, cents a pound at 


The steel industry continues to afford outstanding evidence of general industrial 
activity. The automobile and farm implement industries as well as construction con- 
tinue to make substantial requisitions on the steel producers, keeping 
output up to a level above previous years. Sales of farm implements 
are said to have exceeded those of any recent year, automobile manu- 
facturers are producing at capacity or close to it and the construction industry’s 
activity is reflected in steel purchases as well as in increased employment and en- 
The railroads also have kept in the market 
in a substantial way, thus supporting steel production. Higher prices in some steel 


Production of bituminous coal, including lignite and coal coked at the mines, as 
reported to the bureau of the mines, amounted to 9,006,000 net tons for the week 
ended Aug. 11, the largest output since the week ended March 31. 
The total output for June, 1928, was 35,963,000 net tons, and for 
The production of anthracite for the week 
ended Aug. 11 was 1,387,000 net tons, compared with 1,154,000 net tons for the 
week before. Output of this fuel for June was 5,301,000 net tons, and for July, 
4,475,000. The average daily production of crude oil for the week ended Aug. 18, as 
reported to the American Petroleum Institute was 2,444,500 barrels, compared with 








For Current Market Prices on Hardwoods See Pages 68 and 69 
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it has not done, before they can expect to get 
timber from the lowlands. Conditions are 
especially bad along the Oconee River, at 
Toomsboro, and even farther south along all 
the streams in Georgia. 

The supply of logs was completely ex- 
hausted at most mills, last week, forcing shut- 
downs. Orders last week were only 12% per- 
cent above production, but indications are that 
this week’s orders will be close to 100 per- 
cent above production. Orders have been 
coming in fairly well this week for all kinds 
of hardwood lumber, with sap gum continuing 
to hold the lead. The mills have a sufficient 
supply of stock to fill orders and they are 
moving it out as rapidly as the railroads can 
handle it. 


Foreign Situation Improving 


3ALTIMORE, Mp., Aug. 18.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ 
Association, summing up conditions in the 
foreign business today, had this to say about 
the latest developments in the trade: 


“Too much lumber is being exported and 
too many shipments are being made on con- 
signment, to be sold on the open market. The 
demand has not kept pace with the supply 
and, therefore, the foreign market is today, 
as it has been for months, a buyer’s market. 
Foreign demand for American hardwoods is 
always slack during the summer months. 
There are indications in many of the trade 
centers, however, that there will be an im- 
provement with the coming of the fall months. 
Stocks of American hardwoods are large in 
all important hardwood centers. Firm order 
business is therefore difficult. The last auction 
sales held in London included quite a quan- 
tity of American hardwoods, which were sold 
without reserve, and it goes without saying, 
that they were sold at a price which resulted 
in considerable loss to the exporters. For- 
eign importers and buyers have a little more 
confidence in the future than was manifested 
afew months ago, for receipts of American 
hardwoods have decreased somewhat. No 
doubt the curtailing of production by the mills 
in the States will have its effect on the foreign 
markets in the near future.” 


Notes of Buffalo Doings 


Burrato, N. Y., Aug. 20—Paul P. Dod- 
dridge, until recently sales manager of the 
Knox Lumber Co., Vincennes, Ind., has been 
named general manager of the United Lum- 
ber & Supply Co., Jamestown, N. Y. He has 
been in the lumber and building supply in- 
dustry for the last twenty years, for the last 
eight years with the Knox Lumber Co., and 
for twelve years with the Bosworth Lumber 
Co., also of Vincennes. 

The Marine Lumber Co. has completed the 
moving of its plant and offices from the corner 
of Fillmore Avenue and William Street, where 
they were located for fifteen vears, to the 
site purchased at 1028-1040 East Delevan 
Avenue. The old property was taken for 
street widening. 


Trade Steadily Improving 


sROOKHAVEN, Miss., Aug. 20.—The market 
for hardwoods appears to grow just a little 
firmer each week. Rains have been heavy at 
times. Orders continue to come in at a good 
rate, shipments are just a little behind, but 
more inspectors are being provided and it is 
expected that loadings will show a_ sudden 
spurt. Shipments have been mostly of lower 
grades and about 95 per cent of surplus dry 
stocks will run No. 1 common and _ better. 
Orders for No. 1 common and better grades 
are beginning to come in right along. The 
export market for oak has been very active 
and has absorbed stocks that are usually sold 
to the interior flooring oak trade. Prices being 
offered by oak flooring manufacturers are being 
advanced right along. Gum sales are improv- 


ing. All items of magnolia are exceptionally 
firm. Sycamore in 5¢-inch thickness has sold 
very well in both plain and quartered, so that 
furniture manufacturing must be getting more 
active. 


General Advance Predicted 


CINCINNATI, Outo, Aug. 20.—Both southern 
and Appalachian hardwoods were reported to 
be stronger this week. The opinion prevailed 
that a blanket advance was probable about Sept. 
1. Inquiries were freer than for several 
months, but a number of automobile orders 
were turned down by wholesalers, because 
prices offered were about $3@4 less than the 
wholesalers could afford to take for such items 
as soft and hard maple, magnolia and sound 
wormy oak. Inquiries for these items were 
for liberal quantities, but it was the general 
opinion that the factories were sharpshooting 
for bargains. The general run of business 
was hand-to-mouth, rarely going over single 
carlots. There was little change in furniture 
demand. A few inquiries for small lots came 
in and buying was limited. Intimations were 
given in inquiries that factories were willing 
to place larger lots if the prices were satis- 











James Fenimore Cooper wrote part of his famous novel, “The Path- 
finder,” in this house at Oswego, N. Y., 
the United States Navy 


factory. The panel trade was generally quiet. 
Inquiries for flooring were more frequent, and 
third grade 2'%4-inch was most in demand. 
White oak was the leader, maple flooring be- 
ing a slow mover. Flooring prices are be- 
coming more satisfactory to the factories but 
there is a variance of $1 to $2 between price 
views of buyers and sellers. The export trade 
outlook is improving. Southern hardwoods 
have an advantage over West Virginia and 
Appalachian in demand for oak, ash, poplar 
and cottonwood, because freight rates to Gulf 
ports are lower. Wholesalers here who have 
southern mill connections are busy with ex- 
port orders, while the West Virginia mills 
find export trade dull. Export and domestic 
furniture demand for walnut and_ specialty 
woods is still dull. 

Trade in southern pine and Pacific coast 
woods is on a much more satisfactory basis 
than it was last month. Southern pine prices 
are already up $1 on sheathing, dimension 
and boards. The West Coast woods are mak- 
ing heavy inroads in the softwood trade gen- 
erally. Cypress is rather dull, with prices 
barely steady. Price competition with Pacific 
coast woods is very keen. 


Establish Hog Fuel Storage Yard 


Benp, Ore., Aug. 18.—Increased demand 
for “hog fuel” has resulted in the creation of 
a “hog fuel” storage yard by the Miller Lum- 
her Co. Two 70 low speed fans operated by 
75 horsepower motors propel the hog fuel 
from the Brooks-Scanlon Lumber Co.’s mill 
A to the fuel yard a distance of 850 feet away. 


when he was a midshipman in to 


The storage yard was created because so 
many hesitated to install hog fuel grates fear- 
ing that a fuel shortage might result from a 
possible temporary shut down of the mills or 
bad weather which would prevent deliveries. 

Two of the Bend city schools are now be- 
ing heated by hog fuel and extension of the 
system to other buildings is contemplated. It 
was estimated when the new grates were in- 
stalled that the cost would be saved in two 
years at most. A load of hog fuel, or 200 
cubic feet of the fuel, is considered to have 
the same heating value as a cord of wood. 
The load of hog fuel sells for about half the 
average price of a cord of wood, school of- 
ficials estimated. 

The new fuel is handled by the Miller Lum- 
ber Co. and is now being used by several 
Bend business houses, a few residences, and 
the hotel. 


SAP BAERGA AG@EEX 


Old House Is Literary Shrine 


Osweco, N. Y., Aug. 21.—One of the oldest 
buildings in this city, and one of the most 
interesting, by reason of historical associa- 
tions, is the Cooper house, in West Second 
Street, facing the broad 
expanse of Lake On- 
tario, close to the 
mouth of the Oswego 
River. The house was 
built of wood, about 
the year 1812, and is in 
good condition, though 
it has stood for more 
than a century. The 
builder and owner was 
an uncle of the famous 
early American novel- 
ist, James Fenimore 
Cooper. It was in this 
house, in a_ second- 
story room at the right 
of the entrance, that 
Cooper wrote part of 
his novel, “The Path- 
finder.” 

The Oswego Histori- 
cal Society has placed 
a tablet on the house 
commemorate the 

fact that here the cele- 

brated author wrote a 
part of one of his novels. Referring to the 
house, Harriet E. Stevens, county historian and 
corresponding secretary of the Oswego His- 
torical Society, says: “About a year ago a 
cousin died here and more distant relatives 
are still with us. According to our two county 
histories and other records, the house was built 
about 1812. Cooper was then a young midship- 
man. He obtained the material for his very 
popular books while on the Oneida, the first 
armed boat in Lake Ontario, and in this vicin- 
ity. The scene of .the “Pathfinder” was laid 
in Oswego. He was very enthusiastic about 
this section and embraced every opportunity 
to visit here.” 


Cooper was sent by his father to Yale Col- 
lege, but it is related that the youth’s educa- 
tion was gained more from the out-of-doors 
than from books. His father obtained for him 
a midshipman’s commission and he reported 
for duty at New York in January, 1808. Of 
this period of her father’s naval service, Miss 
Susan Cooper wrote: “In 1808 several young 
officers under Lieut. Woolsey were ordered to 
the shores of Lake Ontario for building a 
small vessél of war. Among them was Mr. 
Cooper, then a midshiprnan in the service 
Their road lay for many a mile through the 
forest to the mouth of the Oswego River, their 
destination, where the Oneida, a brig mount- 
ing sixteen guns, was built and launched.” 
These pioneer experiences of the youthful mid- 
shipman furnished his vivid imagination and 
facile pen with material for about thirty 
novels, which are still regarded as interesting 
and true delineations of frontier scenes and 
characters. 
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New Freight Yards Use Much Lumber 


Fresno, Carir., Aug. 18.—Lumber is playing 
the biggest material role in the new $5,000,- 
000 Southern Pacific freight yards at Fresno, 
as will be seen from the accompanying illus- 
trations. This is one of the biggest railroad 
construction projects 


tracks are now being built, with attendant 
buildings such as yard office, scales ete. 

The irrigating ditch which ran diagonally 
across the yard will be turned into an inverted 
concrete syphon running entirely across the 


as in long distance land leveling, a 12-cubic 
yard land leveling scraper doing the skimming 
and light filling on short hauls. : 

All equipment is electrically operated, with 
the exception of the carts and rooter, the latter 
being hydraulically 





under way in_ the 
United States, and, 
according to S. H. 
Phelan, a_ railroad 
construction engineer 
of 20 years’ experi- 
ence, provides for 32 
tracks, 15 of which 
are now being laid, 
the other 17 tracks to 
be built as needed. 
The job was origin- 
ally to be done in 120 
working days, but 
will be practically 
completed in 90 work- 
ing days by use of 
the following special 
equipment: LaTour- 
neau carts, telescopic 
scrapers and leveling 
scrapers of 12 cubic yards’ capacity, and hard- 
pan rooter pulled by two “Caterpillar” Sixties. 

The job in general consists of building a 
freight yard 2 miles long by 700 feet wide; 
grading 227,000 cubic yards of material in yard 
proper, and 12,000 cubic yards in roadway be- 
side the yard. The yard adjoins the main line 
of the Southern Pacific Railway two miles 
north of Fresno. The cut is as deep as eight 
feet, and fills up to five feet are involved in 
the project. Fifteen storage and switching 








operated; all con- 
trolled by the “Cater- 
pillar” operator from 
his seat. The  tele- 
scopic scraper is 
equipped with  gas- 
electric generator on 
rear of machine, op- 
erating motors being 
placed on _ forward 
end of machine. The 
scraper body is tele- 
scoped by rack and 
pinion on sides; starts 
scraping at about a 
15-degree angle with 
horizontal, collapsed, 








LaTourneau 12-yard cart and telescoping scraper used in construction of new yard of Southern 
Pacific Lines at Fresno, Calif. Power for this equipment is furnished by “Caterpillar” Sixties 


yard under all tracks, including the main line 
and adjoining State highway. The material is 
the toughest kind of hardpan, easily broken up 
by hydraulic-operated rooter pulled by two 
“Caterpillars.” The long haul up to 3,000 feet 
is handled by 12-yard carts, each pulled by a 
“Caterpillar” Sixty. The carts are rear dump, 
top hinge gates, released by catch pulled by 
dump man, the carts being loaded by gasoline 
shovel. Telescopic scrapers of 12-yard capac- 
ity are used to pick up thin layers of material, 





rr 





gradually reaching the 
horizontal when fully 
loaded; with telescope 
then fully extended 
the reverse operation is used to empty the 
scraper. The land leveling scraper is operated 
by two motors on frame, the motors running 
from the generator on the “Caterpillar.” Earth 
moving costs run 25 percent less than esti- 
mated, and the time consumed is three-fourths 
of what was originally expected. 

An icing dock for the Pacific Fruit Express 
Co. is being built at a cost of about $1,000,000 
on the back track near the north end of the 
yard for pre-cooling and icing cars, 








Lumber plays a big part in this biggest railroad job in the West. Main 
building on Southern Pacific yard job at Fresno, Calif. 








View of new yard of Southern Pacific at Fresno, where over $5,000, 
000 will be spent before fully carried to completion 


Should Help Dealer Extend Market 


SEATTLE, WasH., Aug. 18.—‘If the lumber 
manufacturers want more lumber sold through 
retail lumber dealers, then it is up to them to 
get right in and help the dealers extend their 
market,” is the succinct way in which F., Lisle 
Peters, vice president and manager of the 
Louisiana Western Lumber Co., of Lake 
Charles, La., and vice president of the Sulphur 
Lumber Co., Sulphur, La., and former secre- 
tary of the Louisiana Lumber & Building Mate- 
rial Dealers’ Association, summed up his re- 
marks regarding the progressiveness of manu- 
facturers of steel, cement, roofing and other 
competitive materials as compared with the 
“lack of interest in the retailer” exhibited by 
lumber manufacturers. 

Mr. Peters qualified his statements by exclud- 
ing from the group of lumber manufacturers 
he had in mind, some of the hardwood firms, 
cypress firms and others who are competing 
with the substitute manufacturers in the mat- 
ter of helping dealers sell their products, 


He said only 40 percent of the sales of their 
yards today are lumber, while only a few years 
back better than 90 per cent were lumber. 
Gradually they have taken on other lines that 
promised profit, and have found that in most 
instances these other materials yield a sure 
profit, because of a protected selling price and 
a rarely fluctuating buying price. These manu- 
facturers first advertise to reach the dealers, 
to tell him about their product and selling plan. 
They win his confidence by keeping him fully 
informed of any advertising they expect to do 
to reach the consumers of their products be- 
fore such campaign is launched. Thus, the 
dealer knows all about it in advance of its 
publication and can retain his dignity and 
prestige as the building authority of his city 
when the consumer advertising brings an in- 
quiry about the new product, as he knows all 
about it and is glad to tell of it. Then, too, 
the manufacturers of these materials have al- 
lowed themselves a fair margin of profit which 


enables them to afford the cost of their ad- 
vertising and in addition furnish field men to 
aid the dealer and his force in learning to 
sell the new product and to actually help them 
make sales. He pointed out that concrete 
manufacturers did not view their products as a 
combination of crushed rocks, but as potential 
boulevards, handsome edifices, sturdy bridges, 
and time-resisting foundations; while the stucco 
men saw beauty of design and color, etc., the 
roofing man a variegated color scheme, or an 
attractive pattern, rather than merely a house- 
covering, and that because they visioned these 
things they were able to sell them to the dealer, 
and he to the consumer, once the dealer was 
assured of a profit in the transaction. 


A few years ago we sold a great many 
stucco heuses, continued Mr. Peters. They 
were attractive and were liked. Last year we 
did not sell one. The merit of the material 
remains the same, but when we were selling 
stucco houses we were doing so because we 
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were pushing them and making a profit. A 
retail lumber dealer can sell anything related 
to house building, and he will sell those things 
which he knows will show him a profit. In 
my opinion the lumbermen would advance tre- 
mendously if they were to actively and per- 
sistently keep behind the sale of their product 
like the cement, steel, and patent roofing firms 
do, putting men into the field to help the 
dealers merchandise their product and keep 
the dealer's confidence by informing him in 
advance as to their merchandising plans which 
have aS a goal the increasing of the dealer’s 
yolume and profit. To say it can not be done 
with a bulk commodity such as lumber is 


Placing Lumber 


The cardinal idea underlying every business 
or vocation is service to the employer, cus- 
tomer or client. On every hand we find vari- 
ous groups of business and professional men 
organized with a view to standardizing the 
calling and elevating its ethical and _ utility 
phases, which constitutes progress. During 
che last year I have been following the con- 
certed efforts of lumber inspectors to take stock 
of the standing of their group in the lumber 
industry and meet the problems peculiar to their 
calling. I have talked with at least a score 
of leading inspectors and noted the same gen- 
eral line of thought, the advocacy of a high 
standard of honor and service, and desire to 
place lumber inspection on the plane of a pro- 
fession. 

To accomplish this it is important to know 
the attitude of the inspector on the broad ques- 
tion of lumber inspection in its relation to the 
lumber industry. In my opinion there are three 
ideas underlying a professional career to be 
applied to the lumber inspector : 

1. That the vocation should be so essen- 
tially useful to society as to inspire suffi- 
cient love and enthusiasm on the part of 
the inspector to make it his life work. 

2. That the vocation involves an art and 
its practice an expert knowledge of that art. 

3. That the individual should possess a 
spirit of loyalty to his fellows, of helpfulness 
to the common cause that they all profess, 
and should not allow any unprofessional acts 
to bring shame upon the entire profession. 

An application of these three ideas can leave 
no doubt that lumber inspecting is a profes- 
sion, and that lumber inspectors are inherently 
useful and absolutely necessary. Inspection 
and grading is of primary importance in the 
lumber making process. This is done at vari- 
ous stages of manufacture and checked and re- 
checked for accuracy, and the grading again 
checked after the lumber is distributed to con- 
suming factories and dealers. As no two trees 
are alike, and no two logs alike, the boards 
sawed therefrom differ as to quality, texture 
and appearance and must be graded in order 
to have the right piece in the right place. Since 
lumber values are but lumber grades inter- 
preted in money terms, inspectors are among 
the most important men connected with the 
lumber industry. 

My answer to the second concept is yes. 
Practically all lumber is bought and sold sub- 
ject to inspection, association rules to apply 
and govern, this being written on the sale or 
purchase contract. A knowledge of the con- 
struction of the association rules, their forma- 
tion and purpose must be thoroughly under- 
stood before they can be satisfactorily applied 
to the many different kinds of wood. A lumber 
inspector should have good eyesight, a mechan- 
ical eye, ability to make quick accurate deci- 
sions, knowledge of the value and uses of lum- 
ber, ability to handle men, proficiency in math- 
ematics, and acute power of. observation. 

In regard to the third concept underlying 
professional conduct, the lumber inspector 
should be a student and teacher of his subject; 
never forget the close relationship between the 
theory of inspection and its practice, and be- 
come acquainted with knowledge and facts sur- 
rounding the industries using lumber. 

The lumber industry is being appropriated 


equal to sinking before you try to swim, but 
before the job can be started lumbermen must 
begin thinking of their product in terms of 
beautiful homes, conveniences, attractive plans 
and utilitarian articles rather than as a cheap 
raw material. 

Lake Charles, La., according to Mr. Peters, 
has seven oil fields within a radius of 30 miles 
of the city; a 30-foot steamer channel to the 
Gulf which is enabling ocean steamers to dock: 
at this “Nation’s Newest Port” at the average 
rate of more than ten ships a month; an agri- 
cultural district producing a diversity of crops 


including cotton, rice, vegetables or garden 
truck, berries, etc., and is growing steadily. 

Mr. Peters, and his wife and son, are visit- 
ing here with his father-in-law, Charles B. 
Monday, and family, 





CANADIAN forestry officials announce plans 
for “dusting” hemlock and spruce from an air- 
plane with the object of killing injurious tree 
pests. Officers of the Ontario forestry air 
patrol are now investigating methods of do- 
ing so. 


Inspection on Professional Plane 


[By T. D. Bayne] 
by the technically trained and scientific inspec- 
tor. This is forcing the old time inspector out 
of employment. The consumer is becoming 
educated to this condition, and realizing more 
and more the need of trained inspectors. Nearly 
36,000 men are now employed throughout the 
lumber industry as inspectors, and only a few 
have had any technical training. It would be 
a splendid idea and of tremendous importance 
to the lumber industry if all these men were 
brought into an organization so there could 
be instilled into the minds of each and every 





Arisona-New Mexico elephant given to Herbert Hoover on his visit 


to Albuquerque, N. M. 


one the principles of true inspection. Such 
an organization should have for its inspiration 
the following objects: 

To standardize and place inspection and 
grading of lumber on the plane of a profes- 
sion, not that of a mere occupation in methods 
pursued and quality of service rendered, and 
establish a high degree of honor and loyalty. 

To organize regional meetings for instruc- 
tion in the best methods to cut, pile, dry and 
handle lumber; demonstration under actual 
working conditions; training to develop speed, 
accuracy and knowledge in applying grading 
rules; uniform application and interpretation 
of the lumber rules in all markets. 

To create a board of examiners with author- 
ity to set a standard and to formulate a 
strict test for lumber inspection; to issue cer- 
tificates of efficiency and standing of the in- 
spector upon examination. 

Year by year will be increased the examina- 
tions’ requirements for inspectors until it be- 
comes a thorough test of the applicant’s know!- 
edge. Before long the lumber interests will 
ask for a law requiring the examination of all 
lumber inspectors, and for the creation of the 
title “Lumber Scouter.” The latter will have 
examination requirements equivalent to a 4- 
year collegiate and university training. It will 
create the professional “Scoutor.” 

The question for the lumber inspectors is 
whether or not they want such an organization. 
The consensus is that there is a distinct need 
and a wide field for an organization of this 


kind, 


I am asking the editor of the AMERICAN 
LUMBERMAN to print this article to attract the 
attention of lumber inspectors, who if suffi- 
ciently interested may write him a letter stating 
their views. If the replies justify action we 
will proceed to bring about an organization of 
lumber inspectors. 


Lumbermen Give Hoover Elephant 


ALBUQUERQUE, N. M., Aug. 20.—Southwest- 
ern lumbermen, mindful of Herbert Hoover’s 
helpful leadership while secretary of com- 

merce, in bringing 





about fewer lumber 
sizes for manufacture 
and handling, and more 
uniform rules for grad- 
ing, gave him a token 
of their gratitude while 
he was here Sunday in 
the form of a hand- 
carved elephant of 
Arizona- New Mexico 
white pine. Arthur J. 
Sine made the presen- 





tation. The appropri- 
ate emblem, prepared 
by the Southwestern 


Sash & Door Co. and 
finished by hand, was not 
‘shellacked or stained, 
the lumbermen feeling 
that this excellent wood 
requires no disguise or 
adornment, standing en- 
duringly on its own in- 
trinsic worth. How- 
ever, the elephant wore 
a blanket, on one 
side of which was printed a brief tribute to 
Mr. Hoover’s contribution to the industry, and 
on the other the names of the donors, as fol- 
lows: 
TO HERBERT HOOVER: 

A simple souvenir from the manufacturers 
of Arizona-New Mexico white pine, one of the 
choicest of the woods included in your out- 
standing achievement in the simplification and 
standardization of grades and sizes of lumber, 
with yearly output of over 400,000,000 feet, and 
supply of 37,000,000,000 feet. Albuquerque, N. 
M., Aug. 19, 1928. 

WITH APPRECIATION OF: 

Saginaw & Manistee Lumber Co., Williams, 
Ariz.; Arizona Lumber & Timber Co., Flag- 
staff, Ariz.; Cady Lumber Corporation, McNary 
and Flagstaff, Ariz.; Standard Lumber Mills 
(Inec.), Standard, Ariz.; New Mexico Lumber 
Co., McPhee, Colo.; A. B. MeGaffey Co., Albu- 
querque, N. M.: Southwest Lumber Co., Ala- 
mogordo, N. M.: Whitmer-Jackson Co., Albu- 
querque. N. M.: Southwestern Sash & Door 
Co., Albuquerque, N. M.; White Pine Lumber 
Co., Bernalillo, N. M.; Gross Kelly & Co., Las 
Vegas, N. M.; Tularosa Tie & Lumber Co., 
Tularosa, N. M.; George E. Breece Lumber Co., 
Albuquerque and Alamogordo, N. M. 





(CONSIDERABLE research has been carried out 
within the Province of New Brunswick, Can- 
ada, regarding the growth of trees and the fac- 
tors affecting it, with a view to increase the 
available data essential to the proper manage- 
ment of forests. 
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Boost Your Sales 


Put in a free saw-filing service. Car- 
penters, contractors, farmers and others 
will appreciate this service and will 
buy their building material from you. 


FOLEY sanc 
SAW FILER 


makes saw filing a quick, easy operation. Files 
and joints in one operation—automatically and 
accurately—all kinds of hand saws, band saws, 
1/8" to 44%" wide, cross cut circular 3” to 16" 
diameter. 


The Foley Hammer Saw Setter operates by foot 
pedal — adjustable, rapid, accurate. 
Write for information on both these 
machines,—also the Foley Automatic 
grinder for 
large circular 
saws up to 
42"* diameter. 










FOLEY 
SAW TOOL 
Co., Inc. 
1100 Foley Bldg , 
11 Main St N.E , 
Minneapolis, 

Minn. 
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When Time Counts— 
When Things are Slack 
You Need the 


Improved Phillips! 


During slack seasons, the Im- 
proved Phillips Window Frame 
Machine is valuable in the plant 
because, with it, you can utilize 
idle time of yard men. 





In rush seasons, it will enable 
you to speed up deliveries, increas- 
ing your volume, all at a decidedly 
satisfactory percentage of net prof- 
it. Many of America’s most suc- 
cessful mills say they wouldn’t be 
without the Improved Phillips 
Window Frame Machine. 


It is a pulley mortiser, pocket cutter 
and variety saw table combined! 


Send for information which 
may revolutionize your profits on 
window frames! 


Atlas Mig. Co., 
Dept. A-15, Orlando, Fla. 


You may send information about the Improved 
Phillips Window Frame Machine, with no obliga- 
tion to us. 
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Town . State-- 
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What the Associations Are 
Planning and Doing 


Aug. 28—Roofer Manufacturers’ Club, 
Hotel, Montgomery, Ala. 

Sept. 5-7—Empire State Forest Products’ Associa- 
om Big Wolf Club, Tupper Lake, N. Y. An- 
nual. 


Sept. 11—Appalachian Hardwood Club, Hotel Sin- 
ton, Cincinnati, Ohio. 


Sept. 15—East Texas Mill Managers’ Association, 
Youree Hotel, Shreveport, La. Special meeting. 


Sept. 26—National Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn. Annual. 


Oct, 23-25—Southern Logging Association, New 
Orleans, La, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual. 
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Ontario Dealers 1929 Date 


Toronto, Ont., Aug. 20.—The Ontario Re- 
tail Lumber Dealers’ Association will hold its 
twelfth annual convention at the King Edward 
Hotel, this city, on Jan. 9, 10 and 11. The 
directors of the Ontario Retail Lumber Deal- 
ers’ Association will hold a meeting here on 
Sept. 20, next. 

Arrangements are being made among the 
retail lumber dealers of northern Ontario for 
the formation of a branch of the Ontario Re- 
tail Lumber Dealers’ Association. A _ prelimi- 
nary meeting was held at Huntsville, Ont., one 
Aug. 15, and a second meeting will be held on 
Aug. 24, at which it is hoped that details of 
the organization will be completed. 

The Lake Erie branch of the Ontario. Re- 
tail Lumber Dealers’ Association held its reg- 
ular monthly meeting at Simcoe, Ont., on Aug. 
17. There was a good attendance and a num- 
ber of association matters were dealt with 
successfully. The dealers present were all 
in an optimistic frame of mind regarding pres- 
ent business conditions and the outlook for 
fall trade. The next meeting of the branch 
will be held at Simcoe, on Sept. 21. 


Mill Managers Discuss Kiln Drying 


Houston, Tex., Aug. 21.—Mill managers 
of the west Louisiana, no longer organized as 
such, are he‘ng invited to join the East Texas 
Mill Managers’ Association, as the result of 
the decision of the membership of the latter 
organization at its last meeting at Galveston, 
Saturday. 

For the purpose of encouraging the affiliation 
of the west Louisiana mill managers, a meet- 
ing of the Texas mill managers will be held 
at the Youree Hotel, Shreveport, La., on 
Saturday, Sept. 15. 

At their Saturday meeting the mill managers 
heard talks on “Moisture Content and Kiln 
Drying” by D. R. Brewster, of the National 
Lumber Manufacturers’ Association, and a 
discussion on the subject followed, with A. E. 
Hickerson, of the Delta Land & Timber Co., 
of Conroe, leading the discussion. Mr. Hicker- 
son quoted at intervals from statistical data 
on the subject. 

W. H. Scales, of Dallas, district manager for 
the National Lumber Manufacturers’ Associa- 
tion, reviewed the work of the Dallas office 
of the association and urged greater use of its 
facilities. R. G. Hyett, traffic manager for the 
Lumbermen’s Association of Texas, spoke on 
grading. C. W. Rice, organizer of the Texas 
Negro Business Men and Laborers’ Associa- 
tion, told of the work his organization is doing 
in the mills of Texas. 

P. T. Sanderson, of Trinity, president, pre- 
sided, and A. W. Larkin, of Houston, acted 


Exchange 


as secretary for George R. Christie. Others 
in attendance were Watson Walker of Diboll; 
J. W. McKee, of Haslam; Dallas Tourtellot, 
Houston; J. B. Channing, Orange; H. T, 
Roehl, Lufkin; F. D. Wherritt, Houston; H. G, 
Temple, Pineland; J. F. Judd, St. Louis; 
Arthur Temple, Texarkana; S. B. Crawford, 
Oakhurst; J. W. Richards, New Willard; Cecil 
Smith, Deweyville; J. H. Thompson, Lufkin; 
C. J. Robertson, Houston; E. L. Kurth, John 
Banner and R. B. Ridley, Houston. 


Carolina Meet Postponed by Floods 


AsHEvILte, N. C., Aug. 20.—With less than 
a dozen dealers here when the flood Wednes- 
day cut Asheville off from rail and au- 
tomobile communication with the outside 
world, members of the Carolina Retail Lum- 
ber Dealers’ Association were forced indefi- 
nitely to postpone their summer meeting, set 
for Aug. 16 and 17. 

The meeting, at which 200 dealers had been 
expected, was to have begun Thursday after- 
noon at 2 o’clock, and a handful of dealers, 
arriving early, reached here on Wednesday. 
But Wednesday night trains were marooned, 
highways were washed out and bridges swept 
down stream by the worst flood which has hit 
this section in twelve years, and officials of 
the association reluctantly admitted that the 
summer meeting of their organization would 
have to be postponed. 

No date has as yet been set, but the meet- 
ing probably will be held sometime in Sep- 
tember or October, officials announced. An 
elaborate program of addresses and entertain- 
ment had been planned and general regret that 
the meeting had to be set forward was ex- 
pressed. 


Discuss Confiscatory Tax Laws 


DurHAM, N. H., Aug. 20—The summer 
meeting of the New Hampshire Lumbermen’s 
Association was held here last Wednesday on 
the campus of the University of New Hamp- 
shire in connection with the observance at the 
State university of “Farmers’ Week.” The 
forestry department of the university co-oper- 
ated to make the meeting a success. Some 
interesting ideas were discussed for the mu- 
tually profitable co-operation of farmers and 
lumbermen. 

Taxation received considerable attention. Dr. 
J. W. Toumey, professor of silviculture at Yale 
University and director of Yale’s demonstra- 
tion and research forest of 1,300 acres near 
Keene, N. H., told the lumbermen in his ad- 
dress that the present forest tax law in New 
Hampshire, based on taxing growing timber 
year after year on its full current value, 1s 
confiscatory. He predicted that a vigorous ac- 
tion in the New Hampshire Supreme Court 
would likely result in the law being declared 
unconstitutional. 

The present law, he asserted, is directly 
responsible for the rapidly decreasing popula- 
tion of many New Hampshire towns, nearer 
and nearer approach to bankruptcy, and jump- 
ing of: town tax rates to $40 and more on 
each $1,000 of valuation. Dr. Toumey pointed 
out that this handling of the Yale forest dem- 
onstrated that its operation under sustained 
yield and its development as a going forest 
business is economically impossible under the 
existing forest tax laws of New Hampshire. 

The position of the New Hampshire Lumber- 
men’s Association favoring a tax based on land 
value and the value of the annual growth of 
timber for the year was heartily endorsed by 
the Yale forestry expert as a reasonably just 
tax, not confiscatory, and highly advantageous 
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in improving New Hampshire forest resourtes. 
Such a tax, he pointed out, would stimulate 
the holding of growing timber until it reaches 
size and quality that would best serve the 
industries of the State, would tend to increase 
the value of bare forest land, thus increasing 
the proportion of the taxes derived from the 
jand, and would provide more immediate, cur- 
rent revenue to forest towns than would the 
“yield tax,” and more than the diameter limit 
law since the growing timber would be cut im- 
mediately upon reaching limit size. 

Dr. Toumey warned the New Hampshire 
lumbermen that their State is on the threshold 
of ruined forest resources and can ill afford 
to jeopardize this great source of wealth, inas- 
much as the State’s prosperity has in a large 
measure centered in her continuous supply of 
wood as the raw product used by many of her 
important industries. 


Seek to Amend Lien Law 


PirrspuRGH, Pa., Aug. 21—The Western 
Pennsylvania Builders’ Supply Association, 
composed of dealers in building materials, has 
taken the first step in its campaign to have 
amended the lien law of Pennsylvania by the 
1929 legislature, which will convene early in 
January. W. W. Campbell, New Wilming- 
ton lumber dealer, president of the associa- 
tion, has appointed a committee of three, each 
to make up a brief on his personal experiences 
with the disadvantages of the present lien 
law, and when the committee meets these will 
be compared with corresponding features of 
other State lien laws. From these studies will 
be formulated the amendment to be presented 


Install Lumber Marking Device 


PorTLAND, Ore., Aug. 18.—Trade-marking, 
as it applies to lumber, has been so actively 
discussed and has aroused so much interest 
among lumbermen in recent weeks that its 
effect is being felt by concerns offering suc- 
cessful automatic marking devices. 

The Western Pine Manufacturers’ Associa- 
tion, which acquired the patent rights of the 
Tanner lumber printing machine this spring 
for the use of its members, and more recently 
was authorized to offer it on a rental basis 
to non-members mills, reports considerable re- 
cent ativity in both inquiries and orders. 

Since its last announcement, installation of 
the Tanner machine has been made at the Deer 
Park Lumber Co.’s plant at Deer Park, 
Wash., and orders have been received this 
week from the New Mexico Lumber Co., 
McPhee, Colo., and from the Hallack & 
Howard Lumber Co. of Denver for its Cascade 
(Idaho) mill. These companies will use the 
Tanner machine for imprinting their Pondosa 
pine lumber with the well known pine tree mark 
of the Western Pine association. 


Old Bridge Now Used as a Home 


Wesster, N. H., Aug. 21-——-Two years ago 


‘the AMERICAN LuMBERMAN published an in- 


teresting group of pictures of some of the 
famous old covered bridges of New England, 
many of them built a century or so ago but 
still staunch and sturdy enough to support 
safely the automobile traffic of the present 
day. That account did not include what is 

perhaps the most 

unique covered bridge 





of all, the quaint 
wooden structure that 
once spanned the river 
at Webster, near Pena- 
cook, N. H., and is now 





a delightful summer 
home. 
“Bridge House” is 


another of the many re- 
markable examples of 
wood’s longevity and 
intensely practical econ- 
omy. According to lo- 
cal tradition it was well 
over a century ago that 








Old covered bridge that for over a century spanned a river at Webster, 
N. H., but is now used as a summer home 


to the legislature. The committee is consti- 
tuted as follows: Homer Goehring, of the 
Cook-Anderson Co., Beaver, dealer in lumber 
and supplies; Earl Serena of the Builders’ 
Supply Co., McKeesport, and C. P. Diller, of 
George C. Anderson & Son, lumber and sup- 
ply dealers of Latrobe. Harry L. Miller, sec- 
retary of the association, will serve as secre- 
tary of the committee. 

The present lien law is objected to on the 
ground that under its provisions evasion of 
obligations is too easy. Chief points to be 
considered in the proposed amendment are 
proof of delivery of material; protection on 
sub-contractors, and protection on money ad- 
vancements during the progress of jobs. 


National Hardwood Year Book 


Copy of the official Year Book for the thir- 
ty-first annual convention of the Natioyal 
Hardwood Lumber Association has reached the 
AMERICAN LUMBERMAN office and in addition 
to being a comprehensive directory of lumber 
manufacturers and others, contains the report 
of the inspection rules committee that will be 
presented for action at the convention to be 
held Sept. 27-28 at the Peabody Hotel, Mem- 
phis, Tenn, 

(SS RGaeeeaaaeaeaeasaeaea 
_ SIX MILLION people derive their living from 
industries using wood; one million men are em- 
ployed in the lumber industry. 


the farmers of the 
sparsely settled district 
built the covered bridge 
shown in the accom- 
, panying photograph. 
The lumber was cut in the woodlands along 
the stream. For several generations this 
sturdy govered bridge served its purpose faith- 
fully and well. The once sparsely settled 
district became populous. Horse-drawn  ve- 
hicles were replaced by automobiles. Motor 
traffic became so heavy that a few years ago 
the highway officials decided the old covered 
bridge must be replaced by a span that was 
much wider and open to the sky. 

The timbers and plank and even the shingled 
roof of the old covered bridge, after their 
years of exposure to the elements, showed no 
signs of decay or weakening. It was ar- 
ranged to swing the entire covered bridge from 
its supports onto the neighboring meadow and 
move it bodily to a new location where it 
could be transformed into a delightful chalet, 
to be used as their summer home by Mrs. 
Eleanor Foxcroft Morse and Mrs. Katherine 
Foxcroft Robinson, daughters of the Rev. and 
Mrs. Francis A. Foxcroft. The Rev. Fox- 
croft was formerly rector of the Episcopal 
church in the Brighton district of Boston, and 
is now retired. 

The old covered bridge was placed upon 
strong foundations and the open sides boarded 
up except for recessed openings left to serve 
as open porches. The sides and roof weathered 
to a soft gray, and the sturdy supporting tim- 
bers covered with green ivy, furnish an en- 
semble of quaint charm and beauty that 1s 
difficult to describe, 


These Tiger 
Bunks Stand 


Punishment 
















he Da, 3g 
Ee 
; ws , “Us . 






Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
men willlikethem. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 








Also made for wall attachment 
Write for specifications 








Number Style Size 


1485 Double (Extra Heavy)..| 4-6x 6-5 146 
1485 Double (Extra Heavy)..| 3-0x6-5 107 
1485 Double (E 2-6 x 6-5 100 




















1585 Double (Heavy) -......- 4-6 x 6-5 142 
1585 Double (Heavy) ......-- 3-0 x 6-5 93 
1585 Double (Heavy) ........ 2-6 x 6-5 85 
1586 SE ndsntivenesnwaren 4-6 x 6-5 15 
1586 ys SE 3-0 x 6-5 49 
1586 pp SSR EES 2-6 x 6-5 45 





If your supply house doesn't carry Tiger Bunks in 
stock —with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mee =) Lumber Co. 


WIS. 


Try 
Us 

















A Brand to 


Tie to- 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plyw 


The Northwestern Cooperage| 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSW Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window 
and Box Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


vanes, Mouldings 


























VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


17 17 





Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 

































LUMBER CLUBS 











Hear Talks on Business Conditions 


PLATTEVILLE, Wis., Aug. 20.—A well at- 
tended meeting of the Southwestern Wiscon- 
sin Lumbermen’s Club took place at the Ho- 
tel Tracy here on Friday evening, Aug. 17, 
following a dinner. President Charles Eustice, 
of Cuba City, called the meeting to order and 
welcomed the members of the club; then turned 
the meeting over to Don S. Montgomery, sec- 


retary of the Wisconsin Retail Lumbermen’s 
Association. 
“Business Conditions Among Retail Lum- 


ber Dealers” was the subject taken up by 
Charles Marsh, of Wolf & Co., Chicago. The 
success or failure of the retail lumber dealer 
can be judged by whether he earns 15 per- 
cent on his invested capital, plus a reasonable 
salary, Mr. Marsh declared. He urged the 
dealers to recognize the innermost workings 
of their business and to analyze every penny 
of expense as relief from a lessened volume 
can only come from within. 

David R. Pershing, assistant advertising 
manager of the Lehigh Portland Cement Co., 
gaye an illustrated address on the changing 
business conditions. 


Memphis Club Meet Postponed 

Mempuis, TENN., Aug. 20.—The special 
meeting of the Lumbermen’s Club of Memphis, 
called for Aug. 23, has been postponed until 
Aug. 30 at the Hotel Gayoso. The meeting 
is for the purpose of discussing the proposed 
changes in hardwood grading rules which will 
be presented at that time by L. S. Beale, assis- 
tant secretary of the National Hardwood Lum- 
ber Association, and W. H. Nelson, chief in- 
spector. A large number of hardwood men 
will be invited to this meeting. 


Must Sell Lumber in Terms of Use 


Rice Lake, Wis., Aug. 20.—The Northwest- 
ern Wisconsin Lumbermen’s Club meeting was 
held at the Elks’ Club rooms here on Thurs- 
day, Aug. 16, with A. M. Paulson, president 
of the club, presiding. 

A report by each of the members present on 
business conditions in his particular district, 
on credits and collections, the condition of 
crops, the money situation and matters rela- 
tive to the lumber business was the order of 
the morning session. The general consensus 
of the dealers was that business this year has 
been from 19 to 20 percent better than a year 
ago; that pressure is being put on collections, 
and that crops are excellent. 

B. F. Springer, president of the Wisconsin 
Retail Lumbermen’s Association, opened the 
afternoon conference with an address on “How 
to Meet Future Conditions in Our Business.” 
He answered this problem by stating that the 
lumbermen must cease operating warehouses on 
a commission basis; that they must not sell 
lumber in terms of lumber, but in terms of 
usage and usefulness of the finished home. 
“Let your lumber be the vehicle to sell ideals 
of home ownership,” said Mr. Springer. 

I. C. Cuvellier, editor of “The Coal Dealer,” 
Minneapolis, spoke on developing friendly re- 
lations between the coal dealers and coal op- 
erators. 

Charles Marsh, of Wolf & Co., Chicago, in 
his address referred to the reports of the morn- 
ing, which the dealers had made on business 
conditions, and warned the retailers that an 
anticipated good business does not warrant 
letting down the bars on extension of credit 
or on the increasing of overhead. 

Ormie C. Lance, secretary of the North- 
western Retail Coal Dealers’ Association, 
Minneapolis, who was invited to present the 
advantage of membership of coal dealers in 
that association, discussed the functions of the 
organization, and the lumber dealers by unan- 
imous vote of their club approved affiliation 


of individual members with that association, 
Don S. Montgomery, secretary of the Wis. 
consin Retail Lumbermen’s Association, ad- 
dressed the club on association activities and 
on items of interest. 
Another outstanding address was given by 
H. E. Beckwith, of the H. E. Beckwith Lum- 
ber Co., Chetek, Wis., on kiln drying and 
moisture content and on re- inspection results 
on red cedar shingles, and also on the varia- 
tion in weights on incoming shipments. 


Hear Talk on Modernizing 


Sycamore, ItL., Aug. 21—More than thirty 
lumber dealers, members of the De Kalh 
County Lumbermen’s Club, gathered at the 
Fargo Hotel here, on Monday evening, and 
after the usual dinner listened to an excellent 
talk on “Modernizing of Old Homes,” by 
Marion R. Allen, of the Weatherbest Stained 
Shingle Co., North Tonawanda, N. Y. Mr. 
Allen was formerly connected with the G. §S. 
Lyon & Sons Lumber Co. at Decatur, but 
since his association with the Weatherbest com- 
pany he has traveled in practically every sec- 
tion of the country, telling dealers how old 
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homes can be modernized. He showed a num- 
ber of pictures of homes that had been made 
new and by means of a blackboard illustrated 
his subject minutely. He gave the dealers 
present some excellent ideas as to how to go 
about securing this kind of business and how 
to make suggestions to the home owners for 
modernizing their old homes. 

His talk was closely followed by the lum- 
bermen present and at its conclusion Mr, Allen 
was asked a great number of questions, to 
which he was able to give ready response and 
suggestions to his questioners. 

C. L. Schwartz, of Naperville, was present 
and made response to Mr. Allen’s talk. 


Fall Meeting of Evansville Club 


EvANSVILLE, Inp., Aug. 20.— The next 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the Vendome Hotel 
on Tuesday evening, Sept. 11., President Claude 
Wertz announces. A good program will be 
arranged for this meeting. 
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Leanings 
There is many a man who has many a whim 


Yet who thinks there is nothing the matter with him. 


There is many a maid who has many a notion 


Who would say that her mind is as free as the ocean. 


Now, I go to the woods for a lot of my lore. 


There the truth I shall find, as I’ve found it before. 


Each tree leans a little, I find on inspection, 


But not all of them lean in the selfsame direction. 


And the tree that leans east, as a general rule, 


Doesn’t say that the tree that leans west is a fool, 

And the tree that leans north doesn’t say to another 
That the tree that leans south is the devil’s own brother. 
And the charm of the woods on these bright summer days 
Is the way that the trees all lean different ways. 

They had meant to be strong but, for various reasons, 
They had tilted a bit with the change of the seasons. 


’ There is hardly a man, there is hardly a pine, 


That hasn’t its leanings, so let me have mine. 
I maybe am wrong, in the spirit or letter, 


But you’re leaning yourself, and not leaning much better. 
And the hand of the Lord won't be heavy but light 

If we’re leaning the way that we think is the right. 
It won’t matter so much if we lean in the weather— 
It's a mighty good world that we make altogether. 


We See b’ the Papers 


When a man runs for office in Mexico he 
better run zig-zag. 


The torchlight procession is ended, but the 
gasoline lingers on. 

Funny how a man says he’s wet when his 
trouble is that he’s dry. 


Truth may be forever on the scaffold, but it 
is seldom in a platform. 


Funny how these people who vote in a poll 
never seem to go to them. 


The man who calls movies the* silent drama 
never sat about ten rows back. 


It looks like these talking movies were going 
to interrupt a lot of the customers. 


A private opinion, we assume, is what one 
of them thinks of a second lieutenant. 


It is the people who make the front page 
who make the last page look so good. 


There are a lot of candidates, like a lot of 
notes, that are better than their endorsements. 


We know a girl so dumb that she thinks 


-semguaanaaes hops are used to make imported 
eer, 


It won't be long now before the average 
newspaper reader will be saying “Who’s Lind- 
bergh ?” 

The cornbelt is a big thing, but you ought 
to see the size of some of the corn belts in 
New York. 

Europeans deplore the lack of privacy in 
our Pullmans. But privacy is just what an 
American doesn’t want. 


_We feel sure it is going to be a quiet elec- 
tion, at least, as far as Will Hays and Harry 
Sinclair are concerned. 


» When we sang “from Greenland’s icy moun- 
tains” in childhood, we never imagined any- 
one would ever see them from the air. 


At first thought it would seem the world 
had progressed. But how many children sing 
‘from Greenland’s icy mountains” now? 


William Williams, aged 83, of Penarth, Eng., 
claims to have smoked 300,000 cigars. And, 
remember, they were English cigars. 


A lot of people are all excited over the 
rocket automobile who were never enough in- 
terested in the squid to look him up in the 
encyclopaedia. 


People are getting back from their 
vacations, but not getting back much. 


It is all right for a man to say 
what he thinks if he thinks what 
he says. 

We wish some of our politicians 
would announce their retirement 
from the ring. 


The important thing is not how 
much a man is making but how 
much he is saving of what he makes. 


Nineteen of us support the twenti- 
eth of us in public office, mostly be- 
cause we delight in voting for a 
friend, 


After Commander Byrd flies to the 
South Pole he will be as hard up for 
some place to go as the ordinary 
family. 

When a family starts to argue 
about where to go that night, it is 
strange that no one ever seems to 
suggest bed. 


This man Byrd will be mighty 
foolish if he takes a receiving set 
with him, with a campaign coming on. 

If we find a man in a section with us we 
hope to learn his business, his destination, and 
if possible his income, before he gets off. 


If an American and an Englishman are 
traveling together, and the Englishman wants 
to think, what is the American to do? 


Did you ever try to smoke an English 
cigar. If not remember Punch’s advice to a 
young couple about to get married: “don’t. 


There are 29,687,499 automobiles in the 
world. We knew there were too many but 
we never supposed there were so many too 
many. 


The Chicago Tribune says that “the Amer- 
ican standard of living * * is the highest * * 
that civilization has known.” The most lux- 
urious, yes; but the highest? 


The Morning Whistle 


When I was young we did not rise 
At dawn, the way that folks do now. 
As soon as morning lights the skies 
They take the L or seize the plow. 
We did not breakfast on the run 
When I was six or eight or ten, 
Or walk abroad to greet the sun, 
For customs were quite different then. 


We used to breakfast by a lamp 

That threw a faint and feeble spark, 
And at the mill or in the camp 

We donned our garments in the dark. 
Old Jupiter was blazing on, 

The moonlight met us at the door. 
Ah, no, we did not rise at dawn— 

We rose an hour or two before. 


When in the east the sun appeared 
We'd been at work an hour or two. 

And that is how the land was cleared 
And that is how the cities grew. 

We hitched our teams by lantern-light, 
And we and work were better friends 

Than those who run around all night 
And burn the candle at both ends. 


For if we rose at five or six, 
We went to bed at nine or ten; 
We went to slumber like the chicks, 
For customs were quite different then. 
And though our labor we were at 
Before the sun began to peep, 
I wouldn’t wonder, though, at that, 
But what we got a lot more sleep. 





“Tellin’ the World” 
That Arizona *‘ .\\ — 
Is Dollin’ Up --¥ 





The July issue of “The Earth,” published 
by the Santa Fe System, tells about several 
big building projects in various parts of 
Arizona. We believe that you'll be interested 
in the following excerpts :— 

HIGHEST BRIDGE.—The Grand Canyon 
bridge, now under construction by the Arizona 
Highways Department, across the upper end 
of the Grand Canyon of the Colorado River, 
will be, when completed, the highest bridge in 
the world. 

NEW OFFICE BUILDING, PHOENIX.— 
The new Security office building, eight stories, 
is nearing completion. It will be one of the 
most beautiful structures of the kind in the 
Southwest. 


McNARY PLANT IMPROVED. — The 
Cady Lumber Company has enlarged its plant 
at McNary by installing six new drying kilns 
and several carloads of new machinery. The 
McNary plant turns out 10,000,000 feet of lum- 
ber a month. 

NEW Y. W. C. A. BUILDING, PHOE- 
NIX.—Work has begun on the new Young 
Women’s Christian Association building in 
Phoenix. 

AUGUSTA BRIDGE NEAR COMPLE- 
TION.—The Santa Fe’s new bridge across the 
Whitewater River near Augusta is near com- 
pletion. 

Arizona people are good boosters for avia- 
tion. Just recently the citizens of Springer- 
ville, Apache County, built a fine airport and 
are now ready to receive visitors who travel 
by airplane. 
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HIGH ALTITUDE TIMBER 
MAKES FINEST LUMBER 


Our Arizona White (Pondosa) Pine trees 
grow at an elevation of 10,000 feet where the 
soil and climatic conditions are ideal for pro- 
ducing big bodied, tall trees. Such timber 
guarantees soft textured, light weight, and 
straight grained lumber. 

Accurate and uniform milling, careful sea- 
soning and critical grading of our lumber at 
the mills is appreciated by lumber buyers in 
all parts of the country. That’s why several 
buyers who know lumber values have said that 
our Arizona White Pine is hard to beat. A 
trial order will convince you that they are 
right. Write now for latest stock list and 
prices. 


Southwest Lumber 
sales Corporation 
ALBUQUERQUE, NEW MEXICO . 


W. G. Ramshaw, Director of Sales 
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Turnover 
and good profits 


Wholesalers and retailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


Goreme ; 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 



































A New Book by the 
“Lumberman Poet’”’ 


he Heart 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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Describes Results of Soil Erosion 


Recent destruction of fertile farms, the loss 
of human life, the blocking of highways and 
the burying of farm machinery as the result 
of erosion and the spread of gigantic gullies 
in some farming areas of the middle West are 
graphically described by Inspector H. H. Ben- 
nett, of the bureau of chemistry and soils, in 
a letter received by Dr. A. G. McCall, chief 
of soil investigations, Department of Agricul- 
ture. 

Within four years, Mr. Bennett writes, one 
farm valued at $15,000 has been virtually de- 
stroyed by a gully that ranges to 60 feet in 
depth and nearly a mile in length. This gully 
has branched out over the valley and cut to 
Pieces the fine lands that formerly occupied 
it. It can not be stopped now—not by a single 
farmer. The task is entirely too great. What 
land is left is being used very largely for 
corn, and this soil is going at a very rapid 
rate. In one field recent rains cut gullies 
more than two feet deep. The yield of corn 
will scarcely pay for the harvesting. 

This gully has not stopped at destroying 
an ‘entire farm and parts of others. It dis- 
charges enormous amounts of sand onto al- 
luvial lands below and fills the culverts along 
the highway with sand. During one rain in 
1925 sand was piled up to a depth of eight 
feet in one place. Here it buried a tractor, 
a mowing machine, a hay rake and a wagon. 
The tractor and wagon were dug out, but 
the rake and mowing machine still remain 
covered, In addition, some concrete culverts 
have been completely buried along this high- 
way, where there are many gullies of this 
tr pe. 

In a recent circular on soil erosion Mr. Ben- 
nett pointed out that this form of destruction 
costs the farmers of the United States more 
than $200,000,000 annually. 

As a means of preventing the spread of 
gullies, he says, farmers are finding that the 
planting of willows from the lower part of 
the gully and as far above as possible is prov- 
ing effective in many places. He states that 
the use of terracing, which has proved an 
effective protection against the erosion of south- 
ern farm lands, is gaining favor and proving 
effective with northern farmers in their strug- 
gle against erosion. 
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Commission’s Definition of Lumber 


Lumber is a product sawed or cut from trees 
or logs of wood into boards, planks, timbers 
or other shapes generally understood and rec- 
ognized by the purchasing public as and to be 
lumber. 

This definition is given by the Federal Trade 
Commisison in the instance of a corporation 
manufacturing “a building material other than 
that cut or sawed from trees or logs of wood” 
which had used the word “lumber” to describe 
its product in connection with its advertising. 

The company has signed a formal stipula- 
tion agreéing to discontinue the use of the 
word “lumber” to describe its product. The 
names of individuals and firms signing stipula- 
tion agreements are not mentioned in the com- 
mission’s press announcements, but lumbermen 
doubtless will have no great difficulty in iden- 
tifying this particular one. 

Stipulation No. 266, covering this proceeding, 
follows: 

Respondent, a corporation, engaged in the 
manufacture of a building material other than 
that sawed or cut from trees or logs of wood 
into boards, planks, timbers or other shapes 
generally understood and recognized by the 
purchasing public as and to be “lumber,” and 
in the sale and distribution of the same in 
interstate commerce, and in competition with 
other corporations, individuals, firms and part- 
nerships likewise engaged, entered into the 
following stipulation of facts and agreements 
to cease and desist from the alleged unfair 
methods of competition as set forth therein. 

Respondent in the course and conduct of its 
business in soliciting the sale of and selling 


its product in interstate commerce caused the 
same to be represented, designated and de. 
scribed by using the word “lumber” in econ. 
nection or conjunction with its trade brand 
or designation, and also caused said product 
to be advertised in newspapers and maga- 
zines having circulation between and among 
various States of the United States, and in 
catalogs and other printed matter distributeq 
in interstate commerce, the said advertising 
matter containing the word “lumber”; when 
in truth and in fact the said product so rep- 
resented, designated, described and sold in 
interstate commerce is not lumber, a mate- 
rial sawed or cut from trees or logs of wood 
into boards, planks, timbers or other shapes 
generally understood and recognized by the 
purchasing public as and to be lumber. 

Respondent agreed to cease and desist for- 
ever, in its advertisements inserted in news- 
papers and other publications having circula- 
tion between and among various States of 
the United States, and in catalogs and other 
printed matter distributed in interstate com- 
merce in soliciting the sale of and selling its 
product, from the use of the word “lumber” 
either independently or in connection or con- 
junction with any other word or words as 
descriptive of its product so as to import or 
imply that the same is “lumber,” a product 
sawed or cut from trees or logs of wood into 
boards, planks, timbers or other shapes gen- 
erally understood and recognized by the pur- 
chasing public as and to be lumber, and from 
the use of the word lumber in any other way 
which may have the capacity and tendency to 
confuse, mislead or deceive the purchasing 
public into the belief that the product so 
designated and advertised is lumber sawed or 
cut into boards, planks, timbers or other 
shapes from trees or logs of wood. 

Respondent also agreed that if it should 
ever resume or indulge in any of the prac- 
tices in question, this said stipulation of facts 
may be used in evidence against it in the 
trial of the complaint which the commis- 
sion may issue. 


Naval Stores Production Increases 


Regrowth of young pine trees in large areas 
in South Carolina, Georgia and Florida was 
responsible for unprecedented production of 
naval stores during the industry year ending 
last spring, according to the 1928-29 edition of 
Gambel’s Naval Stores Year Book. During 
the year 1927-28 production was the largest 
since long before the World War and the 
second largest season in the history of the in- 
dustry. 

To many people the outstanding fact of 
naval stores production in the 1927-28 season 
‘was its utter annihilation of the oft repeated 
prediction that the industry was drawing rap- 
idly to a position where its output would 
hardly satisfy home demands and it would 
cease to be an exporting competitor with other 
naval stores producing nations, says the Year 
Book. It is the regrowth, going on ceaselessly 
and relatively unnoted, that has upset all pre- 


dictions. 
(SSAA AAAAS 


Winter Building Campaign Started 


New York, Aug. 20.—B. H. Wait, chairman 
of the seasonal operations committee of the 
New York Building Congress, is the first man 
to start a loca! campaign for winter building. 
The committee is making a study of the situa- 
tion. 


No valid argument against continuous all- 
year building operations exists today, said 
Mr. Wait. The committee’s investigations so 
far show that a twelve months’ building pro- 
gram is desirable, practicable and profitable. 

Many large organizations in the eastern part 
of the United States have concentrated on 
continuous production and have reached the 
point where lay-offs due to the weather are 
no greater in winter than in summer. 

The usual winter depression m building can 
be avoided and every branch of the industry, 
labor, contractors and manufacturers, kept 
employed. 

The stability produced by an even spread 
of building the year around is of more than 
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a 
passing interest to the economic welfare of 
the community, when it is considered that 
the volume of construction in the New York 
metropolitan district alone approximates $1,- 
250,000,000 annually. 

Employment during the winter months 
means that the economic stability of business 
will be maintained. Not only men employed 
on construction -work, but those supplying 
puilding materials and engaged in many lines 
touched by construction are able to retain 
their standards of living. 


Seeks Data on Portable Mills 


BaLTIMorE, Mp., Aug. 20.—The forestry bu- 
reau of Maryland, of which F. W. Besley is 
the chief, has been engaged for some time in 
getting data on the number and the activities 
of the portable sawmills throughout the State. 
This inquiry is still far from completed, but 
the results are expected to make an important 
as well as interesting addition to the material 
on the extent and the variety of the wood- 
working industries throughout Maryland. Some 
of these enterprises date back many years and 
have been in virtually uninterrupted operation 
for a century or more. In Harford County, 
for instance, is a mill run by the descendants 
of a family which came to Maryland from 


Blower System 


Proving grounds have long since demon- 
strated their worth in the automotive field, 
so it is only logical to find the idea adapted 
by other manufacturers of mechanical prod- 
ucts. In line with this plan the Kirk & Blum 
Manufacturing Co., of Cincinnati, Ohio, has 
equipped a research laboratory where all new 


——_— 


New England. This family, it is said, has been 
carrying on such activities for nearly two 
hundred years. In that time, of course, the 
method of operation has undergone extensive 
changes, but those engaged therein adapt them- 
selves to these changes and stick to the voca- 
tion of their fathers. 

Another development in the sawmill busi- 
ness is the taking up by individuals of certain 
special lines of work, which attract very little 
outside attention largely because those particu- 
larly interested are rather averse to publicity, 
but which none the less make material additions 
to the manufacturing concerns of the State. 
One such specialized activity is that of making 
pins for insulators in electric transmission or 
telegraph and telephone lines. It is not gen- 
erally known that this business has been brought 
to impressive proportions by at least one such 
establishment, this being owned by L. H. Wie- 
bel (Inc.), of Hagerstown. The corporation, 
which uses the wood of the locust tree, turns 
out many carloads of the pins, which are in 
large part sent to distant sections of the coun- 
try, with the Western Electric Company taking 
a big part of the output. In addition to the 
Hagerstown mill, L. H. Wiebel (Inc.) run a 
plant at Charlottesville, Va., the smaller towns 
being favored as sites rather than the bigger 
places. 


Research Work 


less, air-tight plenum system, particularly 
adapted to handle shavings in automobile 
body and other production plants. With this 
type of system the piping connections to the 
woodworking machines may be tapped into 
the main at any point from end to end with 
equal efficiency. This permits the removal 





Research laboratory of the Kirk & Blum Manufacturing Co., Cincinnati, Ohio, showing full 
size apparatus set up for testing shavings and dust collecting apparatus 


models of Kirk & Blum shavings and dust col- 
lecting apparatus are given more severe tests 
than will be met under actual operating con- 
ditions in the customer’s plant. The accom- 
Panying illustration of the laboratory shows 
full size apparatus set up for these tests. 
The interesting items are numbered, and a 
brief description, setting forth the purpose 
and use of the various pieces of apparatus, 
follows: 

The items marked No. 1 are dust collectors 
of the cyclone type, through which samples 
of material to be handled in the customer’s 
plant are tried. Larger volumes per minute 
are fed to the collectors than would come to 
them under the most severe operating condi- 
tions in the customer’s plant. Attention is 
called to the man-hole doors and mica win- 
dows for observing the action of material 
and air within the collectors. 

No. 2 illustrates a horizontal collector of 
the centrifugal type, of a design similar to 
the little air cleaners used on carburetors of 
automobiles. It is also equipped with an 
observation window as indicated by the arrow. 

No. 3 shows a full size section of the chain- 


of the machines to accommodate perfect se- 
quence of operations under all conditions. 


No. 4 shows a device for feeding material 
into the piping system beyond the fan so 
as to avoid passing in through the fan. This 
device is used in handling long stringy ma- 
terial which may hang to the fan wheel and 
throw it out of balance, or in handling of 
abrasive material which would wear out the 
fan wheel and casing. 


No. 5 is an automatic blast gate or damper 
equipped with electrical solenoid magnet which 
is connected with the electrical lines to the 
motor driving individual machine. When the 
machine is operated the suction line is auto- 
matically opened, and when the machine is 
shut down the suction line is automatically 
closed. 


This proving ground for blower systems is 
something unusual in the industry, according 
to the Kirk & Blum Manufacturing Co., which 
states that experimental work in customer’s 
plants, with all too frequent failures or partial 
failures, delays, expense and shut downs caus- 
ing serious loss of production, is avoided. 


—_—_—SSS 





Manufacturers of 


Fir, White Pine 
and Other 
Western Woods @ 


Are you seeking representation in 
the middle west and desire a con- 
nection with an organization that is 
thoroughly familiar with the require- 
ments of buyers? Then write us. 


We are seeking the exclusive sale 
of the products of one or two West 
Coast manufacturers. We will in- 
voice the shipments and guarantee 
the accounts. Get in touch with us 
telling fully about your products and 
ability to serve the factory and yard 
trade. 


Missouri Hardwood 


Lumber Co. 


3415 East 18th Street, 
KANSAS CITY, MO. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CYPRESS 


We annually produce 40,000,000 feet of 
) Louisiana Red Cypress 
) Lumber, Lath 
F and Shingles 


4 ; Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama Pace GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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HUDSON 


OAK FLOORING 





























‘THE best argument we know of 

why you should try some Hud- 
son Oak Flooring is that its sales 
keep right on growing. Must be 
merit in the Hudson proposition 
or more dealers wouldn’t be taking 
it on all the time. 

Write for the facts today. 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 


Plants at 


MEMPHIS, TENN. VICKSBURG, MISS. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aad Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





tt ‘Ark. We Solicit 
Me Ae Your Patronage 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


News Notes from Amel tr 


Tacoma, Wash. 


Aug. 18.—The problems of the retailer in 
developing a market for lumber were dis- 
cussed at the regular meeting of the Tacoma 
Lumbermen’s Club yesterday, with M. M. 
finer, of the M. M. Riner Lumber Co., Kan- 
sas City, Mo., as the principal speaker. Mr. 
Riner pointed out how the manufacturer can 
best co-operate with the retailer, and urged 
more co-operation within the industry and 
less competition. He told of some of the 
work of the Kansas City Hoo-Hoo Club in 
educating the public to the merits of wood. 
J. C. Buchanan, who has just returned from 
California, spoke on conditions in that State 
and urged the Tacoma manufacturers to 
maintain the present policy of getting a fair 
price for their product and not to try and 
cut off their timber too fast. No business 
was done at the meeting. 

Cargo shipments of lumber over the 
Tacoma docks last week: From the Shaffer, 
Baker and McCormick docks and Portacoma 
piers, 7,610,000 feet; Puget Sound Lumber Co., 
260,000 feet; Defiance Lumber Co., 650,000 
feet; St. Paul & Tacoma Lumber Co., 2,900,000 
feet; and Dickman Lumber Co., 600,000 feet 
—a total of 12,020,000 feet. Destinations: 
Atlantic coast, 7,060,000 feet; California, 
300,000 feet; Japan and China, 3,000,000 feet; 
Europe, 1,100,000 feet; South America, west 
coast, 100,000 feet; Australia and New 


Zealand, 300,000 feet, and the Dutch ae 


Indies, 160,006 feet. Other than lumber: TH 


Atlantic coast took 2,300 doors. Europe took’ 


13,000 doors and 200 bundles broom handles. 
South America, west coast, took 500 tons box 
shook. Australia and New Zealand took 
150,000 feet poles, 150 tons veneer and two 
carloads door stock. The Dutch East Indies 
took 350 tons box shook. 

The new tariffs on log towing, submitted 
by the Puget Sound Towboat Owners Asso- 
ciation, were approved yesterday by the State 
department of public works. The Tacoma 
Lumbermen’s Club has made several efforts 
for a revision of the rates, which are held by 
lumbermen to be unfair in many cases to the 
mills, but without success. The State has 
given notice that the new tariffs must be 
maintained. The next efforts of the club will 
be toward legislative action removing tow- 
boat operators from the control of the State. 

The fire hazard in the Tacoma district is 
at its worst this week, although no fires of 
importance in growing timber have been re- 
ported. The entire district is fighting fires 
in cut-over land and slashings. 

The lumber yards and storage sheds of the 
Pacific Lumber Agency, near Sumner, were 
totally destroyed by fire last Tuesday morn- 
ing. The loss is estimated at $300,000, a part 
of which was suffered by business concerns 
adjacent to the lumber plant. More than 
7,000,000 feet of lumber was burned, in addi- 
tion to the buildings and equipment. Fire 
apparatus from Tacoma, Puyallup and 
Auburn assisted in bring the flames under 
control. The destroyed plant will be rebuilt 
at once, according to an announcement by 
E. W. Cade, resident manager for the firm. 

The Hooker-Electric Chemical Co., which 
is to build a large plant here for the manu- 
facture of chemicals used by pulp mills, has 
opened offices in the Winthrop Hotel and 
will start construction work on the new 
buildings this month. The company has ob- 
tained a 2l-acre site on the tideflats for its 
new plant. 

The remaining assets of the Silver Falls 
Logging Co., of Mineral, will be sold at auc- 
tion next week. The company went into the 
hands of a receiver some time ago. 

The St. Paul & Tacoma Lumber Co. cele- 
brated its fortieth anniversary this week. 
The company’s first mill was put in opera- 
tion here in 1888, and it now has one of the 
largest lumber manufacturing plants in the 
world, with four big mills on a 200-acre site. 

The Skookumchuck Lumber Co., of Tacoma, 
has filed application with the State authori- 
ties for the water rights to a proposed 
$230,000 power development to be located 
near Tono. Its plan includes the construc- 


tion of a mill, sale of power to surrounding 
territory, and diversion of water for irriga- 
tion purposes. Work will be started within 
nu year if the permit is granted. 


Los Angeles, Calif. 


Aug. 18.—The market at San Pedro on extra 
*A* shingles, the grade which is used most 
extensively in southern California, was about 
$2.10 two weeks ago. Today brokers are ask- 
ing $2.80 to $3. There are about 7,000,000 un- 
sold shingles of this grade on the public docks 
at San Pedro. The monthly consumption is 
estimated to be about 18,000,000. The next 
strongest item is 1x4-inch No. 2 clear vertical] 
grain flooring, but all clear items are firm, in- 
cluding rough green finish stock. Unsold lum- 
ber on the public docks is reported to have 
decreased only about 200,000 feet since the 
previous week. Receipts at San Pedro for the 
week of Aug. 8 to 15 total 20,772,000 feet, 
against 19,585,000 for the week before. There 
is practically no change in the number of boats 
on the California run. 3oats continue to have 
considerable difficulty getting full loads at the 
mills, even at top prices. This is not surpris- 
ing in view of the fact that a report from 8& 
mills in the Northwest shows stocks have 
decreased 250,000,000 feet in the last three 
months. Retail prices in Los Angeles are hold- 
ing well at present. 

Melvin Coe is opening a new yard on East 
Main Street near Rio Hondo Bridge, under the 
name_of Mel Coe Lumber Co. Mr. Coe for ten 
years was connected with the Woodhead Lum- 
ber Co. and later was with Gaynor Masters 
Lumber Co. 

The Defiance’ Lumber Co., of Tacoma, Wash., 
has announced the appointment of A. C. Pem- 
berthy as representative in southern Cali- 
fornia. He had been connected with S. E. 
Slade Lumber Co. in Los Angeles. 


Seattle, Wash. 


Aug. 20.—The fir market is steadily improv- 
ing, although there are, as always, some weak 
spots, notably the Atlantic coast situation, 
where transit shipments dominate the market. 

Last week mixed car prices in the rail trade 
advanced on a number of items, and no reces- 
sions are recorded. No. 1 dimension advanced 
50 cents. B&better vertical grain flooring 1x4- 
inch took a $3 advance, making the f. o. b. 
mill price $40. Slash grain 1x6-inch flooring 
went up $1. Most flooring items are quoted at 
higher prices. Pattern No. 106 B&better 1x6- 
inch drop siding is up $1, and the same applies 
to 1x6-inch ceiling. These prices apply to 
mixed cars. Clears generally are strong. Many 
mills are oversold, particularly on such items 
as Bé&better 1x4-inch vertical grain flooring 
and 1x6-inch drop siding. 

California cargo prices on common remain 
unchanged, but there have been some increases 
in upper grades, as, for instance, one-inch 
slash grain sap clears and 2x6- to 2x12-inch 
vertical grain sap clears. 

There has recently been a great deal of 
Chinese business placed, and, as the Chinese 
market takes grades similar to the California 
trade, its demands have helped the situation 
with mills usually catering to California, par- 
ticularly Grays Harbor mills. The east coast 
of South America is taking increased amounts 
of lumber. 

In the Atlantic coast market, the predomi- 
nant feature is transits. It is said that 80 per- 
cent of this business is in unsold consignments, 
on which sales are pratically forced. Booking 
space in anticipation of lumber sales brings 
about necessity for filling the space without 
orders, so that distressed cargoes are forced 
on the auction block. It is thought that con- 
tracting space in advance, and selling f. a. s., 
which encourage others to gamble in space 
rates, are two fundamental evils. 

The West Coast Lumbermen’s Association 
sales analysis for June showed the first av- 
erage lumber profit for mills using the uniform 
cost accounting system that has been made for 
twelve months. Stocks at mills throughout 
the fir district are reported lower than at any 
time during the last year. 

Lessened competition from British Columbia 
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mills is a favorable factor in this market. The 
Canadian prairie market has improved to such 
a marked extent that British Columbia rail 
shipping mills are practically out of the fir 
market in the United States. 

Red cedar siding and shingles continue firm. 
There is a heavy demand for good shingles. 
Cedar logs continue scarce, and there is no 
likelihood of any easing of this situation this 
year. 

It is very generally conceded that the pres- 
ent improved condition of the market is due 
entirely to a decreased production bringing 
about a reasonable balance between supply 
and demand. The results of a reduced sched- 
ule of operation have been so gratifying that 
manufacturers express their determination to 
continue shaping their course to fit demand. 
It is predicted that there will be much cur- 
tailing during September. 

Most of the loggers expect to start work 
around Sept. 1. Except for cedar, there is no 
marked shortage of logs now, as some logging 
camps have already started operations, but 
there is nothing to indicate that the increased 
supply which will be available when the other 
camps start up will cause a decline in log 
prices. Most of the ‘truck loggers, which op- 
erate during the summer months, are closed 
down when the rains start, and the supply 
they have been furnishing is thus cut off. 

E. A. Hirsch, vice president of Hirsch Lum- 
ber Co., New York City, accompanied by his 
wife and son, is spending two weeks in this 
vicinity. His company is a large buyer of 
Puget Sound lumber and he will call on some 
of the mills. 


Spokane, Wash. 


Aug. 18.—Slight advances on minor items 
in a few grades by some leading companies 
indicate the increasing strength of the market. 
Demand is very good for this month, and in 
excess of that of a year ago, although prices 
are less than then. Manufacturers are opti- 
mistic in regard to fall trade. 

A special meeting of the Spokane Hoo-Hoo 
Club was held Thursday in honor of Henry 
Isherwood, international secretary. Dave 
Spoor, Vicegerent Snark, presided and first 
introduced J. M. Brown, Snark of the Universe, 
who presented Secretary Isherwood. Others 
called on were J. P. McGoldrick, Grant Dixon, 
Kk. Lee Smith, A. Schumacher and R. P. Ed- 
gerton. 

The Inland Empire Safety council will ob- 
serve Idaho night and conduct a first aid con- 
test tonight at the Davenport Hotel. A num- 
ber of speakers will talk briefly, telling of 
their plant experience. 


Albuquerque, N. M. 


Aug. 20.—Roy A. Nickerson, manager Sagi- 
naw & Manistee Lumber Co., Williams, Ariz., 
was in Albuquerque Thursday conferring 
with District Forester F. C. W. Pooler and 
Assistant District Forester Quincy Randles, 
and with R. V. Wickens, southwestern repre- 
sentative of Louis Wuichet of Chicago, who 
was formerly associated with him at Wil- 
liams. He reports the demand for box mate- 
rial at Phoenix as fair, but with competition 


lively. His company will soon begin the : 


construction of a new logging road joining 
the Santa Fe main line at Apex and extend- 
ing north into a new body of timber toward 
the Grand Canyon. 

The Santa Fe railway has granted Phoenix 
box manufacturers a milling-in-ittransit rate 
for all material originating on its lines. 

W. G. Ramshaw, director of sales or the 
Southwest Lumber Sales Corporation, re- 
turned Monday from Flagstaff, where he par- 
ticipated in a conference on freight and other 
questions with I. B. Koch, vice-president and 
manager of the Arizona Lumber & Timber 
Co., Flagstaff; Joe C. Dolan, of Phoenix, pro- 
prietor of the Dolan Box Co., R. A. Nickerson, 
Williams, Ariz., manager Saginaw & Manistee 
Lumber Co., and A. J. MceQuatters, of the 
Cady Lumber Corporation, 

George T. York, vice-president, and T. M. 
Stribling, of the George E. Breece Lumber 
Co., inspected the logging and sheep interests 


of the company in the Zuni mountains last 
week in company with C. O. Breece, superin- 
tendent of logging. Mr. York has moved his 
family to Albuquerque. 

Parson P. A. Simpkin was calling on Albu- 
querque Hoo-Hoo Saturday morning en route 
from Amarillo, which he visited following 
the Carlsbad Concatenation, to Gallup, N. M., 
where he was to preach Sunday in the church 


of which he was pastor twenty years ago. : 


The Panhandle Lumber Co. recently fin- 
ished a new sash and door factory in 
Amarillo, and carries several million feet of 


lumber in storage in a central yard for sup- - 


plying its line yards. 
The directors of the Arizona Industrial Con- 


gress will meet in Flagstaff Sept. 1, and the: 


entertaining director, I: B. Koch, vice-president 
and manager of the Arizona Lumber & Timber 
Co., has arranged a visit to the sawmill and 
a trip on one of the logging trains to the main 
logging camp, where luncheon will be served. 
The business meeting will be held under the 
pines near the camp, and a banquet will be 
given in Flagstaff at night. 


Denver, Colo. 


Aug. 20.—The local lumber market contin- 
ues good. Country yards are doing a better 
business than they did a year ago. The out- 
look is bright for the fall months, due to 
the fact that farmers of Colorado are har- 
vesting bumper crops. Last year’s crops just 
about put the farmers on their feet. Build- 
ing on the farms would be much better now 
if it was not for the fact that the farmers 
have been so busy harvesting. Sale of lum- 
ber continues good in Denver. Yards in this 
section are fairly well stocked. They are 
buying only to replenish. 


Vancouver, B. C. 


Aug. 18.—The export market is stronger 
than at any time this year. The demand, 
especially for clears, is greater than the mills 
can supply, and buyers are placing orders for 
clears at higher prices than have been paid 
so far this year. The is also a good demand 
for merchantable. While the ec. i. f. price 
for Japan is weak, the mills have all of this 
class of business that they can handle for 
the next thirty days. Australia has come for- 
ward during the last week with inquiries for 
future shipment, especially of clear flitches, 
An acute shortage of clears has developed in 
this market. St. Lawrence River business is 
gradually winding up for the season. Rail 
business is keeping up. A few minor changes 
in prices were made at a recent meeting. The 
mills report that they are having no difficulty 
in securing list prices, and that the volume 
of business is quite satisfactory. 

Representative members of the National 
Lumber Manufacturers’ Association and Hoo- 
Hoo officials addressed a well attended meet- 
ing of British Columbia lumbermen in Van- 
couver on Aug. 14. 

Col. Greely and other members of the West 
Coast Lumbermen’s Association took part in 
a meeting of sales managers in Vancouver on 
Aug. 17. The meeting was well attended, rep- 
resentatives being present from Washington, 

gon and British Columbia. 


Minneapolis, Minn. 


Aug. 20.—The “dog days” of August are af- 
fecting retail lumber sales. Sales of northern 
pine have taken a slight decline, but conditions 
are far from unsatisfactory. Prices on certain 
items, for instance No. 5 boards, have been 
advanced by certain manufacturers. 

Crop conditions in this section are said to 
be better than they have been for years. It 
is generally agreed that North Dakota as a 
whole has the best crop in a quarter of a cen- 
tury. Northwestern North Dakota was visited 
by a heavy rain and hail storm last week. 
While the damage done was large the worst 


- of it was in a comparatively small area. 


The championship of the Civic diamond ball 
-league was won by the Twin Cities Hoo-Hoo 
Club through forfeiture by the Grafil Club. 

The Central Warehouse Lumber Co.’s inter- 











Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 
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Reliable 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 


























Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kanar=’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat’l Bank Bldg. 











North Carolina Pine and 
West Virginia Hardwood 














a CASING, 
Nicaea. High Grade, BASE AND 
Copecey ’ aya,eee feet MOULDINGS 
~ hn. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 
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manvfacturers of 

CHERRY lumber 
in America. 

JAMESTOWN, N. Y. 

















HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A sajing out to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Established 1847 
Foreign Forwarders, 


C.B. Richard & Co. momar 


29 Broadway, NEW YORK = {ustor all clasece of 

. cargo, collect invoices 

——- — — fn == 
roKkers 








for exports & imports | 
Special department handling export lumber shipments | 





EVERY LUMBERMAN OUGHT TO HAVE 
in his house at least one book by ‘“‘the lumberman 
poet,’ or more. We suggest “‘Come on Home.” $2. 
postpaid. American Lumberman, 431 S. Dearborn 
St., Chicago, Ill, 








THE LANGE ECONOMY 
GLASS 








The Lange 
ECONOMY 


for your 
shop bench 


$55.00 hiotor 


With Motor $70.0° 
Does Superior Work 


EVEN an inexperienced workman can turn 
out quality work on a Lange Glass Edger, 

inding, smoothing and polishing the edges and 

vels of plate glass for lumber yards, planing 
mills, sash and oer factories, etc. Thousands 
of Lange Glass Edgers are in use turning out 
highest grade work on all kinds of plate glass 
for every purpose. Our catalog gives the com- 
plete story of Lange Machines, their construc- 
tion, operation and advantages. Fill out and 
mail the coupon today. Learn how a Lange 
Edger will prove of benefit for YOU. ORDER 
your Supplies from Lange. INSTRUCTION 
BOOK with each Lange Machine. 


HENRY G. LANGE MACHINE WORKS 
166 North May Street, CHICAGO 









Henry G. Lange Machine Works 
166 North May St., Chicago 
Send us your complete catalog of Lange Glass Edgers 
and full information about Glass Shop Tools and 
Supplies, per your offer in American Lumberman 
IR sini ncnecneticdsionduntermeteebbanen seine 
i iietnne bon 
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est in the Wilfong Lumber Co. here has been 
taken over by the L. E. Streater Lumber Co. 


Kansas City, Mo. 


Aug. 21.—The lumber market offers great 
encouragement to sales managers here, though 
there has been some concern over: the condi- 
tion of mill stocks. Salesmen’s reports are 
very optimistic. There is a much more active 
inquiry from country yards in spite of a con- 
siderable number of price advances made last 
week. The market appears to be likely to 
show considerable more strength before Sept 1, 
because of shortages in various items. This 
is especially true of the southern mills, and 
Some western pine mills. While fir prices are 
firm, there is a larger offering of specials in 
fir than in other woods. Cypress is firm and 
there is difficulty in getting common grades. 
City demand still is comparatively slow, 
though here and there the last month there 
have been some spurts in buying. 

E. E. Woods, secretary Southwestern asso- 
ciation, will arrive home the latter part of this 
week, after a month spent in Florida. 


Duluth, Minn. 


Aug. 21.—A spurt in inquiry and in the 
placing of orders for box lumber was a fea- 
ture of northern pine trade during the last 
ten days. Box manufacturers at middle 
West points were coming into the market 
freely. Stocks of dry medium grade lumber 
at interior mills in northern Minnesota are 
moderate, and prices of all grades are firm. 
Buyers for the Northwest railroads have 
been putting out inquiries for ties. Jobbers 
and salesmen of the interior mills are 
sanguine regarding the fall outlook, in view 
of the improved agricultural situation over 
the Northwest. Retail yards at Duluth have 
reported a pick-up in their sales recently. 
Most millwork plants are operating full time. 


Milwaukee, Wis. 


Aug. 20.—The market in Milwaukee is get- 
ting stronger all the time. Last week the 
volume of orders was light but the retailers 
are preparing for greater activity early in 
September. The mills are not weakening 
any as to prices. Most of them are fairly 
well supplied with orders, some reporting 
orders well ahead of present production. A 
good part of the orders are said to be of a 
badly mixed nature, and bring list prices. 
Good crop conditions throughout the dis- 
trict are making for more active buying, as 
retailers are anticipating a good farm busi- 
ness. Prices on Idaho white and Pondosa 
pines appear to be quite firm, and the entire 
market has a tendency to advance. 


Philadelphia, Pa. 


Aug. 20.—At a meeting of the Lehigh Val- 
ley unit of the Pennsylvania Lumbermen’s 
Association held on August 16, a policy of 
co-operative advertising was adopted. The 
slogan is to be: “Ask Your Lumber Dealer.” 
A committee was appointed, consisting of 
Elmer Unganst, Jesse Laubach, Edmond 
Kingsley and Frank Hagenbuch. Officers of 
the unit are: Frank Hagenbuch, president; 
Carl Nessinger, vice president; Ralph W. 
Barnes, secretary, and Frank Welty, treas- 
urer. 

The proposed changes in the grading rules 
of the National Hardwood Lumber Association 
will be discussed at the luncheon-meeting of 
the retailers to be held at the Bellevue- 
Stratford Hotel, Aug. 28. 

Philadelphia lumbermen are making a 
heavy bid to get wood specified in the large 
office buildings which are going up by the 
dozen in Philadelphia. In some of the build- 
ings, hardly a half dozen carloads of lum- 
ber are being used. There is a rumor about 
that the $20,000,000 Fidelity Trust Building 
used only $336 worth of lumber. 

G. B. Woodhull, formerly with the Babcock 
Lumber Co., is now with the Sun Lumber Co., 
of Philadelphia. 

G. C. Adams, of the Duquesne Lumber Co., 
has recently returned from a five weeks’ 
trip, during which he visited the company’s 
Idaho white pine, and Engelmann spruce 
connections, besides its Pacific coast cargo 
connections. 

Ben C. Currie, president National Hardwood 
Lumber Association, was one of those who, 





to use his own words, did not have an 
ounce of interest in golf. Ordered by hig 
physician to take exercise, he tried golf, 
The thrill which he got out of making a soli. 
tary drive made him an ardent advocate, 
and he has recently been appointed chief 
executive of the new Glendale Country Club. 

Blake Beatty, of the Beatty Lumber ¢& 
Millwork Co., made the No. 4 hole of the 
Landsowne Golf Club in one, and gets q 


prize. 
Boston, Mass. 


Aug. 21.—A problem puzzling many lumber 
merchants is why business in all lumber jis 
not more active while building contracts are 
so numerous. New construction started in 
Massachusetts this year is 16 percent ahead 
of last year, a gain of about $21,000,000. Re- 
tailers are adhering to their conservative buy- 
ing policy. Eastern spruce frames are offered 
this week at $40@42 base, and narrow random 
is still quoted $34@35. Spruce and hemlock 
boards are firm. Main slab 1%-inch spruce 
lath still sometimes command $7.50. Red cedar 
shingles are very firm, $6.11 being quoted now 
for one well known brand. The hardwood 
flooring market retains its recently acquired 
firmness. Southern pine flooring is very quiet, 
Idaho white and Pondosa pines are steady. 

G. W. Allport, president Oak Flooring Man- 
ufacturers’ Association and sales manager for 
the Long. Bell Lumber Co.’s hardwood and oak 
flooring department, has been a Boston visitor 
the past week. 


New York, N. Y. 


Aug. 20.—Flood conditions in the South 
have had no marked effect as yet on the local 
market, although a number of wholesalers 
of southern lumber have received reports 
that mills are out of commission and no ship- 
ments can be made for an indefinite period. 
Inquiries have been sent to mills in all 
States affected by the high water, but some 
of the manufacturers have been slow to re- 
spond. Pine and cypress prices show no 
positive advance, although some of the 
wholesalers said “things are a little stiffer.” 
Otherwise the lumber market is proceeding 
on a normal August basis. Few of the whole- 
salers are busy, whereas in some suburban 
sections retailers report that they are doing 
very well. Yards continue to buy very 
largely according to their needs, and the 
dealer that keeps large stocks on hand is the 
rare exception. 

The Public Supply Co., Louis Brook (Inc.), 
and the New Brunswick Lumber Co. (Inc.), 
of Brooklyn, have recently merged their 
operations under the name of the Brooklyn 
Consolidated Lumber Corporation. Perma- 
nent offices have been established at the foot 
of Nineteenth Street, Brooklyn. Charles H. 
Blitman is president of the combined firm; 
Louis Brook, treasurer, and Isaac Seller, sec- 
retary. The company will have its own dock 
at the Nineteenth Street site and will unload 
direct from vessels into the yard. 

The Ewing Yellow Pine Co., 274 Madison 
Avenue, has been organized as successor to 
Ewing & Kalb (Inc.). Frank M. Ewing is 
president and his associates are O. R. Moore, 
formerly of the Moore Lumber & Export Co., 
Mobile, Ala., and Thomas M. Stanley, for 
many years in the local wholesale trade. Mr. 
Ewing has been engaged in the manufacture 
of southern pine lumber for more than 
twenty years. 

Galloway Lumber & Supply Co. is the name 
of a new retail establishment recently or- 
ganized at Bergenfield, N. J. T. S. Wylly is 
one of the directors. 

E. W. Sanborn has joined the forces of 
Jamlin, Jones & Eaton, (Inc.), as assistant 
in their hardwood department. 

J. D. Dawkins recently joined the Wemple 
Lumber Corporation as sales representative 
in Manhattan, Brooklyn and Staten Island. 

J. S. Rine has returned to New York from 
the Pacific coast as local representative of 
the West Coast Lumbermen’s Association’s 
bureau of grades. His offices are in Grand 
Central Terminal. Mr. Rine was stationed 
here in his present capacity last year and 
his recall is due to insistence of the inter- 
coastal shippers’ bureau, here as well as in 
Boston and Philadelphia. 

The New Jersey Lumbermen’s Association 
has just completed distribution of its 1928 
directory of retail lumber and _ millwork 
dealers in New Jersey. 4 

Charles Hill, general manager Southern 





AvGtU 


_—_ 


pine 
for E 
Hill € 
of Se 
Rol 
Lum! 
with 
ports 
port 
Gal 
Tayl 
his f 
C. 
he W 
timb: 
porte 


Au 
tinue 
of ir 
of d 
more 
jinqu 
Ther 
grad 
Virg 
been 
gene 
grad 
thei 
No. 
beer 








928 


his 
olf. 
li. 
tte, 
ief 
ub 


the 


ber 

is 
are 

in 
pad 
Re- 
uy- 
red 
om 
ock 
uce 
dar 
Ow 
0d 
red 
iet. 
an- 
for 
yak 
tor 


ith 
cal 
ers 
rts 
ip- 


all 
me 
re- 


the 
es 
ing 
le- 
yan 
ing 
ary 
the 
the 


c.), 
C.), 
eir 
lyn 
na- 


pad 


unt 


ple 
ive 
nd, 
om 

of 
n’s 


ed 
nd 
ere 

in 


ion 
928 
rk 





Aveust 25, 1928 


AMERICAN 


LUMBERMAN 59 





————— 
pine Sales Corporation, sailed sometime since 
for Europe, where he will join Mrs. Hill. Mr. 
Hill expected to be away until the latter part 
of September. 

Robert G. Gaber, of the Robert G. Gaber 
Lumber Corporation, is spending a vacation 
with his family in Denmark. Mr. Gaber re- 
ports that he has signed up some nice ex- 
port orders. 

Gardner W. Taylor, 
Taylor Lumber Co., 
his family in Europe. 

Cc. D. Mell left recently for Mexico, where 
he will inspect tropical hardwood logs and 
timber for Henry W. Peabody & Co., im- 
porters, of this city. 


Pittsburgh, Pa. 


Aug. wholesalers report a con- 
tinued picking up in hardwoods, with a lot 
of inquiries coming in for industrial grades 
of dimension oak in particular. There is 
more active buying by steel mills and more 
inquiries from automobile manufacturers 
There is a little more activity in the better 
grades of West Virginia poplar, and West 
Virginia maple is more active than it has 
been for some time. Appalachian hardwoods 
generally continue quite active, the low 
grades being in very steady demand and 
their prices strong. Many mills find that 
No. 1 common and selects in chestnut have 
been pretty well cleaned up, and FAS, which 


president Gardner W. 
sailed recently to join 





liveries. But few deliveries could be made, 
regardless of the price. With the re-opening 
of the railroads this week and the replace- 
ment of bridges that have been washed ‘out, 
roofer manufacturers will soon get back to 
normal operations—if the rain ceases. 

. Longleaf pine logging camps in south- 
west Georgia and southeastern Alabama have 
been flooded this week from the waters that 
have rushed in from farther up State, adding 
to the damage. already done by the heavy 
rains in that section. Longleaf mills were 
forced to close down last week, and they 
have not resumed operations yet. There is 
a good demand for longleaf, and stocks that 
can be reached are being sold at better 
prices. The supply is dwindling, however, 
wholesalers report, for the takings have 
been close to production for some time. 


Birmingham, Ala. 


Aug. 20.—Recent lists show a stiffening of 
prices during the last thirty days. One of 
the largest car-to-builder dealers added $1 to 
$3 to all prices Aug. 1. Retailers are busy 
with deliveries. Manufacturers of pine have 
been busy replenishing stocks and trying to 
catch up on urgent orders. Orders carried 
over from June and July have been moving 
out. Most mills can now give immediate 
shipment, except for No. 3 flooring and 6-inch 
No. 3 in all workings except sidings. Demand 
as a whole is satisfactory except for B&better 

grades. But 1x3-inch 





rift flooring is sold far 





ahead at the average 
mill. Prices have been 
uncertain for the last 
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TEWAY TO YOSEMI! 








week. Lower grades 
have been in the lead. 
Sales of No. 1 and C 


flat flooring have sold 
for more than list for 
B&better, and 1x4-inch 
No. 3 sold higher than 
1x3-inch No. 2. Finish 
and trim have sold 
largely in No. 2 drop- 
pings, and No. 1 and 
C, grades. Patent sid- 
ing, dropping No. 2 
grade, is in demand 
and stock is limited, so 
some dealers are using 
1x8-inch No. 1. Sales 
of 1x12-inch No. 1 and 
C increased. Heavy 
joists, especially 2x18- 
inch, were in demand. 
Another bunch of spe- 








The auto traz 
Yosemite,” 
of redwood logs and lumber. 
entrance to Merced, both of z 
Merchants’ Association, 
Yosemite Valley Railway. 


Yosemite Valley 


The - gate 


rler coming into Merced, Callif., 
can not fail to notice this imposing gateway constructed 

There are two gateways marking the 
vhich were erected by the Elks Club, the mill, 
Lumber Co., and the 
ways are attractively and elec- 
trically illuminated at night 


“The Gateway to the 


cifications for No. 1 
and better dimension 
came through this 
week, and the price 
ranged from $50 to $65, 
for the 2x16-inch 
20- and 22-feet. Several 
large contractors have 
been trying to substi- 
tute 3x12-inch for the 





had been less active, should soon be in great 
demand. Inland Empire producers of Idaho 
white and Pondosa pines seem to have suffi- 
cient business to place them in a more in- 
dependent position. West Coast fir and hem- 
lock mills seem to have benefitted by cur- 
taflment of output, as they are maintaining 
a firm position regarding prices. Retailers in 
the Pittsbyrgh district all report a very 
satisfactory volume of business, but at very 
unsatisfactory prices. Home building con- 
tinues to hold up surprisingly well, and a 
good fall business in that line is anticipated. 


Macon, Ga. 


Aug. 20.—Most roofer mills in this terri- 
tory have been shut down for more than ten 
days, the result of one of the worst floods in 
the history of middle and southern Georgia. 
The industry has suffered heavy losses be- 
cause of the floods. These have hindered the 
operations of the small portable mills even 
more than those of the larger mills, as roads 
have been impassable. It has been impossi- 
ble for such mill operators to move logs or 
lumber, so a shutdown of operations was 
necessary. 

Reports from manufacturers show that 
prices have been firm all week, wholesalers 
paying $20 and $21 and in some instances a 
little better than that for immediate de- 


2x16-inch, as longleaf 
2x16-inch are now high. The 2x4-inch random 
advanced to $23, and 2x8-inch sold about the 
same figure. The 2x6- and 2x10-inch were 
not in demand. Small quantities of cypress 
and West Coast woods are being sold. Sash 
and door plants are switching to cypress from 
white pine. 

Hardwoods show sign of improving. Mills 
are able to move at fair price almost any item 
produced. All stocks of oak flooring have sold 
readily. Oak flooring prices are several dollars 
higher than those of Aug. 1. Third advanced 
.to $50 and shipments are slow. Second red is 
being substituted for third. Stock items of 
2%-inch face have been replaced by 2-inch or 
1%-inch. Local mills continue to quote $58 
to $60 for third, delivered. Retailers complain 
of much direct selling. 


Jacksonville, Fla. 


Aug. 20.—There having been no letup in 
rainfall in Florida, Georgia and South Caro- 
lina, logging operations have been reduced to 
a minimum, and there is hardly a mill but is 
suffering log shortage. Very few mills, if any, 
will be able to show even fifty percent normal 
production for August. Several of the larger 
operations have been forced down indefinitely. 
The pine mills, where they have been able to 
get logs for at least part time operation, have 
not experienced a great deal of trouble in get- 
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ting their stocks shipped, for their operation 
is from sawmill to dry kiln to planing mill 
and then into cars, which are most of the 
time under cover, but cypress and hardwood 
mills find that stocks that have dried out can 
not be got into the planing mills or into cars 
between the daily showers. All manufacturers 
and wholesalers are reporting a great deal of 
dissatisfaction among their customers over de- 
layed shipments. Of course, the trade is re- 
luctant to place any volume of business. 
Shippers in the Southeast are certainly doing 
all within their power to ship some stock. 
Some of them are even putting wet lumber 
through their kilns, an expensive operation. 
There has been little opportunity to feel out 
the market on any of the southern woods, as 
orders have been coming in very slowly. It 
is understood that demand for timbers and 
cut-to-size stock is gradually improving, and 
that the assortment of sizes on these orders 
is far better. 

J. S. Foley, vice president and general man- 
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ager of the Eastport (Fla.) mill of Brooks- 
Scanlon Corporation, has just returned, with 
Mrs. Foley, from a visit to the company’s 
lumber and paper operations in the Pacific 
northwest and in British Columbia. 

Carroll Milam, until recently operating as 
the Carroll Milam Lumber Co., with offices in 
this city, has accepted a position with J. A. 
Maloney Co., of New York. 


Jackson, Miss. 


Aug. 20.—Southern pine shippers have en- 
joyed very steady business during the week, 
orders having been received in substantial 
volume for practically all items of yard and 
shed stock. 

The flooring market has been particularly 
good and the mills have sold almost all of 
the available 4-inch B&better flat, 3-inch 
B&better rift, and 3-inch B&better flat. The 
4-inch No. 2 flat has moved in a good volume 
and surplus has been substantially reduced. 
The only item of flooring in surplus is 3-inch 
No. 2 flat. Drop siding, Nos. 1 and 2, has 
been selling quite actively. Ceiling has also 
sold easily in all grades, with the mills re- 
porting a shortage in both Nos. 1 and 2. 

A number of mills have started their lath 
plants, but so far, they are unable to catch 
up with orders and are not taking on any 
new business. Quotations as high as $4.25, 
mill basis, for No. 1 kiln dried have been 
made. 

Orders for large special cutting have been 
in evidence. Prices are ruling firm and, in 
some instances, where exceptional service is 
to be rendered, substantial premiums have 
been secured. The smaller sizes have also 
sold easily, and the mills have well-rounded 
order files. Merchantable sawn timber for 
export remains weak. There has been noted 
quite an increase in the demand for export 
saps in both 4- and 6-inch. No. 2 longleaf 
dimension has been an easy seller. There 
have not been a great many inquiries for 
No. 1 longleaf, but shortleaf No. 1 has moved 
freely at nice prices. The No. 2 and the No. 
2 and better have also sold in substantial 
volumes, and buyers are finding it difficult to 
place mixed orders because of the broken 
condition of mill stocks. No. 2 and better 
dimension is especially strong, and some nice 
sales have been made. For long joists, which 
have been slow for the last sixty days, in- 
quiries are now more numerous. 

Rough finish has been slow for several 
months, but it is showing improvement. 
Small mills with kilns, which produce so 
much 4/ and 5/4 by 6-inch and wider finish 
have found it impossible to continue opera- 
tion and have closed down their plants. An 
advance of $3 has been noted on both 4/ and 
5/4 rough finish, 


Norfolk, Va. 


Aug. 20.—North Carolina pine manufactur- 
ing has been greatly handicapped by bad 
storms and floods, which have visited Vir- 
ginia, North and South Carolina, Georgia and 
other southern States. Railroad travel has 
been disrupted and shipments have fallen 
off. Some time will have to elapse before the 
woods will be in shape to do any logging to 
speak of. Reports have been received from 
North Carolina points of 6 inches of rain on 
Thursday, Aug. 17, and the closing of mills 
indefinitely. Volume of new orders thus far 
during August has been rather good. All 
buyers are crying for quick shipment. 

There has been very little demand for 4/4 
edge No. 2 and better, either band or circular 
sawn. Yards in the East and New England 
seem to be well supplied. Edge 4/4 No. 3 
has been moving fairly well, and the mills 
do not seem to have much. No. 2 and better 
4/4 stock widths, band sawn in mixed Cars, 
have been moving well. There is a better de- 
mand for mixed cars of good circular stock 
widths, and the price is a little stronger, for 
there is not much stock available. No. 3 
stock widths, 4/4, are moving well. The 5/4 
stock widths have been in better demand, and 
surplus is small, while 6/4 could be sold in 
larger quantities if available. 

Sales of 4/4 edge No. 1 box, kiln dried 
band sawn, have been very light. Good cir- 
cular sawn edge and stock widths combined, 
kiln dried, can be sold easily in small lots 
and at a good price, and the same is true of 
air dried straight edge and edge and stocks. 
Not much air dried is offered yet. Edge 4/4 
No. 2 box has been very quiet. No. 1 4/4 





——— 


stock box, kiln or air dried, can be sold readily 


if available, but tWuyers kick strenuously 
against any advances. No. 2 4/4 stock box 
is still very active, and many mills are Over- 
sold and refusing to quote. The 5/ and 6/4 
box have been quiet, but many mills are 
working this into 11/16-inch roofers. Box 
bark strips, 4/4 have been quiet, and More 
stock is now available. Low grade poplar 
is still very active. 

There is a good demand for mixed cars of 
flooring, partition, thin ceiling moldings ete, 
and if quick shipment can be assured the 
planing mills are having no trouble setting 
their prices. Kiln dried roofer sales will con. 
tinue light until mills catch up on old orders, 
Air dried roofers have not been very active 
except that 8-inch continues brisk. Dresgeq 
framing is in good demand and far from plen- 
-tiful. Rough 2x12- and 3x12-inch random 
length of shortleaf are inquired for eagerly 
but are hard to buy for quick shipment ex. 
cept at higher prices. 


Laurel, Miss. 


Aug. 21.—The southern pine market has 
been stationary. All prices have continued 
firm, with advancing tendencies in a number 
of items. While the general realization is 
still unsatisfactory, the situation is certainly 
better than it was a few months ago. The 
consensus of southeastern Mississippi mills 
is that the early fall trade will show con- 
siderable improvement. Production continues 
considerably less than normal. Shipments 
are holding up in very good shape, although 
mixed car orders are taking longer to fill, 
The export market continues somewhat dull. 
However, a fair volume continues to go 
forward. 


Brookhaven, Miss. 


Aug. 20.—Orders continue at a very high 
level, and business booked last week was about 
20 per cent in excess of production.  Ship- 
ments are continuing at a very heavy rate, but 
there is a shortage of dry stocks and also 
of “pick-up” stocks in the sheds. Such stocks 
were reduced very heavily last month. A lot 
of items are oversold, such as 1x4-inch No. 2 
sap rift, 1x4-inch B&better and 1x4-inch No. 1 
flooring; all items of 1x6-inch Bé&better drop 
siding; %x4-inch B&better and No. 1 ceiling. 
There were more price advances last week 
than at any time this year. Wire orders and 
tracers are increasing, indicating that there 
is a shortage of lumber at the yards. Heavy 
rains have fallen here during the week. 

Pine flooring is scarce, Three representative 
mills in this section say that out of 66 items 
of normal manufacture, 34 are out of stock 
or oversold. On July 6 these mills had 1,753,- 
000 feet of 3- and 4-inch, but now have only 
442,000 feet. 

Practically every item or pattern of B&bet- 
ter drop siding is oversold, and offers of orders 
continue heavy despite the fact that prices are 
being advanced right along. It looks as if 
consumers are going to have to turn to No. 1, 
as this is more plentiful. Prices of No. 1 
are being advanced. No. 2 drop siding has 
been selling in pretty good volume, and stocks 
are lower. Ceiling has continued to sell in 
extra heavy volume, especially in %-inch size 
and No. 1 and Bé&better grades. Stocks of 
Nos. 2 and 3 are very low. There has been 
some movement of %x4-inch ceiling. Prices 
on %-inch are being advanced, and with a 
wider differential between this and %%-inch 
there should be a heavier demand for the 
\%-inch. The %x4-inch partition items con- 
tinue rather sluggish, but stocks are being 
held rather low. The strips can well go into 
flooring. Bevel and square edge siding are 
moving in nice volume. The retailers are 
eager for shipment of their orders for mold- 
ing, for, despite the fact. that mills have con- 
fined their sales to mixed car orders, they are 
badly oversold. Pine finish has continued to 
sell well. The export sap market is extremely 
strong, and advances are being instituted. The 
7/4 saps aré very scarce. The rough sheds 
are almost devoid of lumber. No. 2 fencing 
and grating, 4-inch, have continued to sell 
well, and stocks of longleaf are fairly short, 
but a pretty good supply of shortleaf is on 
hand. No. 2 fencing and flooring, 6-inch, 
have continued to sell in heavy volume, and 
prices are being advanced. Floods in North 
Carolina and Georgia are creating a shortage 
of this character of lumber. There is a fair 
stock of shortleaf, but longleaf is badly over- 
sold. The 8-, 10- and 12-inch No. 2 shortleaf 
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have been advanced, and low offers are being 
refused. No. 2 longleaf, 8-inch, is oversold, 
and 10- and 12-inch are showing a fair surplus, 
put are always pretty good sellers. All items 
of No. 2 lumber are advancing steadily, as 
stocks are low and demand is heavy. The 5/ 
and 6/4 No. 2 have been selling well and 
stocks are low. No. 3 fencing and crating, 
4-inch, continue in very strong demand, with 
stocks exceptionally low and prices being 
advanced. The 6-inch No. 2 fencing and floor- 
ing are oversold in a number of cases. No. 3 
jongleaf, 8-inch, has been a heavy seller and 
prices have had to be advanced, and stocks 
of shortleaf are low. The 10-inch No. 3 will 
move right along now, due to the oversale 
of 8-inch. The 12-inch No. 3 continues to 
move in excellent volume, but the produc- 
tion of this width is very heavy and price 
jis stronger than on 8- and 10-inch widths, 
so stocks are not being reduced. There are 
on hand enough box shook orders ahead to 
keep the factories busy for the next few 
weeks. It is mostly industrial business, but 
there is a tendency to work up stock for the 
next truck crop. 

Pine dimension, 2-inch, remains extremely 
firm, with stocks very badly broken, and orders 
coming in heavy volume. The wider, such as 
10- and 12-inch, are very scarce in practically 
all lengths, and demand is very heavy for 
these. No. 2 has been selling in exceptionally 
heavy volume, and stocks are worse broken 
than those of No. 1. No. 3 is practically all 
sold out, in all widths and lengths. 


While mills are catching up some on their 
lath oversales, particularly on No. 1, prices 
are firm. The mills now are in fair shape 
for giving reasonable service on No. 1. Pine 
shingles have continued to sell quite well, and 


stocks of upper grades are very low, prices 
holding firm. 


Portland, Ore. 


Aug. 18.—Fir mills report a fair volume of 
business. Indications are favorable for fall 
trade. Production, meanwhile, is being held 
down. Fir values are somewhat firmer than 
they were a few weeks ago. Foreign buying 
is scattered, without any features. Quota- 
tions are holding firm. 

The pine mills of the inland empire report 
a decrease in stocks as compared with this 


period a year ago. Mills are operating 
steadily six days a week. Some of those that 
usually work double shifts are confining 


themselves to one. 

The Hammond Tillamook Lumber Co. is 
installing a huge waste burner at the mill 
at Garibaldi, Ore. 

Dwight Hinckley, of the Dwight Hinckley 
Lumber Co., of Cincinnati, Ohio., spent a few 
days in Portland this week, Harold Prender- 
gast, of the Prendergast Co., of Marion, Ohio, 
is expected in Portland next month. George 
Weston of the Godman Lumber Co., Denver, 
Colo., was in Portland this week. N. W. 
Hathaway, commission salesman, of Denver, 
Colo., was a caller here. John Wagner, of 
the Godfrey Lumber Co., Boston, was here 
also. 

Denver Taylor, sales manager Westwood 
Lumber Co., Wheeler, Ore., whose mill is 
temporarily closed, leaves next week for Mis- 
sissippi, where he will dispose of a stock of 
lumber at another DuBois mill that is also 
idle temporarily. 


(Concluded on page 70) 


Quality Axes and Logging Tools 


To those engaged in logging and lumber manu- 
facturing the product of the Warren Axe & 
Tool Co., of Warren, Pa., is well and favorably 
known, as this company has for nearly forty 
years been developing a line of axes and tools 


cated by the names given to the patterns of its 
axes, many of which are taken directly from 
the woods, being such terms as the woodsmen 
use in talking about their every-day work. 
Here are a few of the names by which the 








Plant of Warren Axe & Tool Co. Warren, Pa., where Sager axes and Bul! Dog logging 


tools are turned out at 


expressly for the use of loggers and lumber- 
men. During the many years the Warren con- 
cern has been in business it has succeeded in 
producing a line that is unique in its field, and 
the fact that nearly all large logging operations 
in the United States are equipped with Sager 
axes and Bull Dog logging tools is strong evi- 
dence of the fine quality of the product turned 
out by the Warren Axe & Tool Co., which is 
headed by H. P. Stone, president; H. W. Con- 
arro, general manager and treasurer; W. A. 
Kinnear, secretary. In the matter of quality, 
it is also interesting to state that the company 
received the highest honors awarded by the 
Panama-Pacific International Exposition and 
the Alaska-Yukon Pacific Exposition for axes 
and logging tools. 

Only the best steel is used in the manufac- 
ture of the Warren lines, and this is always 
carefully forged and hand tempered by men 
who have spent their lives at this work and 
who know how to make good axes and good 
logging tools. The fidelity with which this con- 
cern has served the lumber industry is indi- 


the rate of 10,coo daily 


Warren tools are known: Peavies, cant hooks, 
mill hooks, timber carriers or lug hooks, hooka- 
roons, pickaroons, pike poles, swamp hooks, 
skidding tongs, grab hooks, grab mauls and 
skippers, saw wedges, bucking wedges, grabs, 
etc. These names also denote the varying tastes 
of woodsmen in different regions, a pattern 
being made to meet the needs of every user. 

The plant of the Warren Axe & Tool Co., 
depicted in the accompanying illustration, has 
a daily capacity of 10,000 axes and tools. It 
has grown and kept pace with the increasing 
sale of Sager axes and Bull Dog logging tools, 
and today the company has one of the largest 
factories of its kind in the country, equipped 
to take care of its trade promptly and to give 
prompt shipment on orders of any size. 

SREB ABABALGLAGGAGE@EG. 

THE QUANTITY of coal consumed at coke 
plants during June was about 6,167,000 tons, 
of which 5,691,000 tons was charged in by- 
product ovens, and 476,000 tons in ° beehive 
ovens, according to the United States Bureau 
of Mines, 





An Introduction 


to prospective customers is worth much. 
Cards of Wood provide it at little cost. 


A dignified business card plus a sample of 
the wood you sell. 


Write for samples. 


CARDS OF WOOD, Lowville, N.Y. 











T’S Easy to make money in business 

when you have something to sell that 
the other fellow cannot equal. That's 
why few dealers in Curtis Woodwork 
ever give up the line. May we tell you 
more? Write Curtis Companies Service 
Bureau, Clinton, Iowa. 
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= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo St xk Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - : San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, . 

306 North Michigan Avenue Chicago 


W. O. W. Building, 
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CALIFORNIA 
WHITE 
PINE 


You'll hke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 

BOX, SHOP 

and CLEARS 


Clover Valley 
Lumber Co. 
LOYALTON, CAL. yard trade. 


— — 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
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SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 


for legs and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 








Redwood Products 
de 
SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. 


Chicago, Ill. 








Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 
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Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?——anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 
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C. W. Bissell, of Erickson & Bissell, Esca- 
naba, Mich., made a business trip to Chicago 
last week. 


B, D. Dain, of the Dain Lumber Co., left 
last week to visit some of the redwood and fir 
operations on the West Coast. 


L. H. Wheeler, of the Wheeler-Timlin 
Lumber Co., Wausau, Wis., stopped over in 
Chicago on Aug. 18 en route to New York 
City. ° 

John T. Hansen, of the John Hansen Lum- 
ber Co., is spénding a couple of weeks with 
— family at Hamlin Lake, near Ludington, 
Mich. 


J. W. Taylor, of the Duffee Lumber Co., 
sirmingham, Ala., was in Chicago this week 
conferring with the De Sale Lumber Sales Co., 
local representative. 


W. E. Rutledge, assistant sales manager of 
the Hammond Lumber Co. (Inc.), is the proud 
father of a 9-pound boy which arrived at his 
home on the morning of Aug. 20. 


Otto Lay, of the H. J. Lay Lumber Co., re- 
tailer of Kewaskum, Wis., spent a day in Chi- 
cago this week on his way to Montreal and 
other Canadian points on a vacation trip. 


The Illinois Central Railroad Co. has pur- 
chased from the General Electric Co. and the 
Ingersoll-Rand Co. one 600-horsepower oil-elec- 
tric locomotive for use in switching service in 
Chicago. 


H. S. Osgood, of Spokane, Wash., of the 
Wheeler, Osgood Co., manufacturer of Lami- 
nex doors, Tacoma, Wash., was in Chicago this 
week in the course of a business trip through 
the middle West. 


Charles G. Dunn, of the Charles L. Baxter 
Lumber Co., who returned early this week 
from a fishing trip in northern Minnesota, re- 
ports having caught the maximum number of 
fine bass each day. 


O. C. Scherzinger, of the Kneeland-McLurg 
Lumber Co., Phillips, Wis., when in Chicago 
on Aug. 20 stated that there was a fair demand 
for northern hardwoods in eastern Wisconsin 
and Milwaukee territory. 


D. C. Gray, of the Bert E. Cook Lumber 
Co., left last Saturday for two weeks’ vacation 
at his old home in Meridian, Miss. He is the 
son of C. L, Gray, president of the C. L. Gray 
Lumber Co., of Meridian. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, attended the meeting of the DeKalb 
County Lumbermen’s Club at Sycamore, IIl., 
on the evening of Aug. 20. 


H. F. Grobe, assistant manager of the North- 
ern Hardwoods Sales Co., is on a fishing trip 
in and around Rhinelander, Wis., in company 
with J. D. Mylrea, president of the Thunder 
Lake Lumber Co., of Rhinelander. 


V. P. Childress, of the V. P. Childress Lum- 
ber Co., Birmingham, Ala., accompanied by 
his wife, was in Chicago this week enjoying 
the lake breezes. Mr. Childress reported that 
business in and around Birmingham was very 
satisfactory. 


L. B. Sanders, president of the L. B. San- 
ders Lumber Co., Atlanta, Ga., and Mrs. San- 
ders spent most of the week in Chicago on a 
combined business and pleasure trip. Mr. San- 
ders stated that southern pine orders were 
ahead of production with his mills. 


J. A. Harriman, veteran retail lumber deal- 
er, of Niagara Falls, Ont., celebrated his 
eighty-sixth birthday on Aug. 10. Many of his 
friends in the lumber business extended con- 
gratulations to him. Mr. Harriman is enjoy- 


ing excellent health and in spite of his age, 
is on the job early every day and puts in a 
full day’s work, 


W. T. Murray, general manager of the Tre. 
mont Lumber Co., Rochelle, La., passed 
through Chicago on Monday of this week en 
route to Detroit, Mich., on business. He re- 
ported a good volume of orders for southern 
pine, and expressed himself as quite optimistic 
over fall prospects. 


A large crowd turned out for the golf tour- 
nament which was held at Woodstock, III, on 
Aug. 21, and about eight foursomes partici- 
pated. There were 60 at the dinner in the 
evening, and J. F. Bryan, secretary of the Illi- 
nois Lumber & Material Dealers’ Association, 
was the chief speaker. 


O. M. Barr, jr., of the Richard Cortis Lum- 
ber Co., returned last week from a two months’ 
trip to Europe accompanied by his wife, during 
which they visited France, England, Italy, 
Switzerland, Germany and Belgium. For sey- 
eral weeks they traveled around with Mr. 
Barr’s brother, James L. Barr, formerly con- 
nected with Barr & Collins, of Oak Park, Ill, 


G. J. Gravlee, manager of the Nettleton 
Lumber Co., Nettleton, Miss., was in Chicago 
on ‘Monday of this week looking over the 
shortleaf pine situation. He was accompanied 
by his wife, and they left Aug. 21 for Colum- 
bus, Ohio. Mr. Gravlee stated that the com- 
pany has booked a nice volume of southern 
pine business, and he looks for advancing 
prices, 


Dave Winton, assistant general manager of 
the Winton Lumber Co., manufacturer of 
Idaho white pine, of Gibbs, Idaho, was in Chi- 
cago Aug. 17 and 18 conferring with A. K. 
Southworth, local sales representative. Mr. 
Winton was returning to headquarters after 
several weeks’ trip through eastern consuming 
centers, where he stated that business looks 
very promising. 


A. W. Lammers, of the A. W. Lammers Co., 
returned last week from a two months’ vaca- 
tion in Sweden, on which he was accompanied 
by his wife, daughter and son. The two for- 
mer will remain in Europe until the middle of 
September. Mr. Lammers reports having had 
a most enjoyable time, one of the interesting 
experiences being an air trip from Copenha- 
gen, Denmark, to London, which he and his 
son took in one of the de luxe air liners, which 
ordinarily make the journey in between seven 
and eight hours. 


John Alexander, of the Alexander Lumber 
Co., line-yard concern with headquarters at 
Aurora, Ill., was a Chicago visitor during the 
week, and reported that business at his com- 
pany’s yards is about 8 to 10 percent off as 
compared with former situations for this time 
of the year. However, the farmers have been 
favored by excellent weather and their thresh- 
ing is nearly completed. With bumper crops 
of corn particularly, it is expected that the 
farmers will have plenty of money to spend 
this fall and that within a few weeks they will 
begin to think about buying lumber supplies 
for new structures or for repair work. 


Made Manager of Los Angeles Office 


Announcement has been made by the Wag- 
ner Electric Corporation, of St. Louis, Mo., 
that Fred Johnson, for 21 years district man- 
ager of the company’s St. Louis sales office, 
has been appointed manager of the Los An- 
geles (Calif.) branch office. Mr. Johnson has 
been connected with electrical sales activities 
since 1898, when he started selling incandescent 
lamps for the Martin J. Insull Co., of Chicago. 
In 1899 Mr. Insull became connected with the 
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General Incandescent Arc Light Co., of New 


York City, taking Mr. Johnson with him. In . 


June, 1900, Mr. Johnson was made manager 
of the General Incandescent company’s dis- 
trict office at St. Louis, retaining that position 
until 1906 when the concern went out of ex- 
jstence. Then he became connected with the 
Chicago office of the General Electric Co., 
later joining the Wagner Electric Corporation 
to take over the St. Louis district sales of- 
fice, from which he has now been transferred 
to the Los Angeles office as manager. 
SaaS a2a2a2a as 


Eleventh Log Rolling Contest 


WasuHpurn, Wis., Aug. 21—Wilbur Marx, 
of Eau Claire, Wis., the 19-year-old world log 
rolling champion won out in the Northwest 
log rolling championship in the eleventh world 
championship log rolling tournament which 
started here on Aug. 17, competing with 13 
birlers representing the best of their kind from 
Wisconsin, Michigan and Minnesota. 

Contestants rolled on a 17-inch log 14 feet 
long for 5 minutes and then rolled on a 15-inch 
log 16 feet long for 10 minutes. The finish of 
the matches took place when contestants rolled 
on a 15-inch log 14 feet long until one con- 
testant was left standing. 

Marx, George Lazier, 50-year old Washburn 
veteran, and Gilbert Thompson, Cloquet, Minn., 
former Northwest champion, were birlers who 
carried contests to the third log. Only one 
match went to third log. 


Lumberman Makes Gift to Church 


SoutH Benp Inp., Aug. 20.—Cyrus C-. 
Shafer, president of the C. C. Shafer Lumber 
Company, of South Bend, has made a gift of 
$250,000 for the care of retired ministers of 
the Methodist Episcopal Church. Mr. Schafer 
is a member of St. Paul’s Methodist Episcopal 
Memorial Church, this city. His gift will be 
handled through the Preachers’ Aid Society 
of the Northwest Indiana conference, Mr. 
Shafer has arranged that his son, Harold M. 





Engages in Business for Himself 


Donald F. Kaehler, formerly vice president 
of the Chicago Lumber Sales Co., has severed 
his connection with that concern, to engage in 
the wholesale and commission lumber business 
on his own account, as the Donald F. Kaehler 
Lumber Co. (Inc.) Offices have been opened 
in Suite 927, Straus Building, Chicago. The 
new concern will mainly handle fir, yellow pine 
and white pine. 

Mr. Kaehler was 
connected with the Chi- | 
cago Lumber Sales Co. 
and affiliated interests 
for the last thirteen 
years, with the excep- 
tion of a year and a 





DONALD F. KAEHLER., 
Chicago; 
Enters Business on 
Own Account 





half during the war, 
during which period he 
was a pilot in the ma- 
rine flying corps. 

He received his edu- 
cation, first at the 
Howe School, a pre- 
paratory institution at 
Howe, Ind., and later at the University of Cali- 
fornia, Berkeley. He is a member of Phi 
Kappa Psi fraternity. Mr. Kaehler is well 
known in lumber circles, and is highly esteemed 
by a large circle of friends. 





Use of Insulating Board Growing 


Sr. Josepu, Mo., Aug. 20.—One of the new- 
est insulating building boards which is mak- 
ing great progress and meeting with increased 
favor every day among retailers and builders 
is Inso Board, manufactured by the Stewart 
Inso Board Co., of this 
city. The accompany- 
ing illustration shows 
a home under construc- 
tion for J. H. Child, 
of the Davis & Child 
Co., Ford automobile 
dealers of Hutchinson, 
Kan. Inso Board was 
used on the entire out- 
side of the house with 
two thicknesses over 
the ceiling joists. The 
house was completed 
during the early sum- 
mer and because of this 
extensive use of Inso 
Board, Mr. Child found 
the home to be very 
cool and comfortable 
during the hot summer 








The first house built with Inso Board at Hutchinson, Kan. 
home of J. H. Child of that city 


Shafer, vice president and treasurer of the 
company, will receive a life income from the 
fund, after which the income will be used for 
the pension funds of the church. The Metho- 
dist church for a number of years has had in 
motion an effort-to raise an endowment fund, 
the income from which would give every re- 
tired minister a proper living annuity. The 
Northwest Indiana oonference effort has been 
in charge of Rev. Henry L. Davis, of Indian- 
apolis, former South Bend minister. Mr. Shaf- 
er’s gift of the income of $250,000 is to swell 
the general total of the conference efforts in 
behalf of the ministers. 
a2a2an: 

DoING A THING right in the first place usu- 
ally requires but little extra time and fre- 
quently saves the necessity of doing it over 
later. 





days. Moreover he ex- 
pects the house to be 
easy to heat during the 
coming winter. “The 
board,” he says, “seems very strong and I 
think has materially increased the value of 
the house and from my experience I would 
not hesitate to recommend its use.” 

The Child home is said to be the first house 
built in this territory with Inso Board, but 
it has since been used on many others with 
entire satisfaction. 

The Lindas Lumber Co., of Hutchinson, sold 
the Inso Board for the Child job and has 
also furnished this material for other jobs 
and found it very satisfactory. While the 
Child house used Inso Board on the exterior 
and on the ceilings, the Lindas company sup- 
plied another job where it was used both on 
the exterior and interior, with very pleasing 
results. The Lindas company stated that it 
thought Inso Board is one of the best insu- 
lating materials on the market. 


It is the 





CHICAGO — 


Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. 





CHICAGO, ILL. 





INLAND EMPIRE LUMBER CO. 


WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“Soo Brand’’ Maple, Beech and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce md Wennn Pins. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 


AND 


WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 


From Our Chicago Yard or Direct From Mill. 











Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 


—=SAWS= 


Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 


American Lumberman 
431 So. Dearborn Street, Chicago, IIl. 


O TIMBER ESTIMATORS D 
JAMES W. SEWALL 




















Consulting Forester 


Old Town, tet Maine 








TIMBER redericl Lemious 
ESTIMATORS | Fidy 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


Wig Cr| Deg Blés- NEW ORLEANS 
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Famous 
for Shop 

and Factory 
Lumber. 


For Buyers 


Who Demand Values 


Value is what you get for your money. Craig 
Mountain Pondosa Pine offers exceptional value 
in that you get unusual workability, lightness and 
whiteness when you buy it. No wonder contractors, 
carpenters and builders like 


Craig Mountain Quality 


PONDOSA PINE 


Craig Mountain Pondosa Pine is adaptable to all 
paints and stains. It holds nails well and last, but not 
least, it is always well and accurately manufactured. 
Nothing bears out the merits of Craig Mountain Pine 
so well as the fact that its sales are growing steadily. 


Let us quote you on a mixed car. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mer. 


SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg. 


inneapolis, Minn. 
D. Clinton Van Ostrand, P.O. Box 99, Omaha, Nebr. 
W. H. Lewis, 406 Chamber of Commerce Bldg., 


enver, Col. 





Quality OAK FLOORING 


lives up to its name in every way—the finest quality 
Southern Oak, uniform in milling and grading. It’s the 
kind of flooring builders want and therefore sells quickly 
for dealers. Try some and see for yourself. 


Order in carlots or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. 


“KILMOTH” 
Closet Lining 


Manufacturea from 
Tennessee Aromatic 
Red Cedar in 3/8 x 2, 
2% and 3% inch 
widths. 


MEMPHIS, TENN. 











The Cross-Circulation Kiln 


During the last few years, due to the in- 
crease in number of wood products that re. 
quire kiln drying, it has been necessary for 
dry kiln engineers to find new and better meth- 
ods for handling these products through the 
kiln. As a result, woods which heretofore 
have not been dried in kilns are being taken 
from the yards, run through the kilns and 
the resultant product has surpassed in qual- 
ity, as well as in profits derived, the weather- 
seasoned stock. Most pronounced of these has 
been the increased drying of common grades 
of lumber by even the smallest mill owners, 

The principles governing the rate of drying 
of lumber, and, for that matter, any porous 
product, are the same, namely: the regulation 
of temperature, humidity and circulation of 
the drying atmosphere, all of which must be 
suited to the character of the substance being 
dried. To state it more accurately, the drying 
rate is dependent upon the temperatures and 
humidity of the atmosphere directly in con- 
tact with the board. A kiln might register a 
certain wet and dry bulb temperature, but if 
an instrument were put on the surface of one 
of the boards, it would be found that the 
humidity of the atmosphere in the kiln did 
not altogether correspond with the readings 
found on the surface of the board. In all 
cases where the lumber is not thoroughly 
dried out, the humidity on the surface of the 
board is higher and the ‘temperature lower 
than that found in the surrounding atmos- 
phere. This is because the moisture coming 
out of the board is absorbing heat and sat- 
urating the air, and so if there is nothing to 
earry this moisture-laden air from the surface 
of the board, the lumber will not dry. 


The old reliable method of removing the 
moisture from the surface of the boards was 
to stack the lumber loosely and provide a flue 
or flues in the load of lumber to allow the 
air to pass freely by natural convection 
through the courses of lumber. The drying 
rate was controlled solely by the addition of 
heat and lowering the humidity. This method 
was successful up to the point where the 
lumber would be injured by the high tempera- 
tures used. When speed in drying is not a 
factor to be considered, this method was and 
still is satisfactory, but in plants where every 
moment counts, it is necessary to speed up 
the drying and yet do this without injury to 
the stock. 


New Method of Drying Lumber 


The new and more logical method of increas- 
ing drying rate is to carry the correct condi- 
tions of heat and humidity (usually lower tem- 
peratures and higher humidities produce best 
quality of stock) and to increase the rate of 
air circulating across the boards to remove 
the moisture-laden air and more nearly to 
maintain the same condition of heat and 
humidity in the air and on the surface of the 
boards. This does away with the old method 
of applying more heat to speed up drying. In 
fact, the application of heat on lumber is more 
a method of covering up a wrong condition 
than it is to correct that condition. 

Tests have proved the most efficient method 
of creating a rapid circulation across the sur- 
face of all the boards in the kiln is by using 
internal fans circulating free air without the 
resistance and static pressure which would be 
developed by the use of suction and delivery 
ducts. <A faster velocity of properly condi- 
tioned air across the stock gives more uniform 
drying and greater kiln capacity because the 
rapid rate of circulation more completely re- 
moves the vaporized moisture which tends to 
lie in contact with the rough surface of the 
boards and maintains the proper condition of 
heat and humidity on the surfaces of the 
boards as well as in the air spaces of the 
kiln, thus giving better control of the drying 
process. 

By employing the cross circulation, it is no 
longer necessary to provide a flue in the cen- 
ter of the load. The circulation, moving up 
one side of the load, passes across the stock 
uniformly by reason of the slight static pres- 
sure produced on the delivery side of the pile. 
The movement across the pile is augmented 
also by the suction on the return side of the 
pile. This slight pressure chamber on one 
side and the suction chamber on the other 
side produces a rapid, uniform circulation 
across the load and has proved in practice to 
give a very small lag in temperature across 
the pile, even when loads of lumber twelve 
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feet wide are used. The circulation is re- 
yersible. 

Another advantage of the cross circulation 
kiln ‘is that the air movement is not divided 
into two directions such as when blown up 
into a central flue. The air passes across the 
pile at approximately double the velocity and 
travels twice the distance. This is better 
than when air is delivered at half the velocity 
half the distance, because the increased air 
yelocity across the surface more completely 
changes the heat and humidity of the air in 
contact With the surface of the boards. 

The advantages of a kiln of this type with- 
out vertical flues are apparent. The cost of 
stacking is lowered, because it is no longer 
necessary to take care in forming a central 
flue in the load, and in the case where crane 
packages of lumber are stacked up in tiers, 
considerable savings are effected in stacking 
and handling costs. Lumber can be dried 
uniformly at lower temperatures and high 
humidities because the greater velocity of 
moving air removes all dead air spaces and 
removes the moisture uniformly as it comes 
to the surface. The latter conditions are very 
essential in the drying and handling of com- 
mon grades of lumber. 


Some Successful Users 


The Pacific Lumber Co., of Scotia, Calif., is 
using nineteen rooms of this type of kiln 
for drying redwood. Mr. Rankin, manager 
of the Hammond Lumber Co. at Samoa, Calif., 
has designed and installed a battery of seven 
double track kilns of this type to season red- 
wood lumber. These companies are taking 
advantage of the stacking of kiln trucks by 
piling the crane packages one above the other, 
and are saving considerable in stacking costs. 

The Coos Veneer & Box Co., of Marshfield, 
Ore., is using four Moore’s Cross Circulation 
kilns for the drying of hardwoods for its new 
furniture plant and also for drying veneers 
for its veneer plant. The Pacific Veneer Co. 
and the Western White Cedar Co., both of 
Marshfield, Ore., are employing this type of 
kiln for drying Port Orford cedar veneer and 
lumber with good results. ” 

The elimination of the vertical flues in the 
loads increases the kiln holding and drying 
capacity 15 percent, which makes this type of 
kiln installation cheaper, as drying capacity 
is bought when a kiln is purchased. The 
drying principles described above are not new; 
however, the system of creating circulation 
from side to side in the loads is new, and 
naturally with the birth of a new idea comes 
the necessity of educating manufacturers to 
it. The Moore Dry Kiln Co. has developed 
this type of cross circulating kiln and put 
it on the market, and the results in drying 
the most difficult species of wood, including 
plywood, veneers, redwood, Douglas fir, Port 
Orford cedar and hardwoods, have been most 
successful, 


TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


635 F Street, N. W., Washington, D. C. 





We have arranged with the National Trade- 
mark Co., 635 F Street, N. W., Washington, 
D. C., to conduct this department for our read- 
ers. The trade-rmarks have recently been 
passed for publication by the United States 
Patent Office and are in line for early regis- 
tration unless opposition is filed. For further 
information address National Trade-mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“4 Square,” No. 266,409—Weyerhaeuser For- 
est Products, St. Paul, Minn. For lumber, 
rough and dressed or run to any pattern; fac- 
tory products, namely, timbers, railway ties, 
boards etc.; finishing lumber, beams, shingles, 
moldings, lath, flooring etc. 

“Forestite,” No. 265,138—The Burnet Co, 
New York City. For ground wood products, 
comprising wood flour, wood dust, wood meal, 
wood wool, and sawdust. 
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Lumber in Home Building 
The Painting 


The desire of the modern woman is for gay and airy 
rooms, bright of floor and walls, sanitary, easy to keep 
clean. 


The new home will be everything the housewife of 
today can wish for if NATALBANY interior trim is 
used in the construction. Any color effect, any tone, 
every beauty, can be brought out with paint and var- 
nish and stain. 


NATALBANY finish has a soft, almost pitchless tex- 


ture which will respond to any color treatment. 


Do your customers a favor—sell them a lumber that 
will bring beauty and harmony into their homes — 


NATALBANY finish, as safe as buying sterling. 


Shipped with speed from Mills Nos. 71-72-73 over the 
Illinois Central Mainline 


NATALBANY 


LUMBER . yw, COMPANY, LTD 
SALES BIB OFFICE 


LOUISIANA 


A “Complete Supply’ of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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only regret 
short.” 


The Stevens Is Chicago Headquarters 
for Lumbermen 


“r\ HE, convenient location, the attractive surroundings and your 

universal courtesy to everybody around The Stevens made 
Mrs. Crawford and myself feel very much at home there. Our 
ras that necessity compelled our visit to be very 


J. M. Crawrorp, President Tum-A-Lum Lumber Company, 


Walla Walla, Wash. 
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which is distinctive 


Michigan Boulevard, 
Tth to Sth Streets 







at surprisingly reasonable rates. 


Centrally located, Hotel La Salle, under Stevens management has for many 
years been recognized as the standard of excellence in modern hotel service. 


THE STEVENS 


THE WORLD’S GREATEST HOTEL 
CHICAGO 


De 
air) 


3000 
Private 
Baths 


rd 
HE World’s Greatest Hotel with its luxuriousness, its spa- 
ciousness and its ever ready spirit of helpfulness truly makes 
its guests “feel very much at home.” 
On famous Boul Mich, with parking permitted on four sides, 
close to railway stations and all city transportation systems, The 
Stevens offers not only advantageous location but an address 


ERNEST J. STEVENS, 
Vice President and Manager 
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Western Trunk Lime Class Rates 


WASHINGTON, D. C., Aug. 20.—In a brief filed 
with the Interstate Commerce Commission in 
the Rate Structure Investigation—Western 
Trunk Line Class tates—the Associated 
Cooperage Industries of America makes a 
strong plea for an adjustment of western class 
rates favorable to manufacturers and users 
of cooperage products, as designed to help in 
the conservation of important food and other 
products and at the same time assist the 
cooperage industries, which are depressed, the 
users of wooden containers and the carriers 
themselves. 

The western railroads proposed a substantial 
increase in class rates, and briefs from many 
industries are now being received by the com- 
mission. 

Among other things, the brief of the cooper- 


age association points out that the enormous 
loss and damage claims against the carriers 
may be credited in no small part <_ the char- 
acter of the containers used for shipping vari- 
ous commodities. It is declared that the car- 
riers, while giving more or less consideration 
to the important problem of loss and damage 
shipment, have “for some unexplainable reason 
persisted in overlooking entirely the one simple 
and effective remedy, namely, making better 
forms of containers available to users at the 
lowest possible transportation cost.” 

“We submit,” the brief continues, “that the 
time has arrived when serious consideration 
should be given to the character of the con- 
tainer. and that every possible encouragement 
should be offered the users of containers by 
making available at the least possible cost 
to them the better forms of containers, among 
which cooperage is supreme,” 

It is declared that the already existing high 
level of rates on cooperage products can well 
be considered as a contributing factor to the 
condition in which the industry finds itself, as 
well as increased competition of substitute 


Avuaust 25, 1998 
containers, particularly the tank car, which 
is playing a very important part in the trans. 
portation of many commodities formerly 
shipped in wooden barrels. This is due to the 
great advantage accorded the tank car by per- 
mitting its return movement to shipping points 
free of charge, whereas wooden barrels are 
assessed high transportation charges for the 
return movement. 


Proposed Findings in Important Case 


WASHINGTON, D. C., Aug. 20.—Should the 
Interstate Commerce Commission agree with 
the proposed findings of Arthur R. Mackley, 
attorney-examiner, in the Adams-Banks 
Lumber Co, complaint and related cases the 
railroads will win all along the line. 

Docket No. 16,383, the original complaint 
filed by the Adams-Banks company, was sup- 
plemented by two sub-numbers filed by that 
concern and combined with No. 18230—Muscle 
Sheals Traffic Bureau for Florence Lumber 
Co. et al. vs. Akron, Canton & Youngstown 
Railway Co. et al.—Investigation and Sus- 
pension Docket No. 2,639—Lumber from 
Southeastern ‘Territory to Northern and 
Western Points—and Investigation and Sus. 
pensicn No. 2479—Lumber and Forest Prod- 
ucts Between Southern Points and 
tions in Virginia. 

In the original complaint Mr. Mackley pro- 
poses a finding that rates on lumber and 
forest products from points in northwestern 
Florida, western Alabama and in Mississippi 
to destinations in Maryland, Delaware, New 
Jersey, Pennsylvania, Virginia, West Vir- 
ginia, New York and the District of Colum- 
bia be found not unreasonable. 

A similar finding is recommended in Sub. 
No. 1, which deals with rates on lumber and 
forest products from the Mississippi Valley 
and Southeastern territories to destinations 
in the so-called mid-eastern mining district 
of Tennessee, Virginia, West Virginia and 
Kentucky. 

In Sub. No. 2, Mr. Mackley also proposes a 
finding that rates on lumber and forest prod- 
ucts from the Mississippi Valley and South- 
eastern territories to destinations in the 
eastern part of Central territory, inter- 
mediate to eastern destinations via Ohio 
River-gateway routes be found not un- 
reasonable. 

Likewise, Mr. Mackley would permit the 
rates now under suspension in the two in- 
vestigation and suspension cases to become 
effective. 

The consolidated proceeding was _ heard 
jointly by the Interstate Commerce Commis- 
sion and one member each of the North 
Carolina, Georgia and Alabama commissions, 
sitting as a committee representing the com- 
missions in other States in the Southern ter- 
ritory affected. 

In the original complaint the Adams-Banks 
company attacked the raittes involved as un- 
reasonable and requested a reasonable ad- 
justment of rates for the future and repara- 
tion on the basis of 4 cents a hundred pounds 
less than the present rates. 

The rates in issue became effective July 
20, 1924, as the result of the North Carolina 
Pine case. Mr. Mackley goes extensively 
into the North Carolina Pine case and the 
orders issued by the commission in connec- 
tion therewith. All of the complaints and 
the two investigation and suspension cases 
in the consolidated proceeding likewise grew 
out of adjustments following the North 
Carolina Pine case. 

Mr. Mackley outlines clearly the conten- 
tions of complainants and carriers and pro- 
testants and respondents in the several 
cases, submitting quite an exhaustive review 
of the present and proposed adjustments. 

The commission in many instances reaches 
conclusions differing from those recom- 
mended by its examiners, which are merely 
advisory and in no sense binding, and, of 
course, may do so in this proceeding. 








Destina- 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., Aug. 22.—Revenue 
freight loadings for the week ended Aug. 11 
totaled 1,044,442, distributed as follows: For- 
est products, 66,295 cars; grain, 58,022 cars; 
livestock, 23,639 cars; coal, 161,224 cars; coke, 
9,337 cars; ore, 60,551 cars; merchandise, 256,- 
921 cars; miscellaneous, 408,453 cars. 


(Continued on page 73) 
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is Week’s Lumber Pri 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Aug. 17: 
Plooring Finish, All 10-20’ Jambs Longleaf Timbers Shortleaf Dimension Shiplap 
x3” E.G.— | Bé&better: No. 1 Sq. E&S S1S1E No. 1 (all 10-20’): 
B&Btr, 10-20’...$62.68 | B&better Rough: — IMs 1%, & 2x4 S48, 20’ and No. 2— er ook saw 32.20 
No. 1, 6-20’..... 43.23 1x6” ..... acs 39.43 | "we 6”... 73.26 | under: ar 23.73 | No. 2 (10-20’): 
1x3” F.G.— 1x5 and + oe 43.50 a eee 28.28 eet 23.53 1x8° Sire wach ii 23.85 
B&Btr, 10-20’... 38.01 | 5/4x4, 6&8”".. 54.28 peli 818 , PEE Res 34.81 , ree 25.28 04 24.13 
No. 1, 10-20’.... 30.66 | lh o. 8/4x4, 10-20 i crest cne 39.00 18&20’ 25.11 No. Ki (all 6-20’): 
No. 2, 6-20’..... 24.75 | seeeee ‘15 | No, 1— | eemenin gueiels 2x 6”, 10’ ..... 20.86 penned 18.08 
1x4” E.G.— Pm Surfaced: ino i Pa dacaael 33.11 | on at rag jal = ap 1x10 eveceee 18.08 
3tr, 10-20’... 63.70 OS 46.51 Ot gs eal 35.60 Short-Long- | — 16’ _..... : 
No. 1, 6-20"... 36.75 | BE, coaenwes 46.46 | No. 2— | leaf leaf 18&20’ .. 22.51 Byrkit Lath 
1x4” F.G.— i Ree: 6.41 a deanna 20.20 | No. 1— gi »e 20.10 | 4 and 6’....... 15.51 
B&Btr, 10-20’... 39.74 | 1x5 and 10”.. 50.98 iene siete 21.83 | 2x 4”, 10’ 26.63 30.51 | 12’ eee 21.48 8 and 10 eee 16.15 
No. 1, 10-20’.... 34.26 | hee a 64.32 No. 3— | 12’. 25.91 28.37 | 16’ ..... 22.97 12’ and longer.. 17.42 
No. 2, 10-20’.... 24.35 | 5/4x4, 6&8”.. 61.42 ere 15.32 | 16’ . 27.71 29.70 | . a 18&20 22.97 - 
| 6/4x5, 10&12”. 71.80 | 1x6” ........ 15.64 | 18@20'. 29.79 32.42 | 2x10”, 10’ ..... 21.68 Car Material 
Ceiling 6/4 & 8/4x4, ee | ax 6”, 10° 24:91 25.17 | 2" 21.94 | (All ix4 & 6”): 
%x1”, 10x20’— | tte 0.19 cards, S18 or BOB 12’... 24.80 26.69 | Sass": 3202 | BEmtr, 9 and 
SEE oivecess 32.44 o/ r. 8/4 No. 1 (all 10-20’): | 16° 25.70 27.42 | , .,,, 18&20 25.06 | 18’ .......... 41.00 
ee errrey 30.59 | 12” 68.50 _ EES 32.96 | 18&20’. 27.04 28.75 | 2x12”, 10’ ..... 22.42 10 and 20’... 37.44 
an Usenet 20.89 1210” aie arenes 39.38 2x 8”, 10’ 24.89 25.49 a 22.27 12 and 14’ 36.00 
( Surfaced: a } 16’ 23°46 
1x6” 39.00 hea es 96 | 12 25.36 25.94 | sess 23.46 No. 1— a 
Partition Be Rent 41.00 | No. 2 (all 10 to 20°): | 16’ 26.91 28.31 | ., 18&20 25.62 LS ee 34.84 
1x4”— | 1x6 and'id*!! 42°54  egeRere 03 18&20’. 30.11 30.40 | No. 3-— 10 & 20°...... 35.00 
MO, Besccccsees 33.75 1x12” ** £950 SE cxendews 23:06 2x10”, 10’ 27.36 31.75 | 2X47... ease 14.62 12 & 14’...... 34.00 
De Revs ae. (ore ere | S580" s.ccce See | oe S000 31.18 | BRE, ++ +--+: yy? 8 age boss's’ arte 
| 9 , SRO ecsnesseon " NO. ranadom.. 21.40 
Drop Siding | Casing and Base NG an O20) 761 | tes 39.79 32.28 | 2x10" aes 
1x6”, 10-20’— B&better: 110” nA Oe 18.16 x12”, 10” 32.06 35.47 | Car Sills 
Bee 37.15 4 and 6”..... 52.51 SEES ccccse 18.51 ... 31.35 37.49 Plaster Gath S48 sq. E&S— 
gh Saat 35.97 De ee ee ig 52.67 | No. 4, all widths 16” 31.05 38.96 | No. 1, %”, 4’ 3.50 | Up to 9”, 34-36’. 35.75 
es ie hineeaas 25.79 5 and 10”.... 59.21 and lengths.. 9.42 | 18&20’. 35.77 43.26 | No. 2, %”, +". 2.93 8” a tit fae te 36.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” ” ” 8” 10” 12” 
tg ar ail .00 . $52.00 $52.00 $72.00 $87.00 
btr.*. 45.00 .... +7 00 50.00 67.00 82.00 
No. 1.. 44.00. 7.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38. 75 38.75 38.75 48.00 
No. 3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 .... 38.00 33.50 33.60 33.50 
5/&6/4— 4”"&wadr. 4,6&8” 10” 19° 
athens esas $67.00 $69.00 $72.00 $82.00 
_ aes 62.00 64.00 67.00 77.00 
De  gawatnn me bacne “grt 57.00 60.00 70.00 
For 5/&6’4 in No. 8- or 12-inch, add 
$s: ia $9; in No” *s “all widths, add $6; 
0. 4, $4. 


*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20. percent shorter than 

10-foot: 
D&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 G-IMOM. co cece 


sosuee > pine lath, 4-foot; No. 1, $7.75; No. 
.45. 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 18.— Eastern prices, 
four or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stoo 


Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2... -. see. 70 $2.65@ 70 
Extra clears, ie 00 3.15 3.15 25 
be 3 er 00 4.00 
SR os no. oa acereen e 3.95 4.00 4.00 
PerkectioMe ..cccccces 5.00 5.00 
EE cadéiteneswaens 11.75 12.00 11.75 12.00 
5” 5/2 Dimensions. 3.50 3.55 
Pirst Grades, Rite-Grads Inspected Stock 
Extra stars, 6/2...... 2.7 2.70 
Extra clears .......+. O6 3.30 
peer 4.00 
EGG coccesccsvones 4.30 
PerteRhioRs § ..c cccowes 5.00 
Second Grades, Standard ck 
Common stars, 6/2.... 1.05 1.10 1.25 


Common stars, 5/2.... 1.40 1.50 1.50 


Common clears ...... 2.10 2.20 2.20 2.25 
= Columbia ot Seattle Market 
XREKEK LIIIIIITITE Loo 

ED: “sccoccacnses ° . 

Perfections ....... 


Royals (No. 1’s)..... an 78 





NORTH CAROLINA PINE 


_ Norfolk, Va., Aug. 20.—Following are typical 

average f. o. b. Norfolk prices, made during 
the week ended Aug. 18, as reported by the 
North Carolina Pine Association: 





Rough: 
Edge, 4/4— 
I inlet cin cies ve dit eek ae we kee eae $43.00 
ES ae i rere ee 31.00 
NE ates Sey Waa ae Gi ath bas WO oe eS 23.32 
BE UG Ua atta, aad ot wate oa alo Aap auaetn ee 19.71 
B&better No. 1 Box No.2 box 
Se wens ee + a ete eee 
Ee acalsiiala $45.81 cas emus ieee 
le PNT 46.32 - $26.39 $23.44 
ie sanks 47.25 — Ue prees 
eee 49.38 $37.50 27.00 23.783 
BENS bacns 52.19 38.33 27.90 24.19 
Bee. caavs 64.92 42.75 29.71 24.46 
a B&better— 
RRA ee a ee ee $51.00 
8) 4x10" oleae eu bcn Rw lke preieiiend wees 65.97 
ET wa tah aia are Graieterts.k hai eae eld aon eiare 67.07 
Ds mnie ssik an aaie nua wd waa els eee 52.26 
OE ee ee ee $32.09 
es EL) SII sk. ae a liolav Gia ile aio 0 0 ei 17.50 
RE Se Ee er eee 5.00 
Dressed: 2%” 3” & 
F i Width Wider 
EE ab oidvud acasui8ix a oo Sie $42.05 $40.31 
we. 2 GOO. co oki cewecicy 35.57 35.72 
Bark strip partition, B&better.......... $33.74 
Box bark strips, dress or resawn........ 18.11 
o. 2 *Air 
Roofers dressed dried 
RR ISS RE A ese a ap ey terteed hs $28.38 $20.62 
av aesscchecd oes ds nedukes 28.00 21.79 
BEE Sngevdsses these aesedos 29.55 21.63 
Se an éaa Rawk eae kes eee gee 22.12 


*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 81s— 


8 12’ 14’ 16’ 
Ix 4” .ccoee -.$28.00 $29.00 $29.00 $30.00 
IZ 6” .nccccee 30. 31.50 31.50 33.00 
1x 8” ...cee +» 32.50 33.50 33.50 35.00 
1X10" ...ccoce 4 00 35.00 35.00 86.50 
1X13” ..ccceee 5.00 36.00 36.00 37.50 


For aseseens ae S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, ‘add 50 cents to 
prices on No. 1 boards 

Crating stock, S1 or 28, 6” and wider, 6’ and 
longer, No. ; No. 3, $23. 
Wo. 1 Hemlock, sisiE— 

8° 
oveccescenee 


10’ 14’ 


2x 4” $32.00 $31.00 $32.00 
SF ee 30.00 30.00 $2.00 
+ eee 32.00 31.00 32.00 
 " — era § 33.00 33.00 $4.00 
SE. aovcteve 31.00 34.00 4.00 35.00 

For No. 2 dimension, cedar $4 from price 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 21.—F. o. b. mill prices 
on actual sales of fir, Aug. 17, 18 and 20, di- 
rect and wholesale, reported by West Coast 


mills to the Davis Statistical Bureau, were 
as follows: 
Vertical Ss Plooring 
B&btr Cc QD 
SET viii Haines $36.8 50 a 5 ae $29.25 <e-hs 
ee wae 
ee * ia cenaman a8 38:00 oon ose 
Plat Gute Plooring 
SOE, kc seienseies i 25.00 20.50 
eee er 33.00 29.00 
Mixed Grain seemed 
SRE so xinec vee $15.50 
Ceiling 
ere ares 24.50 19.25 
Se sistsansiees gia 25.25 20.00 
Drop miding, . ane” 
ON a macs made a ae 27.00 noe 
De sesamiavnceee i 75 27.75 ania 
ee ns Kantner ne ‘ 17.50 
Finish, Kiln ‘Driea and ‘Surfacea 
1x6” 1x8” 1x12” 
Ore $39.50 $43.50 $53.75 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
NN Ne nar areata $19.00 $18.00 $18.25 $21.75 
| eee re 12.75 12.50 12.50 14.00 
De. OE eG akes venus 8.50 8.75 8.75 p A 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$17.25 $17.00 $19.25 ty 7. $19.50 . 
6”. 16.50 16.25 18.00 18 18.50 $21. 50 $23. 00 
8”. 17.00 17.00 18.50 18. 50 18.25 21.50 23.00 
10”. 17.75 17.75 18.75 18.75 18.75 22.50 23.50 
12”. 18.25 18.25 19.00 19.25 19.75 23.00 24.50 
2x4”, 8’, $16 50; 10’, $17.50; 2x6”, 10’, $16.00 
+ ae eae oe 2x6” 2x8” 2x10” 2x12” 
No. 2 $t2. 25 ven 50 — 00 


.$11.50 $ 8.75 
a ee 5.75 > 
No. 1 Common Timbers 


Sx3 to 4x13° to 30°, eurfaced ..ccccees $20.00 
5x5 to 12x12” to 40°. WEE xb ceseetabec 17.50 
5x5 to 12x12” to 40’, surfaced ......... 20.00 
Fir Lath 
WO 2, BAB. GOR oon oko cies 00 0500s e0 we $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
Sr - ost cehaw heed SCARED Sue bee eee $33.09 
a ae ig pide abe ne ae ee ae 37.00 





SOUTHERN PINE TIES 


New York, Aug. 20.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 





, 6”"— Sa Heart 

a ET Ce See ee $1.30 $1.55 
ee oe ae tbe awe eneeee 1.20 1.45 
Ge” Uo ei scekcehdd ocuhdeeeess 1.00 1.26 
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WEST COAST SPRUCE 


{Special telegram to American LumBerman] 
Portland, Ore., Aug. 18.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Pustets Gee oon 80 
SP  sccssve $65.00 4/4 rceceees . 
1x4—10” . 55.00 yy we teeeees Pye 

Bevel siding— Bf4 ..ccccees SEEN 
lll EE 24.00 BMG. écccuedne 4.00 
ila a 29.00 Green box imbr. 17.00 





WEST COAST LOGS 


[Special telegram to Amertcan LumBEerMAN] 
Portland, Ore., Aug. 18.—Log market quota- 
tions: 


oy yellow: No. 1, $22; No. 2, $17; No. 


Seperotes, $15@16. 

Cedar: $15@16 

Hemlock: Ungraded, $9@11. 

Spruce: , $25; No. 2, $19; No. 3, $13. 


Everett, Wash., Aug. 18.—Log quotations: 

Fir: No. ae $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $18; 
lumber logs, $32 

Hemlock: No. 2, $13@14; No. 3, $11@12. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 

Vancouver, B. C., Aug. 18. 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, $10. 

Cedar, shingle booms, 32 5, $19 and so: lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 


WESTERN RED CEDAR 


Seattle, Wash., Aug. 18.— Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel mains, ¥%-inch 





Latest log mar- 





At “BR” 
A-inch ...nccccces $26 00 $23.00 $18.00 
S-inch ...ccccccee 00 24.00 21.00 


Dt  s.caeeuCetnae Cone tes $45.00 $39.00 
DEPEND be cedeseecesoeresesees 54.00 43.00 
BG ccc densodvivaseeronaes 65.00 vee 

Clear Pinish, 8- to 16’ 
$2 or 4S Rough 
PE cette een wae emnenee $ 75.00 $ 71.00 
BEE” étcdavetectneeerencoses 80.00 76.00 
Benes O08 20 .sxcaetevnseecn’ 90.00 86.00 
ee. OO BO scvcevcpacscexeane 105.00 101.00 

Clear Ceiling or Flooring, One Side V or B 

BES ONS GEE, 16 WH IG oc cccccccescccee $45.00 
Discount on Moldings 

Made from 1x4” and under.........sese0. 55% 

DEES SPORE GEREP BNMOB. cccccccscccceceses 45% 


Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, S45, 4- to 16’ 


100 lin. ft. 
BEA de beceddseeceerecdensvascedscuns -30 
BT” tc wcccceceoncecreceoenececceseese -40 
| Vaererrrr TTT errr errr ree Tiere rere -50 





NORTHERN PINE 


Duluth, Minn., Aug. 20.—Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RovucH BoaRDs AND FENCING— 


10&12ft. 14 ft. 16 ft. 

WG. 3, 38 O". ccccesecs $42.00 $42.00 $48.00 
EE 6? nccccces 45.00 45.00 47.00 

BE SF occcccce 49.00 48.00 47.00 

1x10” «++ 57.00 54.00 52.00 

1z13" 2.606 +++ 74.00 72.00 70.00 

No. 3, 1% 4” ..ccccoe 34.00 34.00 40.00 
ES OF nccccsece 00 36.00 39.00 

+ Se parr er ++ 40.00 39.00 38.00 

1x10” ° .00 40.00 38.00 

ERIS" .ncccces 48.00 46.00 45.00 

No. 8, 1% 4” ..ccccce 27.50 27.60 28.50 
1x 6” ncccccce 30.50 30.50 31.50 

Is 8” ncccccce 32.00 32.00 32.00 

1Z107 ..ccceces 33.00 32.00 32.00 

1x12” 4.00 33.00 23.00 


For all white ‘pine Nos. 1 and 2, add $1; 
for 81S or 82S add $1. For resawing add $1. 
S48, D&M,. drop siding etc., add $1.50. 
m' oe -inch and wider, 6- to 20-foot, $26; 

o. 5, 

No. 1 PIECE Sturr, pis— 
10’ 18&20’ 


12’ 14’ 16’ 
.-$33.50 $31.60 $30.50 $31.50 $33.50 
2x 6” ... 31.50 381.60 30.50 380.60 32.50 
2x 8” ... 33.50 33.60 381.50 31.60 33.50 
2x10” ... 35.50 36.50 36.50 35.50 35.50 
2” |:: 36.50 37.50 37.50 36.50 $7.50 
0. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M, add $1.50. 
SIpINnG 4- AND 6-INCH, + 9 20-roor— 
Norway 


B&btr Cc D B 
MTT. 50 $36.50 $27.00 $17.00 a. 06 
O” cise 46.00 41.00 81.00 20.00 34.00 





INI.AND EMPIRE PINES 


Portland, Ore., Aug. 18.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, Aug. 15. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 

Feet Average 
Sold Price 
2,500 1x8” No. 1 common S2S AL....$36.70 
277. 500 1x8” No. 2 common S2S AL.... 23.88 
421,000 1x8” No. 3 common S2S AL.... 19.46 
140,000 4/4 No. 4 common 8S2S RW RL . 14.81 
59,000 1x6” D select S2S RL......... 42.65 
41,500 5&6/4x4”&wdr D sel S2S RL... 46.97 
41,000 ix6é” C select S26 RL......... 59.48 
17,500 5&6/4x4”"&wdr C sel S2S RL... 62.96 
oS. Be ht SO PS OT aaa 32.19 

1,3867000 5&6/4 No. 3&btr shop S2S— 
a BRR ee er re 36.70 
RE ES ee ese 26.64 
a 2 ee ee eee 20.62 

Idaho White Pine 

19,500 1x8” No. 1 common S28 RL.... 41.00 
97,500 1x8” No. 2 common S2S RL.... 29.71 
314,000 1x8” No. 3 common S2S AL.... 22.06 
16,000 4/4 No. 4 common 82S RW RL. 18.77 
55,000 1x6” D select S2S RL......... 47.15 
3,500 5&6/4x4”"&wdr D sel S2S RL.. 69.00 
12,500 in6” C select SES Rly... .cccces 69.75 


7,500 5&6/4x4”"&wdr C sel S2S RL.. 88.17 


39,000 6” C Devel SIGING. . 6 .cccsecess 43.00 
13,000 5&6/4” No. 3&btr shop S2S— 
i, 2 arevedees keeeeos eee ee 0060 
a i sAdetbatawsnesececeebaa’ 34.25 
DOO. EX wtbickacdkwad des eed encace Bi 31.25 
Larch and Pir 
9,000 2x4” 16’ No. 1 dimension....... 20.16 
12.000 1x8” No. 3 common S2S RL... 18.25 
4,000 4” C&btr vert gr fig RL....... 36.50 
2,000 6” C&btr D/S or rustic RL.... 30.50 





POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 20.—The poplar siding 
market remains unchanged, with demand fairly 
good, and production normal. Prices are as 


follows: 
No.1 No.2 
FAS Select com. com. 
ere re $50 $40 $30 $24 
De: ciecenune meme 50 38 23 22 
Ce vcsseuekeescane 50 35 24 20 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Aug. 20.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 


120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 
Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 


$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 


Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and select, 
4/4, $60@62.50; 5/ and 6/4, $65@67.50; 8/4, $70 
@75. No. 2 common, 4/4, 345@47.50; 5/ and 
6/4, $47@50; 8/4, $50@55. 


White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common, 4/4, $50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63. 





PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 20.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


— 
Southern Northern and 

Florida Florida Georgia 

DE «sisdbesccewe $40.00 $44.50 $55.00 
aides waaie & 39.00 42.50 51.00 
CT: i ekaalna wad 40.00 44.50 51.00 
A 50.00 62.50 56.00 
BENEIe” vcccccess S00 49.50 54.00 
EER ee RS 60.00 64.00 64.00 
i I ae 56.00 61.00 62.00 
PE wens ek cine ‘iar 67.50 71.00 
EY Sicsuenee cae 64.50 69.00 
DE. wae ws wees nae Perper 83.00 
EE isan 77.00 


Lenghts 22 to 24 feet, add $2. 

— 2 feet additional, add $1.00 to 32-foot 
price 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23g-inch Face 
(Rail Delivery) 

Bé&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 

B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 

B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 

Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf Dimension, S4S, %4-inch Scant, 

10- to 16-foot 


a” Hecuneween $29.00  t¢cnaeumne $30.50 
| ee | fee 31.50 
Se” evisneares 29. 
North — Pine Flooring 
o. 2&btr. No. 3 No. 4 
Ee” BOE ccvccces a 7.00 $62.00 ene 
TMB” BOE cccevvce 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
t2- -inch thick, $1 more, 


Red Cedar Bevel Siding 


ee ar 4s odin dah wate eda ooo wa anee $40.00 
TE Os ORT cc ccecsscececnccedeseveees 56.00 — 
Te 7 ME ane deae~enwaweniaanewanmmnt 65.00 
Maple Plooring f.0.b. Philadelphia 

§x2% 1gyx2% 

MFMA First grade .......... $82.75 88.25 
MF'MA Second grade ........- 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 

Pondosa Pine Dressed 

Cc D No. 2 No. 3 

ES sind atime ne $ 67.50 $57.50 $44.25 $38.25 
> eo 77.50 62.50 42.2 38.25 
a 72.50 62.50 42.25 38.25 
De” fxesadaer $2.50 72.50 42.25 38.25 
BE xen ane 97.50 87.50 46.25 39.25 
Se” OE Gi cscs 102.50 92. a 51.25 43.25 

Lath, So © 
CGE anscseccocves $6. c.i. o-$6. 75 delivered 
Hemlock .......e- a 30 c.i.f.— 5.50 delivered 
Redwood Siding 

See G6 GOONS DONE ccc cewccccccevcersnes $34.25 
%x 8 clear heart....ccccccccccsccccces 48.75 
TIS GOES MOREE. c ccc cctccsecvccsecess 56.75 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Aug. 11, as reported by the 
Oak Flooring Manufacturers’ Association: 


138x214” 338x114” 3%x2” %x1h” 


Ist qtd wht. — 98 coae $0638 HIG 
lst qtd red... 81.40 $79.10 eee awit 
2nd gtd w&r... 68.86 64.50 50.75 = 
Ist pln wht... 73.52 64.04 61.16 48.01 
1st pin red.... 69.54 61.10 53.69 44.68 
2nd pln wht... 63.49 52.46 38.34 35.38 
2nd pin red.... 61.84 50.76 36.56 37.29 
2 Se waves 45.14 36.87 32.49 31.78 
WOUNEM civccic 19.03 15.51 ‘ 

Myx2” x14" fex2” fox" 
1st qtd wht..... oat we. $110.05 “Pes 
2nd qtd w&r.. ne 65.64 
1st pln wht..... $67. 28 $63.50 66.66 
1st pin red..... 64.19 63.83 61.25 nit at 
2nd pin wht.... 53.32 51.90 50.85 $43.00 
3nd pin red..... 54.50 52.50 48.87 e040 
BPG WE wcscces 37.78 36.37 36.50 
POUPtM ceesessc 8.50 11.50 pe Gie 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. Db. 
ears flooring mill basis, during the week ended 
Aug. 18: MFMA MFMA MFMA 
First Second Third 
Se cbc dee eR Wakee $75.54 $63.00 $42.12 


a8 
2) eer eee 64.80 51.05 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 


AsH— 

FAS Sel. No.1 No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 21.00 
5/4 .-- -95.00 80.00 65.00 40.00 , 21.00 
6/4... 110.00 95.00 65.00 40.00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 


BasswooD— 

4/4... 76.00 66.00 48.00 32.00 24.00 
5/4 .-. 77.00 67.00 50.00 34.00 25.00 
6/4... 80.00 70.00 53.00 35.00 25.00 


8/4... 84.00 74.00 60.00 35.00 25.00 
10/4... 90.00 80.00 65.00 45.00 eoee 
12/4 ... 100.00 90.00 75.00 655.00 coos 


Key stock, 4/4, $75; 6/4, $80 or o : 
FAS, $90: No. 1, $70. $ » om 

1x4-inch No. 1 face clr. & btr., $65; 1x5- 
inch, $75. 


BrrcH— 


4/4... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 652.00 34.00 20.00 
6/4... 96.00 76.00 68.00 36.00 20.00 
8/4... 101.00 81.00 70.00 44.00 21.00 
-- 110.00 100.00 90.00 60.00 eevee 
12/4... 115.90 105.00 95.00 60.00 cose 

3/4... 80.00 65.00 40.00 25.00 cass 

5/8 ... 76.00 61.00 35.00 © 25.00 coce 


For 10-inch & war., add $30; 8-inch & wadr., 
e $15; for 65-inch & wdr., 8-foot & lgr., add 

Price of 4 & 6-foot lengths, $28. For sel. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
_, pe: one and two face clear, $70; run of 
pile, 


Sort Etm— 


4/4... 65.00 55.00 45.00 26.00 22.00 
5/4 ... 70.00 60.00 48.00 28.00 23.00 
6/4... 80.00 70.00 58.00 28.00 23.00 
8/4 ... 85.00 75.00 63.00 35.00 23.00 
10/4... 95.00 85.00 70.00 40.00 cece 
12/4 ... 100.00 90.00 75.00 45.00 eeee 


Rock EtmM— 
4/4... 70.00 aime 45.00 25.00 19.00 
5/4 - 75.00 nae 50.00 28.00 20.00 
S74 «ss Tee awe 50.00 28.00 20.00 
8/4 ... 80.00 enews 60.00 85.00 %25.00 
10/4 ... 95.00 conn 75.00 50.0 


12/4 ... 105.00 cane 85.00 55.90 30.00 
*Bridge plank. 


Sorr MarpLE— 


6/4 80.00 70.00 58.00 30.00 20.00 
8/4 . 88.00 78.00 63.00 34.00 21.00 
Rep Oaxk— 


Harp Map.ie RoucH F.ioorine Stockx— 
> 


No. 1 No.2 No.3A 

com. com, com. 
ere Ce Pee ---$40.00 $30.00 $20.00 
a Oe coves 48.00 33.00 28.00 


Harp MapLe— 
Sel. No. 1&Sel. 
FAS 6”"&wdr. 6"&wdr. No.2 No.8 
4/4 ...$ 65.00 $ 55.00 $ 44.06 $ 31.00 $ 17.00 
5/4 ... 80.00 65.0 50.00 34.00 
6/4 ... 88.00 68.00 65.00 34.00 19.00 
8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrecH— 


So 


FAS’ Sel. No. 1&Sel. No.2 No.3 
5/., No. 2 com. & better. .... $38.00 $16.00 
4/4 ...$ 56.0 g 
5/4 ... 60.00 50.00 40.00 30.00 22.00 
@/4 ... 70.00 60.00 60.00 35.00 22.00 
8/4 ... 80.00 sees 60.00 40.00 25.00 


\4np Drigep WHITE MaPLs— 


FAS an 

Nos.1 & 2 Nos.1 & 2 
i MOLT E EOE ECE $ 85.00 
6/ eeeeeeeeeeeeee eee eae 5.00 90. 
GPE veesecccovcesascuves Sn 95.00 


B/E cocrreccevccccseceee 180.00 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Aug. 20.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture’ hardwoods today: 
QUARTERED WHITE OAK— 





/4 5/4&6/4 8/4 
Pas «5 <i ks» $135@145 $145@155 $155@165 
Selects ...... 105@110 110@115 115@120 
No. 1 com. 80@ 85 85@ 90 90@ 95 
No. 2 com. 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK— 
PAS sesaveves SRE ois ses | soe ome 
No. 1 com « eee Oe - 22. ae ees 
No. 2 com 40@ 45 Fe 
PLAIN WHITE AND RED Oak— 
FAS .........$100@110 $110@120 $130@135 
> eee 70@ 75 75@ 80 90@ 95 
No. 1 com.... 58@ 63 68@ 73 75@ 80 


No. 2 com.... 40@ 45 48@ 55 55@ 60 

No. 3 com.... 22@ 24 23@ 25 24@ 27 

Sound wormy. 44@ 46 57@ 60 60@ 65 
BAsswoop— 


eee $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 50@ 53 55@ 60 63@ 68 
No. 2 com.... 28@ 31 33@ 38 38@ 43 
CHESTNUT— 

| See $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55@ 60 60@ 65 
No. 3 com.... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common ' 

& better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 
a eae $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 60@ 65 65@ 70 70@ 75 

No. 2 com.... 383@ 35 388@ 40 40@ 42 
BEECH— 

Er $ 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 560 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
POPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
Yo Eee 105 120 130 
Saps & Sel... 80 95 110 
i See 60 65 70 
ee ee as on $ 38@ 41 44@ 46 46@ 48 
se ae 26@ 28 28@ 30 30 

MAPLE— 
ae $ 70@ 75 $ 75>@ 80 $ 83@ 88 


No. 1 common 
and sel. ... 46@ 51 58@ 63 63@ 68 
No. 2 com.... 384@ 36 40 388@ 40 





For Editorial Review of Current Market 
Conditions See Page 27 


NORTHERN PINE 


BUFFALO, N. Y., Aug. 21.—Northern pine 
demand is on about a seasonable basis. Some 
improvement has taken place lately in call for 
lower grades. These are in small supply, and 
consequently are maintaining a firm tone. 
There is not as much building going on as 
there was a year ago, and the disposition with 
many builders is to look for low prices. The 
demand for pattern lumber is slowed up by 
the vacation season. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 21.—There is not 
enough demand for eastern spruce frames to 
render producers at all confident. It is pos- 
sible to buy at $40 base for quick shipment. 
One large company is still asking $42, and 
announces it will shut down rather than re- 
duce. Random lengths are moving quietly 
and the range of prices has not changed. Dry 
boards are very scarce and firm. 


HARDWOODS 


CHICAGO, Aug. 22.—Northern hardwood 
consumers are placing orders in fair volume. 
Furniture factories have started to purchase 
Nos. 1 and 2 common in all thicknesses. In- 
terior finish plants have been more actively 
in the market in the last week for select and 
better birch than at any time for several 
months. Thick No. 1 and better grades of 
maple, birch and elm are moving quite freely 
to the automobile bouy plants. Prices are 
firm. The furniture and automobile interests 
are taking fair quantities of sap gum. Prices 
on southern hardwoods are advancing, and 
most mills refuse to book orders except for 
immediate shipment. 


ST. LOUIS, MO., Aug. 20.—The hardwood 
market has shown improvement during the 
last week, and virtually all items are stronger. 





The mills have advanced prices, but yards 
are accepting the advances reluctantly, buying 
only hand to mouth. All grades of oak, sap 
gum and red gum are showing strength. 
Short stocks at the mills have caused strength 
in the market. 


CINCINNATI, OHIO, Aug. 20.—The south- 
ern hardwoods are stronger. Buying is in 
hand-to-mouth lots, but is regular. The auto 
trade, however, is growing more liberal in 
purchases. Export demand for southern oak, 
ash and poplar is increasing, and dealers 
here are busier than for many weeks. Prices 
are firmer and inquiries more frequent. Floor- 
ing trade is more stable, with prices of oak 
flooring stiffening. Maple flooring is still dull. 


BUFFALO, N. Y., Aug. 21.—The hardwood 
market holds firm and some influence toward 
firmer prices comes from the severe floods in 
Alabama and Georgia. Shipments from some 
mills in that territory have been slowed up 
lately. The demand has not improved to any 
extent lately, but prospects are considered 
favorable for early improvement. 


NEW ORLEANS, LA., Aug. 20.—There con- 
tinues a strong demand for magnolia, sap gum 
box board and FAS sap gum, with thick elm 
and maple sharing in this call. Thick oak 
was reported as fair to good, with other items 
moving in a fairly satisfactory manner. Com- 
mon sap gum and red gum were reported slow. 
There were no particular changes in quota- 
tions reported. Inquiry is good and immediate 
shipments are wanted and being made. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 22.—Demand for fir from 
country yards is on a fair basis. Local re- 
tailers are in the market for mixed cars, 
which are difficult to place for the reason that 
the average mixed car shipper is behind on his 
orders. Many Coast mills specializing in 
mixed cars are short of vertical grain floor- 
ing, drop siding and No. 1 common dimension. 
There is also a scarcity of 6-inch ceiling and 
Nos. 2 and 3 clear. The mills are booking a 
satisfactory volume of export business. The 
cargo market is not particularly active, al- 
though prices hold firm. 


BALTIMORE, MD., Aug. 20.—Decided ad- 
vances have been made in quotations, but fir 
comes lower than competitive woods. 





KANSAS CITY, MO., Aug. 21.—Fir demand 
is good, but somewhat spotty in this territory, 
and most buyers still want well mixed cars. 
Prices generally are firm, but there are a good 
many specials being offered, such as long 
2x4-inch. City yards are buying some of these 
specials, but in the main demand is from 
country yards. 





NEW YORK, Aug. 20.—A number of whole- 
salers questioned today reported fairly active 
business for the latter part of August and 
indications that early fall business will show 
a decided improvement. Plentiful supplies of 
good stock continue to arrive, most of it on 
consignment. Transits are being relied upon 
by some firms. Yards carry smaller stocks 
than at this time last year. 


CYPRESS 


ST. LOUIS, MO., Aug. 20.—The market for 
yellow cypress is weak and: prices are reported 
to be low. The difficulty is that manufacturers 
have been offering considerably more than the 
demand requires. The market for red cypress 
is unchanged. 


NEW ORLEANS, LA., Aug. 20.—The cypress 
market here was reported as in a satisfactory 
condition, with inquiries and orders holding 
up well. The market as a whole was said to 
be steadily improving. 


HEMLOCK 


CHICAGO, Aug. 22.—Northern hemlock is in 
strong demand from country yards and indus- 
trial consumers. Assortments of dry stocks at 
the mills are still badly broken. Prices are 
firm at $3 off the Broughton list. 


BOSTON, MASS., Aug. 21.—Hemlock is sea- 
sonably quiet. Prices keep about steady. A 
late sale of clipped boards is reported at 
$33.50, but $34 is generally quoted for eastern 
or northern clipped, and offerings are very 
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light. Random boards are $30@31. Some 
western hemlock has gone into storage, re- 
lieving selling pressure on transit hemlock 
from the Coast. 


NEW YORK, Aug. 20.—The hemlock situa- 
tion has shown no change since Aug. 1. De- 
mand is confined solely to regular customers 
and they are buying strictly according to 
needs. West Coast lumber is selling better, 
and is much more plentiful than eastern. 


SOUTHERN PINE 


CHICAGO, Aug. 22.—Local distributers of 
southern pine report a fair demand from retail 
yards for 6- and 8-inch No. 2 boards, prices 
on which have been marked up 50 cents within 
the last week. Frame factories are taking the 
upper grades in fair amounts. Railroads are 
still buying good quantities of repair and 
maintenance material. Country retailers are 
placing fair sized orders for regular yard 
items. 

KANSAS CITY, MO., Aug. 21.—Shortages in 
some items, and a stronger demand, prompted 
a number of price increases last week, cov- 
ering both sides of the list. There has been 
a larger inquiry for yard stock, particularly 
in oil fleld territory. There also has been an 
increase in railroad demand. Dimension has 
been advanced $1 to $1.50, and flooring, drop 
siding and ceiling, $1. 

ST. LOUIS, MO., Aug. 20.—The southern 
pine market has shown more strength in the 
last two weeks than for some time, and prices 
are at least 50 cents higher on such items as 
dimension and boards. However, shed stock, 
such as flooring, ceiling etc., is not in as good 
demand as are lower grades. Stocks in hands 
of mills are rather badly broken. 








BOSTON, MASS., Aug. 21.—Buyers are 
showing only languid interest in southern pine 
this month, even when offered some special 
inducement. Heat and vacations are likely to 
keep the market seasonably quiet. The move- 
ment of flooring is slow, although there are 
some nice lots offered at quite modest prices. 
Roofers are no longer conspicuously firm; 
8-inch air dried are $31@31.50, 


CINCINNATI, OHIO, Aug. 20.—Southern 
pine is showing a strong upward tendency. 
This week a general advance of $1 was noted 
in all common lumber. Sheathing, boards and 
dimension are strong at the new level. Re- 
tailers are taking on larger stocks as the 
market strengthens, Demand for West Coast 
woods is also improving. 


WESTERN PINES 


CHICAGO, Aug. 22.—California white pine 
is moving pretty well to sash and door and 
frame factories. Mill stocks of shop grades 
are low and prices hold strong. Pondosa pine 
is in good request from retail yards, and in- 
dustrial consumers are in the market. right 
along for Idaho pine. Prices remain firm, as 
mill stocks are becoming badly broken, and 
shipments exceed production. 


NEW YORK, Aug: 20.—Wholesalers are still 
receiving advices from Inland Empire mills 
that their stocks are sold up for the time 
being, and that of certain items they have no 
supplies. Some items of Idaho pine are espe- 
cially scarce. The market is holding recent 
price gains, but no further increase has been 
reported. 


BUFFALO, N. Y., Aug. 21.—Business in the 
California pines is quiet, particularly in the 
local trade. Buyers say they are not in need 
of much stock. Improvement within a short 
time is predicted. The mills are holding most 
items at firm prices and report that their 
volume of business is satisfactory. 





KANSAS CITY, MO., Aug. 21.—There is a 
very good demand for western pines, and the 
heavy run on shop items continues, with both 
retailers and industrial consumers competing 
for supplies. Retailers generally are asking 
for mixed cars and paying a little higher 
prices for them. 


SHINGLES AND LATH 


CHICAGO, Aug. 22.—White cedar shingles 
are in very good demand from the country 
yard trade at $5 for extras; $4 for standards, 
and $3 for sound butts, f. 0. b. Chicago. Mill 
stocks are none too plentiful. 





NEW YORK, Aug. 20.—Lath supply and de. 
mand are fairly well balanced and prices are 
somewhat weak. Stocks in the hands of 
wholesalers are not large and distributers fee} 
that the market will strengthen before there 
is any appreciable reduction in prices. The 
shingle situation is fairly well stabilized from 
a price standpoint, but there are abundant 
supplies of West Coast shingles. Yards are 
not well stocked with either shingles or lath. 


KANSAS CITY, MO., Aug. 21.—Shingle de- 
mand is somewhat better and prices remain 
about the same, the American mills asking 
$3.05 for clears, while the Canadian price 
is $3. On XXXXX stock the American 
mills are a little cheaper. Lath demand is 
better and No. 1 southern pine are now being 
held at $4, while No. 2 are $3.15. There also 
is a good demand for redwood and Californig 
pine. Siding demand has improved somewnat 
and prices are firm, with redwood and Cali- 
fornia pine getting most of the demand. 


BOXBOARDS 


BOSTON, MASS., Aug. 21.—The boxboard 
market keeps about steady. Demand is rather 
quiet but seasonable, and producers are little 
disposed to offer concessions. Mill stocks are 
moderate. Round edge white pine inch box- 
boards are $27@30. 


CLAPBOARDS 


BOSTON, MASS., Aug. 21.—There is little 
demand for clapboards this month. Offerings 
of eastern spruce and native white pine are 
very light, and quotations are firmly held. 
There are some chances to pick up special 
lots of Coast clapboards at concessions. 


News Letters 


(Continued from Page 61) 


Toronto, Ont. 


Aug. 20.—Retail lumber dealers in prac- 
tically all parts of Ontario are reporting an 
unusual amount of business for this time of 
year. Everybody is active. The prosperity 
of the farming and industrial sections is re- 
sulting in a strong demand for lumber and 
prices are firm in practically all lines, the 
general reduction in the output of lumber be- 
ing an important factor in maintaining them. 
The market to-day has changed almost com- 
pletely from a buyer’s market to a seller's 
market. There is a scarcity of dry hemlock 
and prices are about $2 higher than they were 
a year ago. Spruce also is moderately scarce 
and prices are higher. White pine continues 
strong, and the volume of sales is increasing. 
Prices this year for No. 3 and better are as 
much as $5 in advance of those of a year 
ago. The movement of white pine to Great 
Britain is gradually increasing. Also there is 
a fair inquiry from South America and the 
West Indies. Some improvement is also noted 
in the United States market. Altogether, 
wholesalers are reporting that business con- 
ditions are quite promising. Lath are still 
weak. There is a good demand for British 
Columbia stocks. Shingles are selling well at 
the new prices. There is a stronger market 
for hardwoods. No. 1 birch is moving freely, 
in the thicker ends. The same applies to all 
thicknesses in Nos. 2 and 3. Basswood and 
elm are active, but maple is rather quiet. 
Hardwood firms are looking forward to a ma- 
terial increase in demand early in the fall. 
Building activity throughout Canada during 
the first seven months of this year, as shown 
by MacLean Daily Reports, is 21.6 percent 
greater than for the corresponding period of 
1927. 

The new Quebec workmen’s compensation 
act will come into force on Sept. 1. Compen- 
sation has been increased from 50 to 66 per- 
cent of yearly wages in the case of total in- 
capacity. The limits have also been advanced 
to $10,000 in the case of permanent incapacity, 
and $6,000 in the case of death. Following 
are the old and new rates for the lumber in- 
dustry, applying to each $100 of payroll: 
Logging and lumber, old, $5.45; new, $6.74; 
sawmills, $6.27 and $7.49; sash and doors, 
$3.48 and $4.24; lumber yards, $2.30 and $2.83. 

The Bethune Pulp & Lumber Co. (Ltd.), 
Huntsville, Ont., which recently erected a new 
mill, has started operations with a daily cut- 
ting capacity of about 30,000 feet of hardwood 
and 40,000 feet of softwood, 
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Business Changes 


CALIFORNIA, Los Angeles—Tropical Hardwood 
Co. moving from 197 Regent St. to new location 
petween the river and E. 26th St. just off Downey 
Road; post office address Box 728 Vernon Branch. 

Ontario—Hoyt-Roof Lumber Co. succeeded by 
s. M. Hoyt Lumber Co. 

Palms—Palms Lumber Co. now owned by R. E. 
Haddock and Ida E, French. 

San Francisco—W. E. Barwick, lumber dealer, 
has moved from 55 New Montgomery St. to 1 
Montgomery St, 

ILLINOIS. Elgin—F. H. Bosworth Co. sold to 
Shurtleff Co., of Sterling, which will make this 
yard the center of its six branch yards in this dis- 
trict. Steven H. Hayward will continue as mana- 
ger of the Elgin yard, 

INDIANA. South Milford—O, D. Cannon (Estate) 
succeeded by Alvin H, Snellenberger and Harry 
Spice, who will operate as South Milford Coal & 
Lumber Co. 

IOWA. Tama—Central Lumber Co. 
by Spahn & Rose Lumber Co. 

MINNESOTA. Hayward—Hayward Lumber Co., 
succeeded by Aitchison Lumber, Fuel & Ice Co. 

NEBRASKA, Gothenburg—George Back  suc- 
ceeded by Community Lumber & Supply Co. 

NEW MEXICO. Farmington—Amsden Lumber 
Co. sold to Paul Graham, of La Jara, Colo, 

OREGON. Culp Creek—Helmberg Bros. have 
purchased the sawmill of Glen Anderson & Co. 

Florence—R,. T. Bourns has purchased the log- 
ging business of the Crown Timber Co. 

Marcola—Hanson Bros, have succeeded to the 
business of the Miller Saw Mill. 

SOUTH CAROLINA. Inman—Inman_ Builders’ 
Supply Co. succeeded by Moore Lumber Co 

TEXAS. Holland—Stafford & Armstrong lumber 
yard sold to Wm. Cameron & Co. (Inc.). 

WASHINGTON. Buena—J. B. Baker and W. B. 
Goodner have purchased the plant of the Wash- 
ington Pine Box Co, 

Chehalis—Lee East, lumber manufacturer, has 
sold plants and timber in this county to Stanley 
Teitzel and others. 

Menlo—Frank Nixon has purchased the sawmill 
and logging business of the LeClaire Mill & Log- 
ging Co. 

Tacoma—N. E. Carlson has sold his half inter- 
est in the Sound Sash & Door Co. to F. E. Curtis. 

BRITISH NORTH AMERICA - 


ONTARIO. Toronto—W. F. Oliver Co. (Ltd.) 
changed name to W. F. Oliver Hardwood Co. (Ltd.) 


Incorporations 


CALIFORNIA. Livermore — Shoemaker 
Lumber Co., incorporated; capital, $20,000. 

Oakland—California Door Co. increasing capital 
to $400,000. 

FLORIDA, Lake Worth—Pioneer 
incorporated; capital, $10,000. 

Winter "Haven—Ridge Lumber Co., incorporated. 

ILLINOIS. Rockford—High Bridge Lumber Co., 
incorporated; capital, $90,000. 

INDIANA. Elkhart—Burrell Lumber & Supply 
Co., increasing capital to $25,000. 

IOWA, Davenport—Mueller-Bayless Lumber Co., 
incorporated; capital, $25,000. 

Fayette—Fayette City Lumber Co., incorporated; 
capital, $32,500. 

LOUISIANA. Baton Rouge—Cooley Lumber Co., of 
Humphrey, Ark., chartered to do business in Louisi- 
ana, capital authorization, $23,500. 

Baton Rouge—The Veneer Co. (Inc.), of Meri- 
dian, Miss., chartered to do business in Louisiana; 
capital authorization, $20,000. 

Morganza—Mocol Hardwood Co., 
capital, $10,000. 

MICHIGAN. Detroit—E. Londo & Sons, incor- 
porated; capital, $50,000, to manufacture millwork, 

MISSISSIPPI. Brooksville—Brooksville Lumber 
& Mfg. Co., increasing capital to $25,000. 

MISSOURI. Kansas City—Meyers Cabinet & 
Planing Mill Co., incorporated; capital, $5,000 pre- 
ferred and $25,000 common stock. 

NEW JERSEY. Irvington—S. & W. Builders’ 
Supply Co., incorporated; building supply business 
and sash and doors. 

Keyport—Monmouth Metal & Lumber Co., incor- 
porated; capital, $50,000; retail. 

NEW YORK, Olean—Olean Lumber & Supply 
Corporation, incorporated; capital, $50,000. 

OKLAHOMA. Konowa—Konowa Lumber Co., 
incorporated; capital, $25,000. 

TEXAS. San Benito—Valley Box & Crate Fac- 
tory increasing capital from $50,000 to $300,000. 

WASHINGTON. Aberdeen—Pacific Chain Barker, 
incorporated; to manufacture barking machines; 
capital, $95,000. 

Raymond—Willapa Lumber Co. increasing cap!l- 
tal to $376,000; sawmill. 

Tacoma—Karlin-Davis Lumber Co., incorporated; 
capital, $25,000; formed by 17 mills to handle dis- 
tribution of railroad car construction material. 


New Ventures 


ALABAMA, Montgomery—John C, 
Lumber Co. opening buying office, 

ARKANSAS, Fort Smith—Long-Bell Lumber Co. 
opening a wholesale office. 

CALIFORNIA. San 
Gibson Co., with hardwood mills 





succeeded 








Cash 


Hamper Co., 





incorporated; 








Shepard 


Francisco — Cad wallader- 
in Philippine 


Islands and main office in Los Angeles, Calif., has 
opened a branch at 599 Brannan St. 

NEBRASKA. Wellfleet-—Recent report that Ray 
Tunure had opened a retail lumber business was 
erroneous, Mr. Tunure has been installed as mana- 
ger of the J. S. Hatcher Lumber Co. at Wellfleet. 

NEW YORK. Brooklyn—John Murray Co. re- 
cently opened a retail lumber business. 

OREGON. Klamath Falls—Klamath Timber 
Products Co. has engaged in the sash and door 
manufacturing business. 

TEXAS. Fayetteville—Few-Moore Lumber Co. 
putting in a branch yard. W. Hotmann will be 
local manager. 


New Mills and Equipment 


ARIZONA. Tucson—J. D. Mendell has begun 
construction of a planing mill at 36 Franklin St.; 
cost, $6,600. 

ARKANSAS. Huntsville-—-Guy C. Sanders wil) 
erect a sawmill here. 


CALIFORNIA. Los Angeles—Los Angeles Lad- 
der Co. has begun construction of a one-story fac- 
tory building on Alameda St. 

LOUISIANA. New Orleans—Wm. Gearey & Son 
building enlargement of factory at 2125 Calliope 
St. Switch track facilities to be installed; mill- 
work business, 

NORTH CAROLINA. Hickory—Howard Hickory 
Co. planning addition of excelsior machinery to its 
plant. 

TENNESSEE. Nashville—Farris Hardwood Lum- 
ber Co, will reDuild recently burned plant. 

WISCONSIN. Menasha—Menasha Woodenware 
Corporation building a new dry kiln. 

Superior—National Lumber & Creosoting Co. 
building a factory and warehouse to cost from 
$200,000 to $300,000. 

Wauwautosa—Addition to be erected by A. Lentz 
Co., millwork, 


BRITISH NORTH AMERICA 


ONTARIO. Wingham—cC. Lloyd & Son (Ltd.) 
erecting an addition to plant. 
. 
Casualties 
LOUISIANA, Selma—Planing mill of Grant 


Timber & Mfg. Co. damaged by fire; loss, $200,000. 


NEW YORK, Brooklyn—Brownsville yard of 
Alpert Woodworking Co., loss by fire, $25,000. 








“What about the danger of 
fire?” 


“TI never lose sight of it, of course, 
but I do not worry about it. I 
always have ample insurance 
with the Lumber Mutuals, carry 
out every recommendation of 
their inspectors to eliminate fire 
risks, enforce rigidly every sound 
fire prevention rule, and then, 
having done my best to prevent 
fire, I give my whole attention to 
production and sales. 


“No man can do his best in his 
business, if he is continually wor- 
ried about insufficient insurance 


The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 

The Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 
Northwestern Mutual Fire Association, 
of Seattle, Wash. 








With ample resources and with a reputation for prompt payment of losses, the 

Associated Lumber Mutuals provide for the lumber industry the highest 

quality of insurance protection at lowest cost.. Ask any of our companies for 
‘urther information. 


Associated Lumber Mutuals 


or taking chances with fire. The 
confidence that this ‘don’t worry’ 
policy gives me is worth many 
times more in sales, than the cost 
of the insurance.” 


“Then too, I suppose your fire 
prevention efforts mean a saving 
in insurance cost?.” 


“Most certainly. The rate is re- 
duced to begin with—and, since 
it’s the Lumber Mutuals, there’s a 
dividend of about 40%. Thecom- 
panies are sound and their insur- 
ance is cut to measure to meet the 
needs of the lumberman. It’s like 
buying gold dollars for sixty cents.” 


. Pennsylvania Lumbermens Mutual Fire Insurance 
Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
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Gasoline-Operated 
Locomotive Cranes 


IRE hazards are practically eliminated. 
Operating expenses reduced to a 
minimum. No fires to bank; no worry 

about coal and water; no boilers to reflue. 


Fuel costs stop when the crane is idle. 


Operated by one man. Plenty of power 
for every operation — traveling, hoisting, 
booming, swinging. 

Equipped with the famous ORTON 
power-applied clutches. Fast, full-revolving 
swinging on roller-bearing wheels operat- 
ing between large-diameter turning rails, 
an-exclusive ORTON feature. Operating 
levers banked in the front of the roomy, 


all-steel cab, giving easy operation and a 
clear view of the work. Simple, compact 
and well-balanced design, the result of a 
quarter century of experience in the manu- 
facture of cranes. 


Built in seven sizes, handling capacities 
from 5 to 30 tons on 28- to 60-foot booms, 
and mounted on standard or special gauge 
car bodies, to suit any requirement in lum- 
bering operations. 


Write for Catalog 51, which gives infor- 
mation on complete line of ORTON ma- 
terial handling equipment. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 





Long Beach—Coast Lumber Co., loss by fire, 
$100,000; will be rebuilt. ‘ 

Syracuse—Fire in lumber yards of Sisson Lum- 
ber Co. and Babcock-Angell Lumber Co. caused 
loss of $2,000 each. 


OREGON. Klamath Falls—Solomon Butte Luin- 
ber Co. near Kirk suffered loss by fire amounting 
to about $10,000. 


TENNESSEE. Nashville—Farris Hardwood Lum- 
ber Co., loss by fire, $250,000 


VERMONT. Jeffersonville—L. 8S. Morse, 
yard destroyed by fire; loss, $25,000. 


lumber 


WASHINGTON Everett—William Hulbert Mill 
Co., loss by fire in sawmill, shingle mill and tram- 
way, $20,000. 

Sumner—Pacific Lumber Agency, loss by fire: 
part of plant destroyed and 6,000,000 feet of 
dressed lumber; also ten box cars loaded with lum- 
ber and a storage shed. Company will rebuild at 
once. 


BRITISH NORTH AMERICA 


ONTARIO. Maniwaki—Sawmill of Charles Logue 
destroyed by fire; loss, $10,000. 


Hymeneal 


WATHEN-SPEER. 
secretary of Wilson 
manager of the National Lumber Manufac- 
turers Association, was married Saturday 
afternoon Aug. 18, at Vienna, Va., to Miss 
Madeleine Speer of Washington. The cere- 
mony was performed in the Presbyterian 
church, which was beautifully decorated for 
the occasion. Seven bridesmaids assisted the 
maid of honor. Two flower girls added to 
the attractiveness of the service. The best 
man, a brother-in-law of Mr. Wathen, and 
seven ushers completed the wedding party. 
About thirty members of the National asso- 
ciation staff and employes attended the cere- 
mony. A wedding reception followed on the 
lawn of the home of Mr. Wathen’s sister in 
Vienna. The happy couple are now honey- 
mooning in Canada. Mr. Wathen went to 
the National association about a year ago 
from the Department of Commerce. Before 
entering the Government service he had 
toured .the world with the late Frank G. 
Carpenter, well-known feature writer, in a 


George C. Wathen, 
Compton, secretary- 


Le 
secretarial capacity. He was in China with 
Mr. Carpenter when the latter died, anda re. 
turned to the United States with the body, 


Trouble and Litigation 


OLEAN, N. Y., Aug. 
Olean Lumber Co., recently declared insol. 
vent, will receive 60 cents on the dollar for 
the outstanding unsecured claims held by 
them with the taking over of the property 
and assets of the company by parties headed 
by A. J. McMullen, former secretary of the 
company. The Olean Lumber Co. was ad. 
judged unable to meet outstanding obliga. 
tions at a meeting of the larger creditors of 
the organization here several weeks ago. The 
sale of the property was decided upon as 
being preferable to forcing it into bank. 
ruptcy at the hands of a receiver. 

BAKER, ORE., Aug. 18.—C. H. Mimnaugh, 
of Portland, has been appointe d receiver for 
the Baker White Pine Lumber Co., which was 
closed down Wednesday when the Stoddard 
Lumber Co. brought suit to recover $100,000 
secured by mortgage. Mr. Mimnaugh imme.- 
diately left for Baker to familiarize himself 
with the situation. The mill employed about 
200 men. Its liabilities, it is reported, exceed 
by a large margin the amount involved in 
the court action. It is hoped that arrange- 
ments may be made for continuing of opera- 


OBITUARY 


HENRY B. ADAMS, a retired lumberman 
of Shelby Station, Ky., and well known in 
eastern Kentucky, died at his home, Adams 
Siding, Friday morning, Aug. 17, after an ijll- 
ness of several months. He was 59 years old. 
Mr. Adams had been operating sawmills in 
the eastern Kentucky hardwood section for 
about twenty years. He retired about a year 
ago because of failing health Two sons, 
three daughters and his widow survive. 


20.—Creditors of the 




















ANSIE M. SMITH, timberman of the Pear) 
River Lumber Co., Jackson, Miss., died at a 
local hospital late last week from an injury 
sustained when he was crushed by a falling 
tree. He was 29 years of age. His body was 
shipped to Zama, his home for burial services 
and interment. Besides his wife, he is sur- 
vived by an eight months old son, his mother, 
three sisters and five brothers, all of Zama. 


ADOLPHUS H. RUELLE, 66, president of 
the Pacific Coast Lumber Co., Seattle, Wash., 
died at his residence, 723 Broadway North, 
on Sunday, Aug. 5, after a lingering illness 
of two years. He was born in Oconto, Wis., 
on June 25, 1862, and early in life embarked 
in the cedar pole business in Wisconsin. On 
Aug. 12, 1891, he was married to Clarissa 
Wells of Appleton, Wis., and that same year 
went to Seattle, where he had since been 
active in sawmilling and logging. He also 
engaged in the extensive production and 
shipping of cedar poles and fir piling, supply- 
ing straight cargoes to the California and 
Atlantic Coast markets. Mr. Ruelle 1s sur- 
vived by his widow and a son, H. W. Ruelle, 
both of Seattle. Scottish Rite funeral serv- 
ices were conducted on Aug. 7. preceded bv 
services by Rev. Dr. Mark A. Matthews. He 
was a member of Arcana Lodge, No. 87, 
F. & A. M.; Oriental Chapter No. 19, R. A. M.; 
Seattle Commandery No. 2, Knights Templar; 
Nile Temple A. A. O. N. M. S.: Lawson Con- 
sistory, Scottish Rite and was a charter 
member of the Arctic Club. 


CHARLES WESTON, for many years a 
member of the wholesale lumber firm of A. 
Weston & Son, North Tonawanda, N. Y., was 
fatally injured on Aug. 16 when his automo- 
bile collided with a lumber truck. Mr 
Weston was returning to Buffalo from his 
summer home at Niagara-on-the-Lake. He 
was taken to the DeGraff Memorial Hospital, 
where he died about two hours later as the 
result of concussion of the brain and a frac- 
tured skull. Mr. Weston was 72 years old 
and the son of the late Abijah Weston, who 
was a pioneer in white pine lumber opera- 
tions in Michigan and the wholesale trade of 
the Tonawandas. The son was associated in 
the business after his father’s death. the 
management being in the hands of L. 5. 
DeGraff, his brother-in-law. The company 


had not been active in the white pine trade. 


for the last two years or more, put Mr. Wes- 
ton had large business interests and was a 
director of the State Trust Co., North Tona- 
wanda, and the Tonawanda Power Co He 
was a member of the Buffalo Country Club 
and the Niagara Falls Country Club. H* 
home for the past twenty years had been in 
Buffalo, in a large mansion at the corner “f 
Summer Street and Elmwood Avenue. Sur- 
viving are his widow. formerly T.vdia ™. 
DeGraff, and two daughters: Mrs. George F. 
Phillinos and Mrs. Donald S. Dudley, both of 
Buffalo; also three sisters. 
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Lumber Transportation 
(Concluded from page 66) 
Coast Rates to Southern Territory 


WASHINGTON, D. C., Aug. 21.—In an opinion 
handed down in Docket No. 18151, Division 4 
of the Interstate Commerce Commission finds 
that rates on lumber and other forest products 
from California coast and Hawley-Truckee 
groups to destinations in southern territory 
are not unduly prejudicial. 

Division 4 finds that the joint rates offered 
py the defendant carriers in satisfaction of 
the complaint of the California White & Sugar 
Pine Manufacturers’ Association are _ rea- 
sonable. 

The combination basis offered by the car- 
riers to destinations in Florida is found un- 
reasonable. These rates are, in the commis- 
sion’s opinion, out of line with those proposed 
to the remainder of southern territory. As 
defendants propose to group all of the other 
destinations, they should also group destina- 
tions in Florida south of the Jacksonville- 
River Junction-Pensacola line and that a just 
and reasonable rate to this group would be 
99 cents a hundred pounds. 

No order has been entered, but defendants 
are informed that they will be expected to 
establish within 90 days joint rates no higher 
than those found just and reasonable, and to 
destinations west of the proposed 78-cent 
group joint rates properly related to the rate 
to that group and to the rate to the Mis- 
sissippi River. 

The West Coast Lumbermen’s Association, 
California Redwood Association, Larsson Traf- 
fic Service and the San Francisco Chamber 
of Commerce intervened in support of the 
complaint, but introduced no evidence and 
took no active part in the proceedings. 


Application of Combination Rule 


WASHINGTON, D. C., Aug. 21.—Division 3 of 
the Interstate Commerce Commission has 
handed down a decision in Investigation and 
Suspension Docket No. 3097, finding that the 
carriers have not justified the proposed re- 
striction of the combination rule applicable 
in connection with rates on lumber and arti- 
cles taking lumber rates or arbitraries higher 
between Sioux City, Iowa, Omaha, Neb., Kan- 
sas City, Mo., and points grouped therewith, 
and certain other stations on the Burlington 
Railroad in Nebraska and other States west 
of the Missouri River, which rates are used 
in constructing combinations to or from points 
beyond. The suspended schedules are ordered 
canceled and the proceeding discontinued. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 


1,679,103. Electrically-driven circular saw. Wil- 
liam S. Thomson, Plantsville, Conn., assignor to 
Tobrin Tool Co., same place. 

1,679,155. Power hand tool. Sdwin L, Connell, 
Cleveland, Ohio, assignor to Van Dorn Electric 
Tool Co., same place. 

1,679,197. Setting structure for lumber-kilns and 
the like. Jacob M. Aarons, Cleveland Heights, 
Ohio. 


1,679,377. Saw sharpening machine. Barnett 


Rudolff. Bayonne, N. J 


pitt. 466. Log turner. Roil M. Peaver, Glendo, 
yo. 

1,679,595. Gang saw. Edward P. Armstrong, 
Portland Ore. 

1,679,814. Combined cant-hook and ax. William 
A. Cicero, Birchdale, Minn. 

1,679,933. Combination saw and square. William 


V. Dorsaneo, Devon, Pa. 


1,680,195. Logging boat. Edward B, Allen, Dun- 
nellon, Fla. 
1,680,256. Swage shaper. John F. Pribnow, In- 


dianapolis, Ind., assignor to E, C. Atkins & Co., 
Same place. 


QUITE ENGLISH, YOU KNOW 


Two English blokes were starting on a hunt. 
When well under way, one bloke remarked to 
the other, “I cawn’t get over the idea that I’m 
forgetting something.” “Your flawsk?” “No, 
I ’ave me flawsk and me loading tools and me 
cawtridges—Ah! I ’ave it: me gun!” 











Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

ht words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

~ a except the heading can be ad- 
mi 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be a 
under heading Too Late to Classify. 
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WANTED—EXPERIENCED LADY 


Stenographer familiar with lumber office routine 
for work in sales department. In first letter give 
full particulars with reference to experience, age, 
salary expected and when could report for work, 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wis. 


. WANTED 


Experienced Dry Kiln Man, one experienced with 
several types of kilns and who is looking for steady 
position with large concern in West which is just 
installing a number of latest kilns; a man with 
sufficient experience to make an examination of 
several kinds of kilns and recommend a kiln best 
adapted for drying our particular lumber. 
Address “L. 57,"’ care American Lumberman. 








OPPORTUNITY FOR THE RIGHT MAN 


With estimating and other millwork experience to 
secure interest and position in a modern, going 
mill, middle western location, State age, experience 
and amount for investment. 

Address “Iu. 54,"" care American Lumberman. 





BUILDING MATERIAL COMPANY 


In Westchester County require the services of a 


young man who is capable of acting as salesman, 


buyer or manager. To assist in taking charge of 

a yard doing a business of $200,000.00 per year. 

Good opportunity for wide awake man who under- 

stands this business and is anxious to advance him- 

self. Write stating age. salary and experience. 
BOX 201, Mount Vernon, N, Y. 





= 


WANTED COST CLERK 


Familiar with M. C. B. cost methods, also compe- 
tent to figure list estimates in sash and door job- 
bing house. 

Address “K. 63,’ care American Lumberman. 





WANTED SALES MANAGER 


For wholesale business; must be competent and 
worthy of profit sharing contract. Give references 
first letter. . 
THE MILLER-WELLS LUMBER CO., 
Cleveland, Ohio. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, III. 


WANTED LOG BUYER 
For Kentucky and West Virginia, Also log buyer 
for southern Michigan and northern Indiana, 
Address “‘G. 57,” care American Lumberman. 








WANTED YARD MANAGERS 


For western Kansas and Colorado. Large line yard 
concern, engaged in retail lumber, fuel and gen- 
eral hardware. State qualifications and salary 
demands. 

Address “‘H. 62," care American Lumberman. 





DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN., 





; Dia emg 
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WANTED—GENERAL SUPERINTENDENT 
Single band mill manufacturing West Virginia 
Hardwoods, state experience, last employer and 
salary expected, 

Address “L. 70," care American Lumberman. 


WANT—YOUNG MAN EXPERIENCED 


in selling box shooks and pine crates in Chicago 
and eastern territory by a large manufacturer. 
Address “L. 51," care American Lumberman, 


WANTED 


An estimator with experience in listing and pricing 
millwork for sash, door and interior trim company. 
State age, experience, salary expected and refer- 
ences, 

Address “‘C, A.,’’ care American Lumberman. 











HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, III. 





WANTED—SALESMAN 


For eastern Nebraska with headquarters at Lincoln, 
Must have experience and a successful” record in 
that territory. A first class man can earn good 
income with us on salary and profit sharing basis. 


We represent best mills. Please state age, whether 
married or single, previous experience, references 
and salary desired. All replies confidential. 

GITTINGS-REWICK LUMBER CO., Denver, Colo. 





WANTED SALESMEN 


Calling on Furniture Factories to sell Oak and 
Steamed Red and Sap Gum Squares on commission 
basis. MIDLAND VALLEY LUMBER COMPANY, 
University City, Mo. 


WANTED—AT DENVER, COLORADO 


Experienced traveling salesman to sell full line 
lumber, sash, doors and millwork Rocky Mountain 
region. State age, experience and salary expected, 
Must be high class man, 

Address “L, 53,” care American Lumberman, 


SALESMEN WANTED 


By large retail yard located in Cincinnati with 
experience on plans and selling contractors and 
home owners. Write fully. 

Address “K, 70,” care American Lumberman., 


WANTED SALESMAN 


With Wisconsin and Illinois connection by good, 
reputable wholesaler on either salary or commis- 
sion and drawing account basis. Apply with ref- 
erence. 

Address “G. 58," care American Lumberman. 


WANTED 


Salesmen calling on consuming trade to sell Dimen- 
sion stock in Oak, Maple, Beech, Gum, Walnut and 
Magnolia Squares on strictly commission basis. 
Correspondence invited. THE W. A. NOBLE LUM- 
BER CoO., 1206 First National Bank Bldg., Cin- 
cinnati, Ohio. 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability, Salary and bonus basis. 
State age, experience, references and salary ex- 
pected. f 

Address “S. 119,” care American Lumberman, 


WANTED EXPERIENCED 




















Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124," care American Lumberman. 





WANTED A POSITION AS SAW FILER 


By A-1 band saw filer. Can file for frozen hard or 
soft wood, 15 years’ experience, can give best of 
reference, am married, strictly sober. Mill sawed 
out, can come at once. 

Address “L. 72,’’ care American Lumberman. 


BAND FILER NOW EMPLOYED 


Wants to change, A-1 results guaranteed. Refer- 
ences. 
Address “lL, 55,’”’ care American Lumberman, 


EXPERIENCED LUMBER BOOKKEEPER AND 


Accountant wants position. 
Address “L. 60,” care American Lumberman, 











DO YOU WANT EMPLOYMENT? 
Write an*advertisement; send it to the paper that 
reaches the people. We can help you. AMBRICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, III. 
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POSITION WANTED 
As yard foreman, bookkeeper, or office work; 15 
years’ experience, in all phases of the retail lum- 
ber business. 
Address “K. 72,” care American Lumberman. 





WANTED—JOB CHECKING AND SUPERVISING 
Swamp product operations. Know game from 
stump to car. 

Address “K. 58," care American Lumberman. 





WANTED POSITION AS SUPERINTENDENT 


Of sawmill, planing mill, or both. Twenty-seven 
years ‘experience. If it is results you want, I can 
give it to you. 

Address 217 CLIFTON AVE., Spartanburg, S. C. 


POSITION WANTED 
Lumberman with a desirable experience in retail 
lumber and millwork operation and sales can be 
available soon. Cost Book A _ graduate. Also 
Management experience in wholesale and manu- 
facturing. 
Address “K. 52,” care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 


Wants change; yard or road, or yard foreman. 
Now employed. References. 
Address “K. 60,” care American Lumberman. 


YOUNG MAN 


With twelve years’ experience selling Southern 
Hardwoods through New York City and State, 
Pennsylvania and Canada, would like to hear from 
good mill who wants live salesman who can de- 
liver the goods. Best of references. now employed. 
Address “K. 60," care American Lumberman. 


POSITION WANTED 


Experienced millwork estimator, biller and detailer, 
capable of handling all size jobs. Thoroughly ex- 
perienced in Cost Book “A.”" At present employed. 
Excellent references. 

Address ‘“‘K. 64,” care American Lumberman. 

















MIDDLE-AGED MAN, WELL EDUCATED 


Of good repute, 22 years’ practical experience 
Northern and Southern Saw-mills, Millwork and 
building material concerns, would like to hear from 
some one who appreciates effort, ability, honesty, 
etc. Am expert accountant, auditor, credit and 
general office man, competent estimator and sales- 
man, able to correctly interpret and list from plans 
and specifications. A ‘“‘do-it-now”’ type with con- 
siderable executive training and ability. For 
formal sostaen and full history please address 


65,"" care American Lumberman. 





FACTORY SUPT. 


Experienced in various lines using high speed 
machines and modern production methods. Used 
to large plant and mass production. First class 
references. 

Address “‘K. 67,"’ care American Lumberman, 


I EITHER WANT POSITION AS 
Manager of small yard, or yard foreman of large 
yard. 

Address “K. 68," care American Lumberman. 


YOUNG MAN, 25, SINGLE, 


College education, 5 years’ retail yard and road 
experience. Wants position on road with good 
mill. Salary no particular object. Sure he can 
make good. Best references, 

Address “H. 55,” care American Lumberman. 


POSITION WANTED 


Planing mill superintendent or general foreman; 
first class detailer and biller; some estimating; 
can get production. Good references. Address L, 
Cc. SIED, 1517 W. New York St., Indianapolis, Ind. 


WANTED 


Position as Manager of General Superintendent by 
an efficient lumberman and operator of twenty 
years’ experience with three of the largest concerns 
in the South. Experienced in logging and manu- 
facture of all kinds of pine and southern hard- 
woods; also in railroad and mill construction work. 
Best of references. 
Address “H. 561,"" care American Lumberman. 


POSITION WANTED BY BAND FILER 


25 years’ experience in hard and soft woods. Ref- 
erences from 4 companies. Address D. D, PIERCE, 
403 Walnut St., Pocomoke, Md. 


WOODS FOREMAN WANTS POSITION 


20 years experience in logging, laying out and con- 
structing railroad. Can give good references. 
Address “‘H. 59," care American Lumberman. 


WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112," care American Lumberman. 


























WANTED—POSITION AS MANAGER 


Of a good retail yard. Thoroughly experienced 
in retailing lumber, fuel and building material and 
purchasing yard requirements; references; mar- 
ried; age 40; twenty years’ experience; eighteen 
years with one company; good reasons for chang- 
ing; can speak German; active at present; reliable 
and a producer; interview desired. 
Address ‘‘H. 63,’ care American Lumberman, 


POSITION WANTED 
AS YARD OR OFFICE MANAGER 


By an all-round lumberman. Familiar with ac- 
counting, management, estimating, etc. 20 years’ 
experience in a retail yard and planing mill. Re- 
cently liquidated own business and can accept posi- 
tion at once. Will consider only a growing modern 
business. Can show excellent results. Age 42 
years. Married. 
Address “L. 50,” care American Lumberman, 








A GRADUATE OF N. Y. STATE COLLEGE 


of Forestry seeks executive position with reliable 
firm of wood workers. Experience covers ten years’ 
supervising operations in sawmills and woodwork- 
ing plants. Have thorough knowledge of grading 
Northern Hardwoods, Dry Kiln operation and han- 
dling of men. Best references. Correspond. 
Address “L. 62,” care American Lumberman. 





WANTED SITUATION AS STENOGRAPHER 
Have had six years lumber experience. First class 
references. Phone Ardmore 2414 Chicago. 

Address “L. 66,” care American Lumberman. 


BAND SAWYER WANTS POSITION 


Reference Reynolds Bros., Albany, Ga. Fast, good 
grader, hardwood, cypress, pine. 

Address W. COPPOCK, 219 Carling Ave., 
Macon, Ga, 


ACCOUNTANT—OFFICE MANAGER 
42 years old, married, 18 years experience in all 
departments of manufacturing and wholesale lum- 
ber and millwork. 
Address “L. 67,’ care American Lumberman. 


OFFICE MANAGER DESIRES POSITION 
Twenty years lumber experience. Best of refer- 
ences and bond furnished. 

Address “L. 68," care American Lumberman, 


WANTED—EMPLOYMENT 
By thoroughly experienced, reliable and competent 
lumber salesman, to sell for high-class Pacific 
Nominal salary and 














Coast mill or group of mills. 
bonus arrangement preferred. 
Address “‘L. 69,” care American Lumberman. 





WANTED TO SECURE POSITION 


With well established company where opportunity 
is available to obtain interest in business. Age 35, 
married, practical experience from apprentice to 
manager, including estimating, selling, designing 
and superintending. Practical architect and builder 
with office experience in lumber, millwork, build- 
ers’ supplies, real estate and property management. 
Prefer Pennsylvania or adjoining state. 
Address “L. 71,” care American Lumberman. 


ARE YOU SEEKING REPRESENTATION 


In the middle west for fir, white pine and other 
western woods. See advertisement of MISSOURI 
HARDWOOD LUMBER CO., on page 56. 
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INDIANAPOLIS WHOLESALER WANTS 
Four feet, and thirty-two inch, number one cy- 
press and yellow pine lath. 

Address “L. 63,’ care American Lumberman. 


RED CYPRESS TANK WANTED 
1 car each 5/4, 6/4, 8/4 in 20’ and 18’ lengths, 
20’ predominuting, or mixed cars of above thick- 
nesses and lengths. Must be dry and ready for 
prompt loading. 
Address “K-53,” care American Lumberman. 


WANTED YELLOW LOCUST 


Will buy carloads of yellow locust posts and logs. 
6” and up in diameter on small end by 7’, 8’ and 
10’ long. Must be straight enough to saw. Quote 
for cash, sight draft on bill of lading. 

KENDRICK LAND CLEARING CORP., Hollis, 
New York. 


WANTED BASSWOOD AND POPLAR LOGS 
OVERMAN & RABER, Sturgis, Mich, 














WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago. 





WALNUT LOGS WANTED 


Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 

GEO. W. HARTZELL, Piqua, O. 





WANTED—FROM 200,000,000 TO 


500,000,000 feet pine timber located in Gulf Coast 
territory. BOX 176, Mobile, Alabama, 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear. 
born St., Chicago, Ill. 








ONE NARROW GAUGE SHAY LOCOMOTIVE 


Eighteen to twenty-four tons. Twenty light cars, 
One hundred fifty tons thirty-five pound relay rai], 
Equal amount forty-five pound. Two small don- 
keys. Complete sawmill sawing thirty-five thoy- 
sand, Must be in good condition and cheap. Address 
FRANK LIDDELL, care D. L. Fair Lumber (Co. 
Louisville, Miss. ‘ 





WANTED—CARRIAGE 


For 6-foot bandsaw mill; hand set preferred, 
Address “L. 56,’ care American Lumberman, 





WANTED 


No. 400 Lightning Fay & Egan Sticker. 
Address ‘“‘K. 61,” care American Lumberman. 





IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a 
small ad in the American Lumberman will put you 
in touch with some such operator who is through 
with his mill 

If you want to sell the mill, put an ad in the 
American Lumberman. You will find another fellow 
who will want just what you have. 

AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Il. 





WANTED—USED MAIN DRIVER BELT 


Not less than 44” nor more than 48”. 100 to 105 
feet. State condition, how long used and price 
first letter. 

Address “K. 56,” care American Lumberman. 





IF YOU HAVE A CERTAIN PRODUCT 


Now going into the burner which you think could 
be used for some particular purpose, which is too 
good to burn, and you have no market for it, 
find somebody that wants it. Everything is usable. 
It is remarkable the amount of lumber which is 
now being consumed in the United States in small 
lengths, narrow widths. 
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BOX FACTORY FOR SALE 


Two story building, thirteen years old, all in A-1 
condition, complete outfit, saws, surfacers, two 
50 horse power boilers and engine, dust collecting 
system; this property is held at a sacrifice, thus a 
bargain for someone, 

Address “L. 61,” care American Lumberman. 





WANTED 
10 to 20,000 additional working capital in growing 
manufacturing and wholesale lumber business with 
or without services. Straight loan or stock in 
company. 
Address “K. 69,” care of American Lumberman. 





SAW MILL FOR SALE 


Six-year-old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B, 10,” care American Lumberman. 





NOW IS THE TIME 


In this day of rapid transportation, when every- 
thing connected with American business is going 
at a rapid pace, the men in the lumber business 
must keep abreast of the times and be fully pre- 
pared to take advantage of every opportunity that 
presents itself. 

If you are putting in some new machinery and 
taking out some old machinery, sell it to some one 
who can use it. Don’t let it stand out in the rain 
and rust and depreciate into nothing. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il, 














